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STRIKE RIOT and CIVIL COMMOTION 
o INSURANCE 


TRIKES and riots are classed surance may also be included, there- 
among the unexpected—and cer- by eliminating the possible chance 
> bs F oa : 
tainly unforeseen possibilities of for loss. 
loss. The low rate for this class of In- 
os pices ; wee etn? e surance should be an added incentive 
The average property-owner 1s yk eens roe oppareigghie 
: “rae for the prospect to purchase—and 
unaware that he can secure Strike, ace di eis 
Riot and Civil Commotion Insur- eee, hoe ae 


and the good-will secured, will more 
than pay for the time and effort 
spent in furthering the sale of this 
As an adled cover, Explosion In- line of Insurance. 


ance. A new field is opened to 
agents with enormous possibilities. 
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ANNOUNCEMENT 


On January 1, 1926, the New York Underwriters In- 
surance Company will succeed to the business of the 
New York Underwriters Agency. The Company has 
been licensed to transact business in all of the forty- 
eight states and in Canada and Newfoundland. 

The new Company commences operations with a 
capital of $2,000,000.—a net surplus of $3,000,000. and 
with the good will and esteem of its 8000 agents. 

This change in our organization has been made 
because we believe that it will be beneficial to the in- 
surance business as a whole. 

The quality of our service, our line carrying capac- 
ity and the actual security behind our contracts will 


be all that they have been in the past. 
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other provisions, stipulations and conditions as “may be endorsed hereon or added hereto as herein provided. 
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Provisions required by law to be stated in this policy—This policy is in a stock corporation, 


tn Witness Wibereof, this Company has executed and attested these presents; but this policy shall not be valid 


until countersigned by the duly authorized Agent of the Company at 


: 
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DEATH OF BUSWELL 
STUNS UNDERWRITERS: 


Newly Elected President of Home | 


of New York Killed by 
Automobile 


44 YEARS WITH COMPANY | 


Leading Men Pay Tribute to His 


Memory at Funeral on 
Tuesday Afternoon 


NEW YORK, Dec. 
Tyner, formerly vice-president of the 
Home, was today elected its president 
in succession to the late Frederic C. 
Buswell. At the same time Vice-Presi- 
dents Clarence A. Ludlum and Wilfred 
Kurth were elected to membership on 
the directorate. 

Mr. Tyner was the ranking vice-presi- 
dent of the Home and was advanced by 
reason of his seniority. He had devoted 
most of his attention to the financial end 
of the company’s business. 

NEW YORK, Dec. 2. 
ond time within three weeks the Home 
Insurance Company has lost its chief ex- 





FREDERIC C. 
Late President Home of New York 


BUSWELL 


ecutive through death and the ranks of 
fire underwriting one of its ablest ex- 
ponents. Frederic C. Buswell, who was 


elected president of the corporation on | 


Nov. 13 in succession to the late El- 
bridge G. Snow, died on Saturday last 


as the result of an automobile accident | 


on Thanksgiving Eve. Mr. Buswell was 
crossing the street near his home in 
Hackensack, N. J., when he was 


knocked down by a motor truck and so | 


severely injured that he died in the 
local hospital three days later, 
unconscious the entire time. Funeral 
services were held at his late home yes- 


terday afternoon. Practically every 


2.—Charles L. | 





being | 





| SUMMON AGENT AND COMPANY 





Alleged Agreement Not to Prosecute in 
Arson Case Arouses Michigan 
Insurance Commissioner 





LANSING, MICH., Dec. 2.—Serious 
consequences for the agent and possibly 
the insurance company involved are 
feared as an aftermath of an arson case 
in Wexford county, in which it is 
charged the agent and company con- 
spired to obstruct justice and to keep 
out of prison two confessed incendiaries 
who since have pleaded guilty and are 
commencing prison terms. 

Evidence given Commissioner L. T. 
Hands by the public safety department’s 
arson investigator, Fred Armstrong, is 
of such a nature that Commissioner 
Hands has cited the Rhode Island In- 
surance Company of Providence and its 
agent, Frank E. Bowen of Cadillac, to 
| appear before the department, Dec. 15, 
for a hearing in the matter. The sum- 
mons to the agent cites him to appear 
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“TROUBLE OVER A LOSS | McMURRAY WILL ACT 





NO MORE CHRYSLER DELAYS 





Indiana Commissioner Notifies Com- 


pany That Wisconsin Decision Will 
Control in His State 





INDIANAPOLIS, Dec. 2.—Com- 
missioner McMurray of Indiana has no- 
tified the attorneys of the Chrysler 
Company that, inasmuch as the Chrys- 
ler case in Indiana was held up by mu- 
tual agreement pending the outcome of 
the federal court action in Wisconsin, 
the decision against the Chrysler Com- 
pany in Wisconsin will be followed in 
Indiana. Last week Mr. McMurray 
wired the Chrysler attorneys as follows: 

“In view of decision United States 
circuit court Wisconsin, unless advices 
are immediately received that Chrysler- 


| Palmetto insurance plan has been dis- 


and show cause why his license should 


not be revoked. 
Agreed Not to Prosecute 


in the department’s 
that the 


The evidence 
| hands .indicates 
through its agent, promised it would 
not prosecute John Nelson and Steve 
Franklyn, the confessed arsonists, if 
| insurance amounting to $1,794.65, which 
had already been paid, was returned in 
its entirety. 
| On the strength of this promise, Of- 
| ficer Armstrong charges, the two men 
repudiated their confessions and the 
state nearly lost its case. Early appeals 
to the insurance company tor certain 
documents necessary to establish 
in the case were fruitless, it is charged, 
and the insurance department 
was asked to intervene. 


| needed evidence immediately finally 

| brought response that the documents 
had been mailed. 

| Has Telegram from Company 


| The evidence against the company 
|now in the commissioner’s hands in- 








company official of this city, Hartford | 
and Philadelphia as well as many other | 
| business and social friends attended. 
| Mr. Buswell was trained in the tradi- 
tions of the Home and worthly suc- 


| ceeded the long list of strong figures as | 


chief executive of the company. The 
underwriting world was stunned by this 
new tragedy. 

On Friday, Nov. 13, Mr. Buswell was 
elected to the presidency of the Home, 
with which company 
44 years. 

Mr. Buswell was born in Jersey City, 
N. J. on Feb. 22, 1860. He received 
his early education in private 


career with the Home. 
service of the company on Nov. 1, 1881, 
|as a junior clerk. The company offices 
were then located in the Boreel build- 
ing at 119 Broadway. The following 
| year he went over to the correspondence 
desk. In 1886 he become supervisor of 
middle western agencies and in 1898, 
when Daniel A. Heald was president, he 
(CONTINUED ON PAGE 23) 


company, | time, but an article that appeared in an 


facts | 
finally | 
A telegraphed order to produce the | 


| Case. 


cludes a telegram to Bowen from the | 


he had been for | 


schools | 
and spent practically all of his business | 
He entered the | 


continued in Indiana, this matter will 
be laid before the attorney general with 
request that proceedings be started not 
only for recovery for premiums paid but 
against Chrysler agents in Indiana.” 
Denies Request for Time 


The Chrysler attorneys replied with 
a request that they be given more time. 
Mr. McMurray was inclined to grant 


Indianapolis paper Sunday morning 
does not sit well with the Indiana com- 
missioner and he has notified the com- 
pany that he will expect immediate 
compliance with his request as stated 
in the telegram already quoted. The 
article tended to advise readers that the 
courts have upheld the Chrysler insur- 
ance plan and that all obstacles have 
been swept away. Mr. McMurray wants 
it understood that the case is not set- 
tled yet in Indiana. 
Palmetto Not Licensed 


The situation in Indiana is not simi- 
lar to that in New York where the 
Chrysler-Palmetto people won their 
The Palmetto Fire had been ad- 
mitted to New York, it has not even 
made application for admission to Indi- 
ana. While the company is not licensed 
in Indiana, Mr. McMurray is deter- 
mined to do all that he can to prevent 
the insurance plan from being put into 
effect. 








company which says “Confirming tele- 
phone conversation John Nelson; loss 
building, $1,046.33; contents, $700; com- 
pany will not prosecute if reimbursed.” 
Correspondence to the same effect is 
also in hand, it is alleged. 

The crime of Nelson and Franklyn was 
said to have been of such a glaring na- 
ture that the state authorities look upon 
the alleged effort to cover it up as par- 
ticularly censurable. Nelson, proprietor 
of the station, and a former convict, hired 
Franklyn, another convict he met while 
in prison to burn his establishment, 
which had proved unprofitable and on 
which a $2,200 fire policy was held. 
Nelson agreed to pay $50 for the job and 
the two carried off most of the contents 
to a hiding place in the woods before 
the night set for the fire. 

When Franklyn set the blaze an ex- 
plosion took place which virtually wiped 
out the station. Nelson thought his ac- 
complice had been killed and left the 


| place where he was waiting for him with 


a vehicle. 








NO SETTLEMENT OF 
MOTOR CONTROVERSY 


Why Chrysler People Are At- 
tracted Their New 
Financing Scheme 


to 





MUCH OPPOSITION SEEN 


—— 


Insurance Men Are Creating Much Un- 
favorable Opinion As to the Fire 
and Theft Protection 





NEW YORK, Dec. 2.—Any settle- 
ment of the automobile situation pre- 
cipitated largely by the Chrysler Motor 
Car plan does not seem to be in sight. 
The decision of the United States dis- 
trict court in the Wisconsin case is very 
heartening to the National Association 
of Insurance Agents and in fact to the 
local agents throughout the country. 
Officers of the National association have 
had conferences with the various par- 
ties of interest including the manufac- 
turers with the hope of getting some 
adjustment. It is understood that the 
Chrysler people hoped that the National 
Association of Insurance Agents would 
put its “O. K.” on the Palmetto plan, 
provided it in turn would appoint cer- 
tain local agents in all states which 
were to receive 5 percent overwriting 
commission. This, of course, did not 
appeal to the National association and 
nothing came out of it. 


Companies Taken No Action 


The insurance companies themselves 
have had no conference on the whole- 
sale automobile situation, and taken no 
action. The local agents feel that the 
companies are remiss in this regard be- 
cause they are letting a situation develop 
which the agents predict will mean the 
loss of a large premium income unless 
all work together in cooperation. 

The Chrysler Motor Company un- 
doubtedly is being embarrassed by the 
prejudice which is being worked up 
against the sales agencies on the part 
of the insurance folks. The Chrysler 
folks state very emphatically that they 
are not interested at all in the Commer- 
cial Investment Trust from a financial 
standpoint. 


Takes All the Notes 


The nub of the whole automobile 
situation, so far as the Chrysler Com- 
pany is concerned, rests in the fact that 
by the arrangement with the Chrysler 
Company the Commercial Investment 
Trust takes all the paper of the auto- 
mobile purchaser. The Chrysler Com- 
pany, therefore, loses no money on 
those to whom it sells cars. There is 
no discrimination against any buyer. 
If a Chrysler dealer can sell a car on 
the required initial payment, the Com- 
mercial Investment Trust takes the 
notes for the unpaid portion. This is 
the scheme that has appealed to the 
Chrysler people. It means, of course, 
tremendous sales to have a_ plan 
whereby the deferred payments are 

(CONTINUED ON NEXT PAGE) 
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RAISE ALL RISK COST 


JEWELRY FLOATER RATE UP 





Twenty Percent Increase as Result of 
Experience—Effective Dec. 1 for 
New Business 





NEW YORK, Dec. 2.—Rates on all- 
risk coverage for personal jewelry have 
been advanced about 20 percent following 
the compilation of the experience of the 
companies writing this class of business. 
This broad coverage includes loss by 
holdup, burglary, theft, hazards of 
transit, in the home, on the street and 
elsewhere. Rates became effective Dec. 
1 for new business and will be effective 
Jan. 1 for renewals. December renew- 
als signed after Nov. 26 are taken at the 
new rate. The new schedule of rates 
for personal jewelry, all-risk floaters, is 
as follows: 


$50 De- Full 
ductible, Cover, 
Amounts— Percent Percent 
TI BO BOO oc c's cecascus 2% 
$ 5,000 and under $10,000 2 2% 
10,000 and under $20,000 1% 1% 
20,000 and under $30,000 1.30 1% 
30,000 and under $50,000 1. 1.20 
50,000 and under $100,000 .90 .. 
100,000 and over........ .85 90 


Minimum premium, $50. 


“Ad” Conference Membership Drive 


President E. A. Collins of the Insur- 
ance Advertising Conference announces 
the appointment of Bert N. Mills of the 
Bankers Life and Ray C. Dreher of the 
Boston as membership chairmen for the 
west and east respectively, succeeding 
Leslie F. Tillinghast, now secretary- 
treasurer. 

Mr. Dreher was chairman of the ex- 
hibit committee at the Boston conven- 
tion and Mr. Mills has been active in 
conference affairs for some time. They 
have a goal of 25 new members each set 
for them between now and the June, 
1926, convention, which in all proba- 
bility will be held at Philadelphia. 

The Conference finds itself on a solid 
foundation with added prestige every 
day. Sixty-two members were added to 
its roster during the term of the retir- 
ing chairman, and it should not be diffi- 
cult, in view of the conference’s ex- 
pansion, for the new chairmen to exceed 
this figure during the coming year. 





BULLETIN IS ISSUED 
SEEK INTEREST OF CHAMBERS 


Insurance Department of National Or- 
ganization Tells of Opportunities to 
Serve Policyholders Through 


The insurance department of the 
United States Chamber of Commerce 
has issued a bulletin to secretaries of 
various local chambers for the benefit 
of insurance committees, containing in- 
formation that is calculated to help the 
local chambers to render service to 
their membership. The bulletin opens 
with a statement that American policy- 
holders paid approximately $3,700,000,- 
000 for insurance protection in 1924 and 
that the reserves of the insurance insti- 
tution as a whole amount to $11,000,- 
000,000, a sum almost sufficient to pay 
the total allied debt to America. As the 
business affects practically everyone, 
the chambers have an opportunity to 
bring to bear the collective influence 
of policyholders upon matters . which 
are of particular interest to them. 


Three Fundamental Interests 


The bulletin advises the appointment 
of a balanced committee, representing 
leading local businessmen as well as 
insurance men, after which a definite 
program of service should be outlined. 
This program can be built around the 
three fundamental ideas of insurance 
education, state insurance legislation 
and conservation of life and property. | 
There is an opportunity to bring to- | 
gether local life, fire and casualty in- 
surance men on matters of common in- 
terest. 

There are approximately 200 member 
organizations of the national chamber, 
primarily chambers of commerce, which | 
have insurance committees, and 418 
have fire prevention committees partici- | 
pating in the Inter-Chamber Fire Waste 
Contest. About 100 are functioning on 
accident prevention and 60 on the con- 
servation of health. It is pointed out 
that the work of the insurance commit- 
tee is fundamentally confined to those 
things which affect the policyholders’ 
interest and that the technical aspect of 
insurance can well be left in the hands 
of those entrusted by the various com- 





OPPOSE SMOKE COVER 
WILL BE RESISTED IN WEST 


Smudge from Oil Burners Regarded as 
Not Insurable—Rider Used 
in East 


Strong opposition has arisen in the 
west to the writing of the smoke en- 
dorsement, sometimes called “smudge” 
insurance, in connection with fire poli- 
cies to cover interior decorations and 
furnishings against loss on account of 
smoke and smudges from the oil burn- 
ing heating system. 

A number of the companies are grant- 
ing this form of protection in the east. 
A smoke rider is attached to the stand- 
ard fire policy and the rate charged is 
10 percent of the fire rate with a stop 
limit. 

Reasons for Opposition 

Those who oppose the movement say 
that to write this is breaking down on 
one of the basic principles of fire insur- 
ance which says that the company shall 
not insure against a friendly fire. 

Said one underwriter: “If this is writ- 
ten, the fire companies will be painting 
the kitchen in oil burnire houses every 
year. All the housewife will have to do 
is burn a roast in the oven or a bit of 
bacon on the top of the stove and make 
a claim for the smoke on account of the 
oil burner. 

“If this became general there would 
also be a tendency to cover it without 
an extra rate which would be very bad 
indeed,” he said. 








panies to carry them on under the su- 
pervision of the state regulatory sys- 
tem. The contribution of insurance 
committees will be found in the field of 
helping policyholders to help themselves 
to the end that the institution of in- 
surance may continue to render an ever 
increasing service to the public interests. 


Travelers Philadelphia Appointment 


The Wagner-Taylor Company has been 
appointed Philadelphia agents for the 
Travelers Fire. he company maintains 
a branch office and this leaves just one 
more agency to be appointed under the 
board’s rule. The agency is headed by 
Robert T. Bishop, vice-president and 
Harry F. Ries, fire underwriter. 





CHRYSLER ISSUE UNSETTLED 
(CONT’D FROM PRECEDING PAGE) 


financed regardless of the buyer. The 
Chrysler Company itself evidently was 
not particularly interested in an insur- 
ance scheme for the purchasers of its 
cars but the financing and insurance go 
together. If the Commercial Invest- 
ment Trust was to finance all the cars 
it was felt that an insurance plan had 
to be worked out along with the de- 
ferred payments to secure a uniform 
price. 
Effect Insurance Opinion 


Undoubtedly the Chrysler Company 
is hearing from its sales agencies. In- 
surance people in many localities are 
doing a lot of talking about the Chrys- 
ler insurance system and its handicaps. 
The fact that the issue has gotten into 
the courts has not helped the Chrysler 
Company so far as its reputation is con- 
cerned. Undoubtedly the Chrysler offi- 
cials did not anticipate the uproar that 
their scheme would cause, nor did they 
measure as they should the momentum 
of adverse insurance opinion. 

The Chrysler plan eliminates entirely 
the element of local agency service 
which is of great value. The man who 
wants something done or has a claim 
desires to have his local agent at hand 
to give him the proper assistance. Al- 
ready numerous’ instances are cited 
where the claimant has rushed to his 
whilom insurance man and asked for 
help because he did not know what to 
do and the Chrysler dealers evidently 
were not able to give him any intelli- 
gent advice along the insurance lines. . 














CONDENSED NEWS OF ‘THE WEEK 











F. C. Buswell, president of the Home 
of New York, dies as a result of in- 
juries received in an automobile acci- 
dent. owas Ca Page3 


No solution to the controversy over the 
Chrysler-Palmetto insurance plan is yet 
in sight. Page 3 


* * * 

Fire company and agent cited by 
Michigan department for alleged agree- 
ment not to prosecute arson case. 

Page 3 | 
* * * 


Fire companies to go ahead with re- 
duction of collision rates despite opposi- 
tion of casualty men. Page 14 


* * * 


Companies win first round on back tax 
suits at Chicago. Page 12 
* * * 

Commissioner McMurray of Indiana 
notifies Chrysler officials that Wisconsin 
decision ‘will control in that state and 
that no further delay will be allowed. 

Page 3 
*x* * * 


Automobile finance companies reaffirm 
their adherence to plans and limits pre- 
viously adopted. Page 8 


* * * 

New committee chairmen of the Na- 
tional Association of Insurance Agents 
are announced, Page 20 

* * 

Commercial Insurance Company of | 
Dallas, Tex., is licensed to write fire and 
kindred lines. Page 32 

* * * 


William H. Potter, Illinois state agent 
of the Phoenix of Hartford, becomes Chi- 
cago manager of that company, succeed- 
ing A. I. Ullman. Page 22 





| company. 


Rates on all-risk cover for personal 
jewelry are advanced, Page 4 


* * * 


Flat 20 percent commission plan being 
extended in south, Page 16 


* * * 
D. C. Thoms, superintendent of agen- 


| cies of National Liberty for Middle De- 


partment, made assistant secretary of 


Page 20 
* * * 


San Francisco Brokers Exchange re- 
verses its action in declaring the Atlas 


Assurance non-board, Page 33 
* * x 

Receiver of Associated Employers 

Reciprocal sues Inland Lloyds to re- 

cover reinsurance premiums. Page 39 


se 2 

Material reduction in automobile lia- 
bility and property damage rates for 
Chicago territory announced. Page 39 

e& - 

Surety offices make prompt reply to 
questionnaire sent out by Superintendent 
Beha of New York in regard to commis- 
sions paid to agents and brokers. 

Page 39 
* * * 


Surety companies find fidelity losses in- 
creasing in “white collar” class. Page 40 


* * * 


Withdrawal of additional companies 
from employers liability field in Missouri 
emphasizes serious conditions existing 
there. Page 40 

* * x* 


New York Casualty to start writing 
all lines Jan. 1. Page 48 
* * * 


Midland Casualty of Milwaukee is pur- 
chased by American Bankers. Page 48 





CARE IN UNDERWRITING 
MARKED CHANGE IN POLICY 


Companies No Longer Satisfied to 
Break Even or Lose in That Branch 
—Want Better Risks 


NEW YORK, Dec. 2.—Within the 
past few months there has been a pro- 
nounced change in the underwriting 
policy of some of the foremost fire in- 
surance companies of this city, Hart- 
ford and Philadelphia. While still eager 
to increase their premium incomes, vol- 
ume is no longer a fetish to be wor- 
shipped by them. Instead, the offices 
in question have returned to earlier 
principles and are underwriting their 
business carefully, not at all content to 
break even on this division of their 
operations and depend on the banking 
element to yield a profit, as was true 
formerly. Unless business sent them 
holds hope of a profit directly and 
wholly independent of related factors, 
they do not want it, and have so stated 
plainly to their head office underwriters 
and field representatives. 


Curtail Premiums if Necessary 


If it be necessary in order to get risks 
only of the right sort to suffer severe 
curtailment of the premium account 
they are willing to make the sacrifice, 
no matter how serious it may be. This 
change in attitude on the part of a num- 
ber of the giant institutions, so notice- 
able as to be the subject of general com- 
ment, is attributed only in part to the 
heavy loss ratios of last year and to 
those predicted for the present one 
when final returns are tabulated. A 
factor, the seriousness of which is now 
realized, is the constantly mounting ex- 
pense ratio. In the early days 40 per- 
cent was considered the limit beyond 
which a fire insurance company should 
not go, and ratios of from 33 to 35 per- 
cent were the rule. Today the expense 
ratio in some cases has reached 43 
percent, while the office that can get by 
with 40 is held to be unusually fortu- 
nate or particularly well managed. 


Loss Reductions Only Salvation 


As many of the costs entering into 
the proper conduct of the business are 
now felt to be at bedrock, executives 
appreciate that the salvation of the 
companies under their charge rests in 
reducing losses, and this can only be 
effected through the exercise of extreme 
care in the selection of business. While 
broad propaganda is being conducted 
through the various bodies related di- 
rectly and indirectly to the fire insur- 
ance business for a lessening of the 
country’s annual fire waste, the benefits 
to be derived therefrom are not easily 
determined, and underwriters are count- 
ing rather upon a close culling of risks 
in order to make a profit. In carrying 
out the new order agents can be of the 
utmost help to their companies, for the 
local representative is in better position 
to know than the head office man pos- 
sibly can, the moral hazard of a prop- 
erty, and the possibility of its proving 
an acceptable line generally. 


“Ad” Conference in Philadelphia 


The next session of the Insurance Ad- 
vertising Conference will be held in 
Philadelphia in June. Clifford Elvins, 
advertising manager of the Imperial 
Life of Toronto, is chairman of the pro- 
gram committee. 

The conference, in view of the Sesqui- 
Centennial and other activities incident 
thereto, is making early preparations for 
its summer convention, and plans are 
already under way. It is thought that 
by making an early start and laying a 
solid foundation, at least 200 or 250 per- 
sons will be in attendance. 


Engineering crews of the National 
Board are making inspection of the fire 
hazard and the fire protective facilities 
of Cleveland, Atlanta, Washington, D. C., 
Seattle and Watertown, 
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LLOYDS ARE GETTING 
FUSSY ABOUT CHECKS 





American Takes Offense at Pen- 
manship of One of Its 
Managers 





“STATIC” IN GRAPEVINE 





Bastian Neglected and Has to Help Out 
With News Story on World’s 
Lloyds 





Owing to the “static” in the grapevine 
telegraph, there was no story last week 
on the new Lloyds concerns that operate 
from Chicago. It seems, however, there 
was plenty of news, if the grapevine had 
been working. George P. Keena, man- 
ager of the taxicab and rent-a-car depart- 
ments of the American Lloyds, was 
arrested in New York and is being 
brought back to Chicago. A. A. Bastian, 
famous for the Lloyds that sprout in 


his footsteps, took a back track and 
seems to be in control of the World’s 
Lloyds, which recently was giving 
thanks that he wasn’t. 


Careless With Pens and Checks 


Keena seems to have been careless 
with checks and pens and things. As 
lately as Oct. 30 Charles G. Palmer, 
president of American Lloyds, wanted it 
particularly known that Keena was with 
the American as manager of the rent-a- 
car department. Yet detectives were al- 
ways informed that he was “out.” The 
detectives carried signed and sealed in- 
vitations to Mr. Keena to appear in 
court and answer charges made by 
George M. Cobb & Co., for whom he 
worked a year or so ago, before the 
Lloyds game became so “good.” It was 
not until the American took offense at 
Mr. Keena’s penmanship on American 
Lloyds checks that it gave the detectives 
really sympathetic help. Action then was 
quick. 

Has Eastern Connections 


Cobb & Co. and the American Lloyds 
shared the expense of Mr. Keena’s trip 
to Chicago this week, with an official 
escort. The Cobb case only involves 
about $100, while it is said the American 
Lloyds checks ran up to $2,500 or $3,000. 

It is not known how this arrest will 
affect the National Rent-A-Car Mutual 
Automobile Casualty, the eastern off- 
shoot organized by the American Lloyds 
crowd. Keena does not appear as one 
of the organizers, although he was man- 
ager of the rent-a-car department. Wil- 
liam Otis Badger, Jr., of New York was 
one of the eastern incorporators. 


Letter from A. A, Bastian 


A. A. Bastian also seems to have been 
fussy about checks. He got one from 
C. D. Fithian of the World’s Lloyds and 
apparently still has it. At least Bastian 
intimates the bank didn’t care for it. In 
a letter to THE NATIONAL UNDERWRITER, he 
takes up the role of news correspondent 
and voluntarily brings the report of his 
operations down to date. His letter is 
as follows: 


Chicago, Nov. 27, 1925. 

Gentlemen: After a careful perusal of 
your weekly scandal sheet, the writer at 
first blush was inclined to feel slighted 
on account of finding no mention of the 
Lloyds chain, or as you term it, “outfits.” 

As a mere matter of reciprocity, in 
view of your “fair mindedness” as re- 
gards me in particular and the Lloyds 
plan in general, I hasten to your rescue, 
realizing the developments of the past 
week surely entitle “me and mine” to at 
least a paragraph, though it be on the 
last page. 


Sold Out to Palmer 


More explicitly, the developments were 
that I find myself “in again” and this 





CHRYSLER DEALER IS STUNG FOR $18.50 
PREMIUM ON INSURANCE NEVER IN FORCE 





new angle to the Chrysler-Pal- 
metto scheme has arisen 
Iowa city. 

A local Chrysler dealer suffered total 
theft of a new Chrysler sedan. This 
dealer carried a dealers’ blanket policy 
for fire and theft in the National Union 
Fire. The loss was adjusted by the 
Underwriters’ Adjusting Company and 
in making settlement $18.50 was de- 
ducted, the adjuster claiming this $18.50 
was the cost of the insurance under the 
Chrysler-Palmetto plan, and at the sug- 
gestion of this adjuster the dealer made 
claim for this amount to the Chrysler 
Company. 

The Chrysler Company replied by say- 
ing that this $18.50 was not insurance 
but delivery charges and a part of the 
dealer’s cost and not subject to rebate 
any more than any other part of the 
purchase price. 


Q verge we believe is a 


in an 


Merely a Premium 


The dealer then made claim against 
the National Union for this $18.50, say- 
ing that it was part of the cost of the 
car. The National Union Fire refused 
to pay the $18.50, saying that it was 
merely a method of collecting an insur- 
ance premium for the Chrysler Com- 
pany, the contention being that when a 
car is sold the dealer collects the money 
from the purchaser. 


see no reason why they should pay any 
money on this transaction, inasmuch a3 


be collected either by the Chrysler Com- 
pany who get the $18.50, or by the Pal- 
metto Fire to whom the Chrysler people 
remitted. 

Demand for Contribution 


The National Union then brought up 
the subject of double insurance and that 
in place of collecting insurance from 
them the dealer should have collected 
from the Palmetto. As the matter now 
stands the dealer has been paid by the 
National Union for the Chrysler sedan, 
less the $18.50. Both the Chrysler Com- 
pany and the National Union refused 
to pay the dealer the $18.50 and in addi- 
tion the National Union contends that 


loss and they be returned their money. 


should pay the dealer this $18.50? 
Pays Premium on $18.50 


In case the Chrysler and Palmetto 


receives the car it shows another impo- 
sition upon the part of the Chrysler 
Company to their dealers. The dealer 
must then carry his own insurance 
which means under the dealers’ blanket 
proposition, 100 percent, 
must pay insurance on this $18.50. He 
therefore is paying double insurance as 


he pays the $18.50 immediately he re- 
ceives the car from the company. The 
Chrysler and Palmetto companies then 
have the use of his money until such 
time as the dealer disposes of the car 
which may be any time from a week to 
two months, during which time neither 
the Chrysler Company nor the Palmetto 
are under any liability. 

We would appreciate your views. 

Answer—There are two reasons why 
the Palmetto Fire should not pay the 
loss on the Chrysler sedan in the cir- 
cumstances described in your letter. 
First, the Palmetto insurance does not 
come into force until the Chrysler car 
is sold at retail by the dealer. Second, 
the Palmetto insurance is excess insur- 
ance in case another policy is carried. 
That is, the Palmetto insurance would 
only cover the excess above the amount 
carried in another policy by the owner, 
and it would not contribute with any 
other insurance to a loss. 


Should Make Equitable Refund 


Without presuming to interpret what- 
ever contract there may be between a 
dealer and the Chrysler Company, it 
would seem that equitably the Chrysler 
Company or the Palmetto should re- 
fund the $18.50 to the dealer. The Pal- 





In this particular | 
instance the car was not sold and they | 


no liability attached under the policy of | 
the Palmetto Fire, that no money should | 


the Palmetto should pay the dealer his | 


Who is liable for the loss and who | 


companies are not liable under their in- | 
surance plan until the ultimate purchaser | 


and therefore | 


metto incurs no liability whatever until 
the car is sold to a purchaser at retail. 
As the car was destroyed before it was 
sold, on this particwlar machine the 
Palmetto never has incurred and never 
can incur any liability. As the payment 
of the premium by the Chrysler to the 
Palmetto is not made until notice is re- 
ceived of a sale at retail, the Palmetto 
never will receive a premium on this car. 
The Chrysler Company has already col- 
lected the $18.50, but will never be called 
| upon to pay it to the Palmetto. To an 
outsider it looks as if the Chrysler was 
“gypping” the dealer. From the outside 
it looks as if it was collecting from the 
| dealer $18.50 that it will never be called 
upon to pay the Palmetto. 


Question of Contract 


Of course, if the contract with the 
Chrysler Company allows it to do this 
| to the dealer, it would look as if the 
dealer had a good claim against the Na- 
tional Union. It is a question of the 
contract between the Chrysler Company 
and the dealer. 

The Chrysler Company is in a ticklish 
| position. In order to make its insurance 
plan go, it has adopted the artificial the- 
| ory that the $18.50 is not an insurance 
premium, but a “delivery” charge. If it 
cancels the charge when there is no in- 
surance, then it abandons one of the 
most vital points in its contention. The 
fact that the dealer loses $18.50 unnec- 
essarily may be unfortunate, but the 
| Chry sler Company i is in a political posi- 
tion where it would be dangerous to do 
anything but adhere to its own artificial 
' interpretation. 








through no overt act of mine, For your 
information, I sold my stock in Ameri- 
can Lloyds, 6 North Michigan avenue, to 
Charles G. Palmer, the president, for 


particularly and peculiarly fitted by rea- 
of the Ku-Klux-Klan. 


Set Up in Competition 


Mr. Palmer proved to be not quite the 
type of executive I deemed proper in the 
conduct of insurance business, in my 
opinion, so I set up in competition with 
him and formed World’s Lloyds. 

True, C. D. Fithian was part of the 
stage settings of American Lloyds, Ltd., 
and Lloyds Insurers, but we took a 
chance of weakening American Lloyds by 
taking some of their “props.” 


Bastian Is “In Again” 


Still, in the mad and wild struggle for 
supremacy amongst the Lloyds “com- 
panies,” I am sure American Lloyds and 





Mr. Charles G. Palmer do not hold this 


which high position he thought he was | 


son of his experience as grand dragon | 


| against me, for did they not profit in 
turn by taking over International Lloyds 
employes, policies, policyholders and 
even most of their “underwriters” (the 
| ones not mentioned on the policies)? 


“A SLIGHT OVERSIGHT” 


You attributed an exclamation, 
| God, Bastian is out,” to C. D. Fithian of 
World’s Lloyds. No doubt Mr. Fithian 
| devoted too much energy to thinking up 

this remark, and forgot or “neglected” 
to make a deposit in the bank to take 
| eare of his check, which was given me 
in exchange for my stock. Naturally the 
stock reverts back to me and, as I say, 
inadvertently I find myself “in again.” 

I feel you should keep more abreast 
of the times. Your informations as a 
whole are accurate, but you should be 
sport enough to confess that you were 
just a little lame in having an issue with 


“Thank 


“me and mine” neglected. In the ver- 
| nacular of the street, “know your 
onions.” 

A. A, Bastian, 


(Signed) 
| Chicago. 


CONFERENCE SEEKS 
CHRYSLER SOLUTION 





Experts and Lawyers Called to 
New York to Doctor In- 
surance Plan 





READY FOR THE DISCARD 





Way Around Wisconsin Decision Is 
Sought, Despite Talk of Appeal 
to Supreme Court 





DETROIT, Dec. 2.—The Wisconsin 
decision in the Chrysler-Palmetto case 
was a bombshell to the Chrysler people 
and there is a big conference on in 
New York this week in the effort to 
work out a solution. Chrysler officials, 
lawyers and Palmetto officials have been 
called together to try to work out some 
solution that will get around the Wis- 
consin decision. 

The Wisconsin decision was particu- 
larly devastating because the Chrysler 
people jumped into print when they 
won in New York, apparently not realiz- 
ing that New York is one of only 
three states where there is no resident 
agent law. The New York decision 
was treated as a victory and broad- 
casted as if it assured the continuance 
of the Chrysler-Palmetto insurance 
method. Then Wisconsin came along, 
carefully weighed the New York opin- 
ion, showed where it rested on the lack 
of a resident agent law, and flatly dis- 
agreed with its interpretation of the fa- 
mous master policy. 


Weight in Wisconsin Decision 


Furthermore, the Wisconsin decision 
will carry great weight. The district 
judge might have heard the case alone, 
but on account of its importance he 
called in two other judges. The deci- 
sion of the three was unanimous and 
in all other jurisdictions it is apt to 
carry as much weight as an appellate 
court finding. As it specifically rejects 
the view taken in New York, the wind 
is very thoroughly taken out of the 
Chrysler sails. There are 45 states with 
resident agent laws, and with the 
United States district court in Ohio tak- 
ing the same view as the one in Wis- 
consin, it is a pretty safe bet that the 
goose is cooked for the present Chrys- 
ler-Palmetto insurance scheme. The 
conference suggests it is ready for the 
discard. 

Seek Solution at Conference 


Although there has been big talk 
about appealing to the Supreme Court 
all cases that go against it, the Chrys- 
ler company is evidently disturbed and 
seeking some new method. A main ob- 
ject of the New York conference is to 
devise insurance that will attach to the 
car from the time it leaves the factory 
and continue for a year in the hands of 
a purchaser or of a finance company, 
without any dependence on acts of 
Chrysler agents. In other words, the 
desire is to make changes that will get 
around the resident agent laws by mak- 
ing the insurance rest solely on the 

“master” policy. Chrysler officials are 
hopeful that this can be done, but they 
are not likely to try anything again 
without careful study of insurance and 
insurance laws. 


All Hands Piped on Deck 


The problem is not an easy one.and 
it is not surprising that all hands have 
been piped on deck for the New York 
conference. The insurance undoubtedly 
will have to be paid for as long as it 
is in force. Thus a cost problem is in- 
jected at once. The rate on the kind 
of coverage as purchaser gets is much 
higher than on the kind carried by man- 





ufacturers, distributors and dealers. If 
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Hammer It Home 


AMMER away long enough and 
the nail will be driven home. 
Spasmodic advertising is better 

than no advertising, but the ever- 
lastingly plugging kind brings the 
most satisfactory results. 


You can advertise your company 
and agencies in many ways, but 
your one best continuous advertis- 
ing medium is 


Meyercord Wood Panel 
Agency Signs 


Think of it—an advertising medium 
which advertises and identifies 365 
days of the year. Its usefulness is 
not limited to one year or two— 
these signs are built to last a life- 
time. It is this combination of 
durability and attractiveness which 
makes the Meyercord sign the peer 
of the field. 


When you are in need of this 
type of advertising a card will 
bring you details. There is 
no obligation. 


Ae 
CMeyercord Company 


133 ‘West Washingto t. hieago. 


BRANCH OFFICES iN ALL PRINCIPAL CITIES 
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| insurance is to be made independent of 





| the user’s coverage is to apply from the 
time the car leaves the factory, the pre- 
mium will automatically run up. It is 
true the Palmetto might average the 
two rates for continuous insurance, but 
either the Palmetto or Chrysler would 
be taking a chance because of the un- 
certainty of the periods involved under 
each hazard. 


Period of Coverage Problem 


| All the experts at the New York con- 
ference will have to exercise their 
| brains to solve the time problem if the 


any act of the dealer in Wisconsin or 

| elsewhere. There may not be one in 
attendance equal to the proposition. 

One question is, if the insurance 

| starts at the factory, how long shall it 

If the finance company is to be 

protected until the standardized pay- 


| ments are completed, it must run not 


| sale. 


| Car must be covered to the last 


run? 
1 
| 


less than 12 months after the retail 
The problem is to guess how long 
the car will be on its way between the 


factory and the retail purchaser. 
Not a Case for Averages 
This is not a case for averages. If 
the insurance is to “follow the car” it 
must follow each individual car. Each 
ns 
limit 





| 


=x 


ness” has learned that it is better busi- 
ness to comply with all laws than to 
try to burst through them. Chrysler, 
however, has had a phenomenal suc- 
cess, and the intimations that the Chrys- 
ler organization is committed by its ad- 
vertising following the momentary vic- 
tory in New York may indicate an in- 
tention to try the cocoanut against the 
wall until the issue is settled conclu- 
sively. 
Dealers Are Restive 

That the dealers are restive is shown 
by pronouncements intended to quiet 
them. There is an intimation that a 
new plan may be sprung suddenly, as 
“the company is committed to the pol- 
icy of preventing interference with deal- 
ers at all costs.” 

This evidently refers to the possibil- 
ity of dealers getting into trouble under 
the insurance laws for acting without a 
license. When there are more buyers 
than cars public opinion on compliance 
with law can be ignored, but in the win- 
ter let-up every factor that affects sales 
takes on importance. Undoubtedly 


| the dealers are beginning to realize the 
| importance of the hostility of insurance 


| of time needed, which means that all | 
cars must be covered for the extreme 


| period 


time limit. Extending the insurance 
must necessarily increase the 


premium cost, for this reason: If the 


| insurance runs for the longest period 


needed, the majority of the cars will 


be in the hands of buyers for well over | 


a year. In the cities, where the insur- 


| ance cost is highest, the period in the 


| long the 


hands of owners will be longest. Thus 
the Palmetto must either get a much 
heavier premium than for 12 months, or 
it will “hold the bag.” 


Selling Snag for Dealers 


There are many other difficulties to 
make the experts at the conference 
scratch their heads. Dating the insur- 
ance from the factory would raise a 
selling snag, or several of them. The 
| buyer would have to be informed how 
insurance still had to run, 


| which would automatically inform him 


| criminates between buyers. 


| to pay more than the average. 


how long the car had been out of the 
factory. Inequality of insured periods 


| all paying the same premium, and the 
| delivery charge will be recognized as 
|a premium no matter under what 
| nomenclature it is buried. 


Artificially Hastened Depreciation 


But there will be an even more sub- 
tle and more serious drawback. There 
is a prejudice against “shelfworn” goods. 
If the insurance disclosed that the car 
|; has been kicking around for three 
| or four months, the buyer may demand 
a fresh one. Less serious crotchets of 
a buyer often turn a sale, and the dealer 
will have an artificially hastened depre- 
ciation if he attempts to carry cars for 
quick delivery. 


Involves Personal Prestige 


There are intimations that the per- 
sonal prestige of Walter P. Chrysler is 
involved, otherwise a graceful surrender 
to the laws of 45 states would seem the 
easy way out. Other motor companies 
have met the needs of controlling finan- 
seriously defective in its flat rate, from 
two standpoints. First, it makes a wild 


would raise dissatisfaction among buyers | - : 
. | partments of the home office of the Peo- 


| home 


| which 


| nace, but 
| 


guess at the rate, the accuracy of which | 
depends not on any underwriting judg- | 


ment, but on the accidental proportion 


of sales in city and country, or in high | 


cost and low cost territory. 
primitive underwriting. 


Thus it is 
Second, it dis- 
The buyer 
entitled to a low rate must pay more 
the average for the city man, who ought 
Hence 


men, whose business has been invaded, 
and the sentiment aroused where com- 
pliance with the law is in question. 


PICK IRELAND TO OFFICIATE 


Illinois Director of Trade and Com- 
merce Will Be Master of Ceremo- 
nies at Commissioners’ Banquet 


Clifford Ireland, director of trade and 
commerce of Illinois, will act as master 
of ceremonies at the banquet to be 
given by Illinois legal reserve compa- 
nies to the members of the National 
Convention of Insurance Commission- 
ers which will hold its midwinter meet- 
ing at the Congress hotel in Chicago, 
Dec. 8-10. 

The banquet will be an unusual af- 
fair in that there will be no prepared 
program. Mr. Ireland will probably call 
on a number of those present to speak. 
Several interesting entertainment fea- 
tures have been provided. 


Peoples National Moves to New York 
PHILADELPHIA, Dec. 2.—All_de- 


ples National of this city which was re- 
cent purchased by the National Liberty 
of New York, have been moved to the 
office of the National Liberty. 
H. R. Hoard, formerly agency secretary 
of the Peoples National, resigned last 
Saturday and is expected to announce a 
new connection soon. Mr. Hoard is the 
son of the late J. S. Hoard of J. S. 
Hoard & Son at Mansfield, Pa. This 
business is now continued by Mr. 
Hoard’s brother. 


Not Liable for Explosion 


In the case of Fred and Emma Shoaff 
vs. Connecticut Fire, circuit court of 
Edgar county, Ill., the assured brought 
suit under a fire policy for damage 
caused by the alleged loss of a furnace 
exploded when the outlet pipe, 
running from the hot water jacket, froze 
and cut off escape of steam. The as- 
sured admitted that the fire was con- 
fined entirely to the inside of the fur- 
alleged that because of the 
resulting damage, the fire could not be 
classed as “friendly.” The court held 
that the company was not liable for 
such damage under a fire insurance pol- 
icy. 


Honor Fire Preventionists 
NEW YORK, Dec. 2.—In the interests 


| of further conservation, safety and fire 


| there is nothing but prestige to make | 


anyone cling to the plan. 
Graceful Surrender Good Tactics 


Thus a graceful surrender to the laws 
and policy of the states in the control 


| of insurance would seem the obvious, 


| businesslike procedure. 


“10 
the public” is out of date. 


hell with 
“Big busi- 


A . | film 
than his share in order to keep down | 


prevention activities in exchanges, the 
boards of trade throughout the 
United States have adopted a system of 
selecting honor men. A new vote will 
be taken each month. At the end of 12 
months the man who has been on the 
monthly lists the greatest number of 
times will be named as the branch mana- 
ger who leads all others in the United 
States in fire prevention work. He will 
be awarded an appropriate prize by the 
department of conservation of the Hays 
organization, which supervises the 
safety-fire prevention work of the in- 
dustry. 


Dec 


i\ || 








\y 








XUM 


AVI 





ywrinms 


December 3, 1925 


THE NATIONAL UNDERWRITER 











—— 








Have You Examined 


Our New 


AN AMERICAN COMPANY RENDERING COMPLETE PROTECTION TO ITS POLICYHOLDERS 





























Garage Liability Policy 


A new policy—one that you can sell— 
one that will open up unexpected sources of 
business has recently been prepared and 
is now offered to the public by the Atlas 
Casualty Company. 


There is a legitimate need for the Garage 
Liability Policy. The features are easily 
understood and presented—the rates are low 
and the policy is different. 


The alert agent is getting the particulars. 
The early bird usually catches the worm— 
Write now. 


Address C. A. WHITTLE, Manager 
29 South La Salle Street 
Chicago, Illinois 


ATLAS CASUALTY 
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OPERATING IN ILLINOIS AND INDIANA :: 


Home Office 
166 W. Jackson Blvd. 


CHICAGO, ILLINOIS 


Executive Offices 
FORT WAYNE, INDIANA 


AGENTS WANTED WHERE NOT NOW 


REPRESENTED 
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The bigger the risk, the better 
the Hartford Agent’s chance 


The Hartford Agent has something to 
offer big risks that most other agents lack. It 
is the competent, thorough, expert, nation- 
ally advertised services of the Hartford 
Fire Prevention Engineers. 

The bigger the risk, the more the owner 
wants this service. 

It pays the agent to write big risks. 
Although his selling effort and handling 
costs are not any bigger, his commission is. 
This chance to get the most desirable busi- 
ness is one of the things that makes a Hart- 
ford connection of ever increasing value to 


live local agents. 


HARTFORD FIRE 
INSURANCE COMPANY 


Hartford, Conn. ; 


The Hartford Fire Insurance Company and the 
Hartford Accident and Indemnity Company write 
practically every form of insurance except life 
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FINANCE COMPANIES 
REAFFIRM PRINCIPLES 


Further Decided to Limit Used 
Car Financing to Blue Book 
Value 





EXPERIENCE IS COMPILED 





Manager Hanch Preserits Valuable Sta- 
tistics at Annual Automotive 
Finance Conference 





The second annual Automotive Fi- 


nancing Conference of the National 
Association of Finance Companies in 
Chicago reaffirmed the _ resolutions 


passed last year on automobile finance 
terms, and urged adherence as rigidly as 
possible. 

When the resolution was passed last 
year it was an agreement which was 
expected to be enforced rigidly. How- 
ever, this was founl to be impossible 
on account of competitive conditions. A 
number of finance companies outside of 
the association were freely giving ex- 
tended time and the privilege of a 
smaller down payment and forced the 
member companies to give way here 
and there in order to hold their dealers. 
The terms agreed upon are one-third 
down and twelve months to pay on new 
cars, and 40 percent down and 12 
months to pay on used cars. 


Adherence Urged This Year 


The reaffirmation this year, therefore, 
merely urges adherence as rigidly as 
possible and does not contemplate any 
drastic measures of enforcement. 

A resolution was passed at the meet- 


ing limiting the financing of used cars | 


to the blue book value. The blue book 
lists the price of each car based upon 
averages of used cars. Dealers occa- 


; sionally try to boost the value of the 


car and expect the finance companies to 
accept a down payment based upon the 
excessive value. The finance companies 
plan to guard against this by using the 
blue book price as a maximum. 

It was also decided to appoint a com- 
mittee of finance companies to inter- 
change information and deal with the 
manufacturers. 


Valuable Statistics Gathered 


C. C. Hanch, general manager of the 
National Association of Finance Com- 
panies, presented a paper on “The 
Safety Zone on Automobile Financing,” 
which presented interesting statistics 
gathered from 200 members of the asso- 
ciation by a questionnaire, giving exper- 
ience of the companies on repossession 
and the like. The accompanying table 
summarizes much of what he said. In 
addition, the following extracts are of 
interest: 

In order to determine the actual effect 
of various departures from the standard 
terms, a very comprehensive survey has 
just been completed. This survey is 
based upon reports from four times as 
many finance companies as ever before 
participated in a survey of this char- 
acter. The average note at time of pur- 


| chase is now $528 on new cars and $280 


| on used cars. 


Inasmuch as the maturity 
period has a direct effect upon the unit 
loss of repossessed cars with any given 


| down payment, the factor of maturity 


was used to show different unit losses. 
Average Loss Per Car 
The experience average of loss per re- 


possessed car which had 12 equal 
monthly payments is $50. It should be 


| remembered that this average is based 


on one year’s record of all types of cars 


|and the experience of small, medium, 


and large finance companies in every 
section of the country, with a prepon- 
derance of smaller companies. This ex- 








perience average does not absolutely 
represent the actual unit average loss of 
all repossessed cars for the reason that 
it is based upon an average of compa- 
nies rather than an average of all trans- 
actions. The average loss in metropoli- 
tan areas and of larger cars only is ma- 
terially higher than the figure given, 
The experience average of loss per re- 
possessed car of all types and in all 
localities which had 16 to 18 monthly 
payments is $78. The experience aver- 
age of loss per repossessed car which 
had a balloon note or more than 18 
equal monthly payments, is $220. The 
average loss on repossessed cars with 
16 to 18 monthly payments is nearly 57 
percent (56.67 percent) higher than on 
repossessed cars with 12 monthly pay- 
ments. In other words, from a unit loss 
standpoint paper with 16 to 18 monthly 
payments is 57 percent more hazardous 
than paper with 12 monthly payments, 
The average loss on repossessed cars 
with balloon notes, or more than 18 
monthly payments, is 341 percent higher 
than on cars with 12 monthly payments, 


Down Payment Important 


The amount of the down payment is 
the most important item in connection 
with the sale of any article on time. 
While the down payment has a bearing 
on the unit loss, its most striking effect 
is on the repossession ratio. The per- 
centage of repossessions of new cars 
with 1/3 down payment is 134 percent. 
The percentage of repossessions of new 
cars with % down payment is 38/10 
percent, and the percentage of reposses- 
sions of new cars with less than 4% down 
payment is 11 percent. The reposses- 
sion ratio with 1% down payment is 
121% percent higher than the ratio with 
1/3 down payment, and the ratio with 
a down payment less than % is 537 per- 
cent higher than the ratio with 1/3 down 
payment. 

The percentage of repossessions of 
used cars with a 40 percent down pay- 
ment is 3 percent. The percentage of 
repossessions of used cars with a down 
payment less than 37 percent is 61/6 
percent. 

Reasonable Loss Ratio 


There are differences of opinion as to 
what constitutes a reasonable loss ratio, 


| but in view of usual reserves used by 


finance companies and the present ten- 
dency towards lower financing rates, it 
seems to me that no combination of 
down payment and maturity should be 
used which produces a loss ratio on new 
car paper in excess of % of 1 percent, 
and no combination of down payment 
and maturity should be used which pro- 


| duces a loss ratio on used car paper in 


|} excess of 34 of 1 percent. 





In this connection it will be of inter- 


| est to know that used car paper is now 


slightly more than 31 percent in dol- 
lars and cents of the total retail paper 
handled by companies which handle 
both classes of paper. This percentage 
should be watched and reduced if pos- 
sible. Fifty percent of all companies 
reporting require endorsement by the 
dealer on 100 percent of the used car 
paper handled. Forty-four percent of 
the companies require endorsement on 
part of the used car paper, that is to 
say, 94 percent of the reporting compa- 
nies require partial or full endorsement 
of used car paper. These percentages 
are only indicative of the general prac- 
tice of finance companies and do not 
represent the true volume of endorsed 
used car paper. Some of the largest 
purchasers of used car paper do not 
require endorsement. 


Principle of Endorsement 


I know that there is a difference of 
opinion on the subject of endorsement 
or non-endorsement, but notwithstand- 
ing this, there is a principle involved 
which I would like to bring to your 
attention. 

Regardless of whether the dealer does 
or does not, endorse the paper, so far 
as the retail customer is concerned, 
there are certain hazards which must 
be assumed by some one. No retail 
customer can reasonably object to pay- 
ing a rate which covers actual cost 0 
getting the business; cost of credit in- 
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HE interruption of profits when business is suddenly paralyzed 

by fire is often more costly than the loss of the property itself. 
That is why Use and Occupancy Insurance (Business Interruption 
Indemnity) has become a logical investment for every intelligent 
executive. 


Star agents know that December is the month for business men to 
consider this type of insurance. With the year’s statements before 
them, with prospective earnings planned, they can best see then 
how Use and Occupancy coverage may be applied. And they see the 
necessity of “signing up” at once to protect the profits they are 


expecting. 
Although insurance of this nature has been considered complicated, 


Star agents find that with prudent men who recognize such risks, 
it is but necessary to “Tell Them to Sell Them”. 


Sy FAB 


Insurance Co. 


or AMERICA 


Western Department Southern Department Pacific Coast Department 


CHICAGO NEW ORLEANS SAN FRANCISCO 
Executive Offices: 1 Pershing Square, Park Ave. at 42nd St., New York, N. Y. 





‘*THE 


COMPANY WITH THE L. & L. & G. 


SERVICE”’ 
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Proof vs. Opinion 





Your client thinks he needs 
000 coverage. 
great deal more. 
less. 


say $50,- 
Perhaps he needs a 
Maybe he needs 


No one knows just how much he does 
need. He or you may have an opinion, 
but unless it is backed by undisputable 
proof, it is of little value. 





With proof rather than opinion 
a basis for computing the amount of 
coverage your client will 
be amply protected and indemnified in 
event of loss. 


as 


necessary, 


The Lloyd-Thomas appraisal* fur- 





nishes this proof. 





The |loyd-lhomas Co. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 





4411 Ravenswood Ave., Chicago 120 Broadway, New York | 








Cincinnati Cleveland Detroit Indianapolis 
St. Louis Milwaukee Pittsburgh Memphis 
Denver Toronto Minneapolis Kansas City | 
Washington Los Angeles Atlanta Des Moines 
= A —— | 

7 CAPPRAISERS Qj ENGINEERS >¢= 
* “WHAT IS AN APPRAISAL?—It ts a complete classified inventory of insurable | 
property (except stock, merchandise and raw materials). Each item of property is 
valued at today’s cost to replace new. The amount of accrued depreciation is deter- 
mined and the sound insurable value is given 


ITS ADVANTAGES—Ist—It discovers insurable values that have long been written 
off the books through unscientific depreciation—2nd—It gives the agent, the assured, 
and the companies value facts of property. 3rd—It makes for adequate insurance pro- 
tection, for in nearly every instance it calls for additional insurance.’’ 
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vestigation; cost of collection; 
ance premiums; proper reserve for 
actual losses and a reasonable net profit. 
If this theory is correct finance compa- 
nies should not employ two sets of rates 
that the user should pay for the same 
service and hazards. 


Extent of “Special Paper” 


Assuming that 12 equal monthly pay- 
ments and 1/3 down on new cars and 
40 percent down on used cars, 
tutes standard terms, it will be interest- 
ing to know the extent of special paper 
now in existence. Paper 


insur- 


consti- | 


calling for | 


more than 12 equal monthly payments | 


is now 181/3 percent of total paper 
handled and paper with a down pay- 
ment of 25 percent or less on new cars, 
and 35 percent or less on used cars is 
191/3 percent of total paper handled. 
This does not imply that more than 37 
percent of all paper is special. 


In most | 


cases where paper is special in one re- | 


spect it is also special in the other par- 
ticular. In any event, there is in my 
opinion too much special and unusual 
paper being handled for the good of the 
automobile financing business. If the 
situation is firmly taken in hand by rep- 
resentative finance companies, no very 
serious results should ensue. 


Erskine Gives Views 


A. R. Erskine, president of the Stude- 


baker Corporation, discussed ‘‘Passen- 
ger Car Financing from the Standpoint 
of the Manufacturer.” He said in part: 

“The passenger automobile industry 
is ending a most prosperous year which 
promises a retail sales total of $3,000,- 
000,000. About 75 percent or $2,250,- 
000,000 of this volume, will be sold on 
credit and financed by automobile deal- 
ers, finance companies, banks, and trust 
companies. The major part of this paper 
will have an average maturity of six 
months, and a small part will average 
nine months or more. About 75 percent 
of the 16,000,000 passenger cars operat- 
ing in the United States today were 
originally sold on the time payment 
plan, and 25 percent for cash, and it is 
estimated that at least 80 percent of all 


cars now in service have been fully 
paid for. This estimate is made merely 
to emphasize the fact that automobile 


paper pays out well. 
There are certain principles and obli- 


gations which should control automo- 
bile sales financing, which are as fol- 
lows: 


Must Be Fair to Consumer 


1. First and foremost, financing and 


insurance charge must be fair to the 
consumer. That is to say, rates should ' 
be only high enough to assure the 


finance companies a reasonable return 
on their investment. Finance charges 
which are fair to both the consumer and 
the company automatically guarantee 
the character of the paper. Exorbitant 
charges created to cover bad risks and 
repossessions in excess of 3 percent on 
new car contracts and 4 percent of used 
car contracts are grossly unfair to good 
risks who pay out their contracts. 

2. Credit should be granted only to 


REPOSSESSION EXPERIENCE, 


persons of good character with assured 
income or sufficient assets to complete 
their contracts under reasonable condi- 
tions. Thorough credit investigation 
should be made in all cases of doubt. 

3. The intrinsic value of the automo- 
bile must be sound and the amount of 
the down payment should be substan- 
tial, as recommended at last year’s con- 
vention of the association. If the price 
of an automobile, either new or used, 
does not represent sound value, even a 
50 percent down payment will not give 
protection. Over-pricing of cars or 
trade allowances may jeopardize a con- 
tract, regardless of its conformance to 
standard credit terms. 

4. The number of monthly payments 
should be influenced by the down pay- 
ment and the character and standing 
of the car. Monthly payments on a 
standard car may be safely extended 
farther than they could be on a lesser 
known car. Default resulting from ex- 
cessive monthly payments may be 
avoided by smaller ones within the in- 
come of the customer. Twelve equal 
monthly payments should be sufficient 
credit extension, but if a longer term is 
ever justified it should be applied only 
to contracts which carry a rate not ex- 
ceeding 8.5 percent discount per annum 
including insurance. 


Finance Company Head Speaks 


Speaking from the “Standpoint of the 
Finance Company,” Henry _ Ittleson, 
president of the Commercial Investment 
Trus t of New York, said in part: 

“Credit buying of a motor car related 
to the individual’s income presents a 
serious economic problem. Most de- 
sirable, of course, is the purchase of a 
motor car out of previ iously acquired 
capital, but reasonable outlay from cur- 
rent income is equally justifiable. What 
is the limit? Among many yardsticks, 
it has been suggested the limit may be 
expressed by the following formula: 

Relation to Income 


“A”"—A purchaser should not acquire 
a motor car if the depreciation during 
the first 12 months exceeds 15 percent 
of his annual income. Excess deprecia- 
tion, plus his cost of maintenance, 
necessary insurance, and repairs, creates 
too heavy an income burden for the 
individual. 

“B”’—Accepting the above yardstick, 
for the moment, then no_ purchaser 
should be induced to acquire too costly 
a motor car by the deluding invitation 
of small monthly payments, extended 
over many extra months. His deprecia- 
tion loss would be too excessive. With- 
out endorsing these or any other for- 


mulas, it seems to me that we can all 
agree that: 
“C’—No motor car should be 


entrusted to an individual unless his ini- 
tial investment is sufficiently large to 
make him feel that he owns the auto- 
mobile, that he should have some pride 
in his ownership, and that he can afford 
to take care of it, and spend sufficient 
money for its proper care and mainte- 
nance. Insufficient down payment, on 
(CONTINUED ON NEXT PAGE) 
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Tabulation of Pn Experiences Based on One Year’s Record of 200 Automobile 
Finance Companies—Completed Nov. 1, 1925. 


Losses on Repossessed Cars 
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“MORE THAN A CENTURY OF SERVICE” 
And What It Means 
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The First Etna Advertisement 
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= “Here is shown a 
fac-simile of the first adver- 
tisement of the A-tna Insur- 
ance Company. 

It appeared one hundred 
and six years ago, on July 26, 


1819, in The Connecticut 


Courant, a newspaper nation- 
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Planets of the First Magnitude 


Texas, the Lone Star State 
Fidelity Union Fire Insurance Co. 
Fidelity Union Casualty Company 
A Service Army ofa Thousand Agents 


Helpful, Friendly, Constructive Service 


Fidelity Union Fire Insurance Co. 
Fidelity Union Casualty Company 
BAILEY & COLLINS, Managers 
Fidelicy Union Building 
DALLAS, TEXAS 
































To Local Agents: 


If there is a risk in your 
City controlled by any Re- 
ciprocal Exchange which 
you cannot get, write me 
and I will help you get it, 
and also pay you a com- 


mission. 


QUALITY SERVICE COMPANY 


POST OFFICE BOX 1275 
ST. LOUIS, MO. 


Kansas City Office 


903 Commerce Bldg. GEORGE DODSON 

















CHEERED BY DECISION 


COMPANIES WIN IN TAX SUIT 


Judge Foell Decides Against City of 
Chicago Claim Back Payments 
in Big Case 


Insurance companies are greatly en- 
couraged in the Chicago tax case by the 
finding of Judge Charles M. Foell in the 

case brought against the Columbia this 
week, after three days of argument. The 
Columbia case affects the back tax 
claims, going back to 1869. In the Han- 
over case, which has now reached the 
United States Supreme Court, and which 
affected current or future taxes, Judge 
Foell held against the companies. Thus 
his decision in their favor on the back 
taxes in the Columbia case is a good 
augury. 

Same as Personal Property 


Millions of dollars are involved in the 
Chicago tax claims. The Illinois law 
provides that net premium receipts shall 
be reported to local assessors and taxed 
like personal property. For over 50 
years the assessors followed the same 
method as on personal property and 
spread the assessment at one-third the 
full value. A few years ago a tax 
ferret interested the city in the proposi- 
tion that such reduction was illegal in 
the case of insurance premiums and a 
mass of litigation sprang up on various 
points. 

In the Hanover case the city’s con- 
tention was upheld, the effect being to 
make insurance taxes payable on the 
full amount without the reduction for 
assessment purposes that is granted to 
all other taxpayers. It is an exceedingly 
technical ruling, as tax decisions usually 
are. The Illinois supreme court, after 
its decision against the companies, 
granted an appeal to the federal tribunal, 
and Charles E. Hughes has been re- 
tained to aid the companies in the high- 
est court. 


Chance to Win Hanover Case 


There is still a chance to win the 
Hanover case. The city, without wait- 
ing for the final decision against the 
Hanover, filed hundreds of suits for 
back taxes. Going into back taxes raises 
a great number of legal points not in- 
volved where only the present tax is 
under consideration. Thus the com- 
panies might finally lose the Hanover 
case. and be compelled to pay on the 
higher basis in future, without being 
subjected to any obligation for past years 
beyond the amount assessed against 
them when the assessments were made 
by the proper legal authorities. 


Grounds for Decision 


Of the numerous grounds of objection 
to the Columbia suit, the ones consid- 
ered as the chief were that a failure to 
pay the tax does not impose liability 
to be sued, but that such failure involved 
liability for penalties provided by law: 
that the claims of the city prior to the 
year 1919 are barred by lapse of time; 
that the court has no power to perform 
the duties imposed by law on the as- 
sessors to determine the amount of the 
taxes. 

The city naturally will appeal from 
Judge Foell’s decision. It is not be- 
lieved, however, that it can get beyond 
the Illinois supreme court, as it will not 
have the same opportunity as a foreign 
corporation to show grounds for federal 
jurisdiction. 


FINANCE COMPANIES’ ACTION 
(CONTINVED FROM PAGE 10) 


the other hand, makes the purchaser 
feel that he is renting the car. 

The motor car manufacturer must 
consider the results of very small down 
payments and or too long terms on his 
permanent, future business. First of all, 
while the dealer may benefit at the mo- 





ment by increased sale of new cars, he 
is merely postponing his troubles. A 
great many purchasers buy a new car 
every year. This will not be true of 
purchasers who have obligated them- 
selves to keep paying for the original 
car for 18 months and more. 

The dealer is deprived of his normal 
used car market, for who will buy a 
used car when a new car is available 
for the same easy monthly payment? 


Conclusions Drawn 


The conclusions which could be 
drawn are: 1. That the leading manu- 
facturers and the leading finance com- 
panies must well consider the attitude 
of bankers and the public towards the 
tendencies of their installment sales, 
2. The manufacturers, with their affilia- 
ted finance companies, must also con- 
sider the economic conditions, and give 
due regard to them. 3. If all parties 
interested in the future of the automo- 
bile industry can place a_ voluntary 
check on those practices which are gen- 
erally agreed upon as being unsound, 
then and only then can we continue to 
expect the full cooperation of banks, 
and the safe, steady growth of motor 
car business. 

While it is difficult to lay down a pre- 
cise general formula as to what length 
of credit is beyond the margin of safety, 
in any one individual case, it seems to 
me quite sound and logical to define 
certain tendencies as apt to lead to un- 
sound credits and it is to that end that 
the finance companies, bankers and 
manufacturers should address them- 
selves. 
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HE following table gives the par 

value, dividend and the latest bid 

and asked prices of insurance stocks, 
revised by J. K. Rice, Jr., & Co.: 
NEW YORK COMPANIES 

Div. Bid. Asked 


Name of company Par. ¢ Dol’ s per sh. 
Amer, Alliance ..... 100 16 4 00 310 
Bankers & Shippers.160 10 285 ss 
Carolina Ins, ....... 10 10 35 38 
City of New York..100 12 310 . 
Continental ........ 25 24 123 127 
Fidelity-Phenix .... 26 24 167 170 
Glens Falls ........ 10 16 37 39 
Great American ....100 16 295 298 
Globe & Rutgers....100 28 1500 
BIAMOVer ..ccccccese 50 10 190 195 
Harmonia .......... 10 16 54 60 
SD idee po0.8 en om ee 100 18 355 360 
Imyp’ters & Exp’ters. 25 12 60 65 
National Liberty ... 50 20 230 o's 
PEIROEPR accccsconce 50 20 248 253 
NWOPFENEIM 2c cccrceccs 100 10 70 280 
North River ....... 25 16 113 116 
io | Perro. 25 24 250 se 
United States ...... 20 20 145 150 
Westchester ....... 10 25 44 46 

CASUALTY AND SURETY 
American Surety.... 50 12 184 187 
Fidelity & Casualty. 25 16 27 132 
National Surety ....100 9 216 220 
N. Y. Casualty...... 25 ao 101 103 
U. S. Casualty...... 100 10 345 ste 


HARTFORD COMPANIES 
Div. Bid. As sked 


Name of company Par. % Dol’s per sh. 
Mote Fire .cccccscs 100 24 650 670 
Automobile ........ 100 10 580 590 
BOGE TANG. 20000502 100 12 1280 1300 
Aetna Cas. & Surety.100 12 910 ee 
Hartford Fire ...... 100 20 650 670 
Hartford Stm Boil..100 12 670 i 
National Fire ...... 100 20 755 765 
Phoenix Fire ...... 100 20 605 615 
Secur. of N. Haven. 25 12 93 96 
TECRVORIEE ccccccess 100 22 1390 1410 

PHILADELPHIA COMPANIES 
BEIREOO. aceccvecdre 10 15 55 57 
Fire Association ... 590 25 275 280 
a eaarerrre 50 14 180 185 
Liberty Bell ....... 25 - 52%: .. 
Ins. Co, Nor. Amer. 10 20 57 59 
Independence Fire.. 10 a 25 30 

NEW JERSEY COMPANIES 
AMMOTICAR cccccceccs 5 20 24 25 
Cam@Gen Vire «.. 222+ 5 14 15 17 
PORE: cevcccdece 50 24 230 235 
New Jersey ........ 20 9 45 50 

BALTIMORE COMPANTES 
Fidelity & Deposit.. 50 10 23 125 
Homestead Fire Ns. 10 40c 30 35 
Maryland Casualty... 25 18 100 10 
New Amster. Cas... 10 24 §2 54 
U. S. Fid. & Guar.. 50 18 213 215 
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“Shocking” public opinion 


Daily newspapers are continually publishing stories about 
events which “shock” or greatly interest the public. Among these 
are explosions, storms, fires, earthquakes, shipwrecks, riots, 
epidemics, bankruptcies, robberies, defalcations and others involv- 
ing great loss of life or property, the financial effects of which were 
| : mitigated, or might have been mitigated, through insurance. 


When such a “shock” occurs in a locality, the agent who 
quickly grasps it as an opportunity to solicit intensively such cov- 
erages as are involved, is the agent who increases the figures of his 
commission income. The sentiment for protection is at high tide, 
and a few blows before it ebbs will have telling effect. 





Follow up the “shocks” in your community—and remember 
that policies in the American Eagle are “Shockproof.” 


AMERICAN EAGLE 
FIRE INSURANCE COMPANY 


EIGHTY MAIDEN LANE, NEW YORK.N.Y. 





CASH CAPITAL - ONE MILLION DOLLARS 


ERNEST STURM, CHainman oF tHE Boaro 





PAUL L.HAID, Pres:vent 


NEW YORK CHICAGO SAN FRANCISCO 
































An agency connection— 


The Philadelphia Fire and Marine Insurance Com- 
pany is a financially strong, powerful organization 


plus service 


with an enviable record for reliable service. 


These features, combined with a full line of desir- 
able policies covering protection on property and 


commercial agency connection 


activities, make an 


with this company most desirable. 
Write for particulars. 


PHILADELPHIA 
FIRE AND MARINE 
INSURANCE COMPANY 


1711 Chestnut Street, Philadelphia, Pa. 
508 Walnut Street, Philadelphia, 

209 W. Jackson Boulevard, Chicago, III. 
25 Trumbull Street, Hartford, Conn. 
200 Bush Street, San Francisco, Cal. 
8th Floor Hurt Bldg., Atlanta, Ga. 
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Reliable Connections 


New York Fire Insurance Company 


92 William St. 


Wanted 


of New York 

of New York 

of New York 
and Allied Lines 


$24,580,518.90 


~ 


Apply to 
HOME OFFICE: 


American Equitable Assurance Company 


Metropolitan Assurance Underwriters 


Large Capacity on Fire, Tornado, Use & Occupancy, 


Losses Paid in Allied Companies Since Organization 


New York 
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AUTO CONFERENCE TO 
CUT COLLISION RATES 





Refuse to 
Come Along on Reduction 


Casualty Companies 


Plans 





WANTED TO MAKE TRADE 





Fire Insurance Men Suggested That 
Casualty Companies “Swap” Col- 
lision for Property Damage 


NEW YORK, Dec. 2.—Despite the 
unwillingness of the casualty companies 
to approve a reduction in collision rates 
throughout the 
jurisdiction of the Western Automobile 
Underwriters Conference, the fire offices 
will carry out their program. It is un- 
derstood manual is 


on automobile covers 


that when the new 
for the latter, it will 
average cut of about 20 percent in the 
collision charge from that now called for 
in the western field. 

Collision rates have been a bone of 
sore contention between the fire and cas- 
ualty men for a considerable time past. 
The former maintain that because of 
the unyielding attitude of the stock com- 
panies in the past, a_ considerable 
amount of choice automobile business 
has been lost to the mutuals and recip- 
rocals and that unless a concession in 
rates were made by the associated offices 
a still larger volume of premiums wouid 
be taken from their books. 


issued show an 


Would Get Country Business 
They argued that if a reduction were 
granted in the collision charge, not only 
would the stock companies be able to 
hold their own with the non-affiliated 
concerns but a further effect would be to 
induce the carrving of a lot of small 
town and country business not now in- 
sured anywhere. 

The position of the casualty under 
writers is that whereas their loss records 
are computed upon completed experi- 
ence, that of the fire companies is predi- 
cated on a cash-in-cash-out basis, and 
hence does not reflect the real result. 
In round figures the aggregate pre- 
miums had bv the fire companies from 
the collision feature last vear was nine 
millions, with an additional two millions 
from property damage indemnity. In the 
same period the casualty offices collected 
eight millions and thirty millions, re 
spectively. 


Trade Is Suggested 


The fire men proposed to their casu 
alty associates that the former cede to 
the latter the entire propertv damage 
business. the casualty companies in turn 
to let the fire offices take the collision 


feature wholly. While the suggestion 
was favored bv some of the casualty 
companies, sufficient opposition devel 
oped to encompass its defeat. Unless 
there is a marked change in the vrecent 
sentiment of the two classes of institu 
tions each will be charging a different 


rate for the collision hazard in the 
next vear. 


west 


Property Damage Rates the Same 


There will be no material alteration in 
the property damage rates called for, 
nor will there be any particular variation 
in.the collision figures elsewhere than in 
the territorv of the western conference. 
Conies of the new endorsement and no- 
endorsement policies recently annroved 
by the National Automobile Underwrit- 
ers Association have now been sunnlied 
its member companies. Use of the 
forms is optional until Tulv 1 next, after 
which their issuance will be obligatory. 

No Amount Policies Soon 


Final touches 
no-amount 


are being 
policies by the 


put to the 
committee 
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having their preparation in charge and 
it is expected they, too, will be in the 
hands of the companies within a short 
time. 

From present estimates the stock 
companies will write about the same 
volume of premiums in 1925 as last year. 
The figure would have been consider- 
ably larger had it not been for the rate 
reductions announced early in the pres- 
ent year. 


H. M. Hess Honored 
Harold M. Hess, for the past six years 
secretary of the American Central, 


was 
reelected a director of the St. Louis 
Chamber of Commerce recently. Mr. 


Hess is vice-chairman of the Chamber 
of Commerce metropolitan committee, 
chairman of the joint fire prevention 
committee of the Chamber of Com- 
merce and the St. Louis Safety Council 
and a member of the executive com- 
mittee of the Safety Council. Mr. Hess 
was formerly manager of the Missouri 
Inspection Bureau. 


Western Fire Soon to Start 


The Western Fire of Fort Scott, Kan., 
which will be the running mate of the 
Western Automobile and the Western 
Casualty of that city, will have $300,000 
capital and $300,000 surplus all of which 
has been subscribed. The charter will 
be taken out as soon as the necessary 
formalities of publication have been 
complied with. The new company hopes 
to get started about the first of the year. 
President Ray B. Duboc of the Western 


Automobile is now casting over the 
field to secure a capable fire under- 
writer. The company will be well 


backed. 


K. C. Blue Goose Luncheon 


KANSAS CITY, MO., Dec. 1.—The new 
plan for Blue Goose luncheons proved 
out well on its first day of trial. The 
attendance Monday was the best this 
weekly gathering has ever had, more 
than 60. Dwight R. Ford of the Spring- 
field was chairman. He had the assist- 
ance of three other field men, who will 
be chairman in turn of the coming three 
meeting in preparing the program and 
getting the crowd out. Next Monday 
Walter G. Chestnut of the Western Ad- 
justment will be chairman. The com- 
mittee has already made tentative ar- 
rangements for a surprise program of 
entertainment. Firman B, White won 
the attendance prize at the luncheon, a 
prize being given each week. 


Fire Chiefs’ Officials Get in Picture 


The officers of the International Asso- 
ciation of Fire Engineers, headed by 
James Armstrong of Kingston, Ont., will 
meet in Los Angeles the middle of De- 
cember to participate in the preliminary 
“shooting” of the picture “Flames,” at 
the Metro-Goldwyn-Mayer studios at Cul- 


ver City. The officers will also hold the 
first executive committee ever held by 
the association on the Pacific Coast, ex- 
cepting the convention held in San Fran- 
cisco three years ago. Jay W. Stevens. 
chief of the fire prevention Bureau of 
the National Board, is cooperating with 
the producers in the picture. 


rel 


Banquet for Owsley 


The Oklahoma field men and members 
of the Blue Goose gave a farewell ban- 
quet Saturday evening in honor of Shar- 
man Owsley, who is leaving the field 
to go with the National Liberty in the 
Texas field. He was presented with a 
platinum watch by his many friends and 
associates in Oklahoma. Mr. Owsley was 
for several years special agent for the 
Home of New York, more recently with 
the American. 

Walter teynolds. local agent at 
Holdenville, Okla., has sold his agency 
to Elliston & Shinn. 








CONVENTION DATES 











Dee. 8-10—Insurance Commissioners, 
Chicago. 
Jan. 26—Indiana Insurance Day, In- 


dianapolis. 
Mar. 2-3—Health and Accident Confer- 
ence, De -troit. 
May 6-7—Western 
White Sulphur 


Insurance 
Springs. 


Bureau, 
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F little things are always done 
right, the big things will take 
care of themselves. 


A company bent upon serving its 
own selfish interests, instead of 
rendering real service to its clients 
and agents, is sure to be found out 
in time, and will be avoided by 
intelligent people. 


On the other hand, a company that 
disregards its own interests and 
tries to benefit both clients and 
agents is bound to prosper. 


Nelson service has long been recog- 
nized the best that can be found in 
Tennessee, Mississippi, Arkansas and 
Missouri. We live in the midst of 
our territory, we know its problems 
and how to render the maximum 
amount of service to the satisfac- 
tion of all concerned. 





Our Agents Always Get a Square 
Deal. 


W. L. Nelson & Co. 


Memphis, Tenn. 
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FOR FLAT COMMISSION | for flat 15, on the theory that its ap- 


IS FAVORED IN MISSISSIPPI | 


Compnies Consider 20 Per Cent Plan— 
Louisiana Likely to Be Next State 
to Fall Into Line 


NEW YORK, Dec. 2 
in all probability will shortly take its 
place with other states of the south 
granting agents flat 20 percent commis- 
sion. At the request of the state com- 
mission, companies licensed in that 
state are now considering the matter. 
Each office is asked to designate its 
preference and the prediction is that 
the great majority will declare in favor 
of the flat figure as against the graded 


scale now in force. Assuming such to 
be the case, the commission will order 
enforcement of the suggested arrange- 


ment for the new year. 


Would Mean Slight Increase 


As Mississippi is an agricultural state 
with a considerable percentage of farm 
residence properties on which the com- 
mission is 15 percent, while its special 
hazards pay the same figure, it is es- 
timated the granting of 20 percent flat 
will mean an increase of about % of 1 
percent to the companies on the whole. 
This advance, managers feel, would be 
justified through the saving in account- 
ancy at head offices and the heavy cor- 
respondence resulting from differences 
with their local representatives 
risk classifications. Agents in Missis- 
sippi are on record as strongly favoring 
the flat 20 percent plan. 


Aside from Mississippi 


the other 


southern states in which the graded scale | 


of commissions still applies are Louisi- 
ana and Texas. Agents in the former 


state have petitioned their companies 
that they too be favored with a 20 per- | 
cent arrangement, some in the large 


cities indeed declaring their preference 


.—Mississippi | 


| men’s 


over | 


plication would force a large part-time 


pe out of business, and so afford 


a larger premium income to the bona 
fide agents. 

The strict anti-compact law 
state makes concerted action 
companies impossible. 
as might be taken 
individual. In the not distant future 
Louisiana may be counted on to fall 
into the 20 percent column. Texas 
agents geem well satisfied with the 


of the 
by the 
Such procedure 


would have to be | 


graded arrangement and in the absence | 


of any demand for a change company 
managers are not likely to propose it. 


REPORTS ON LEGISLATION 





John T. Hutchinson, Secretary of In- 
surance Federation of America, Tells 
of Insurance Measures Introduced 


The report of Secretary John T. 
Hutchinson of the Insurance Federation 
of America for the fiscal year ending 
Oct. 31, presented at the annual meet- 
ing in New York this week, shows that 


a total of 1,460 insurance measures were 


presented to legislatures in 42 states. 
Of this number 107 proposed to make 
the state an insurance underwriter on a 
monopolistic basis or as a_ subsidized 
competitor to private enterprise. Work- 
compensation and automobile 
coverage made up the greatest portion of 
these, but no branch of insurance was 
overlooked by socialistically inclined 
law doctors. Of the 107 state insurance 
bills, only eight became laws, and with 
one exception these were amendments 
to existing statutes. 


There were 332 bills introduced af- 
fecting fire insurance, 429 relating to 
casualty and surety lines, 206 seeking 


to regulate life insurance and 493 gen- 
eral measures or covering more than 
one branch of insurance. Of this num- 
ber 480 were passed and 980 failed. Of 
the 980, however, only. 127 were actually 
killed by legislative vote and 24 were 


‘OIL BURNERS POPULAR 
INTERESTED IN FIRE HAZARD 


Fire Underwriters Watching Them 
Closely—Devices Approved by 


Laboratories 


NEW YORK, Dec. 2.—Because of 
the hard coal shortage, oil burning heat- 


ing systems in private homes have be- 


come growingly popular, especially 
throughout the west, and the strong 
probabilities are that in the course of 
time they will be equally favored in 
other sections of the country. Under- 


writers are interested in the fire hazard ! 


created through the departure and are 
speculating as to its severity. While 
numerous fires in different centers have 
been attributed to oil burners, few of 
these have resulted in claims and none 
apparently for any material amount. 


Laboratories List Issued 


In a recently issued leaflet dealing 
with oil burners in residences, the Un- 
derwriters Laboratories lists some 24 


different types of domestic boilers that 
it has inspected and regards as “stand- 
ard.” Boilers so listed, the Laborato- 
ries states, “may be used when installed 
in accordance with the regulations of 
the National Board for the class, if not 
in violation of any state law or local 


vetoed, the other 773 still pending at the 
close of the legislative session. Some 75 
compulsory automobile insurance bills 
were introduced in 28 state legislatures, 
one being passed in Massachusetts, but 
in other states all failed except those 
affecting passenger carrying vehicles. 

Secretary Hutchinson reported that 
the company membership had increased 
10 percent and the revenue being about 
the same percentage. 


ordinance, and if company insuring 
property consents in writing on its pol- 
icy. Before any equipment is installed, 
or before existing equipment is remod- 
eled, the plans should be submitted jor 
the approval to the inspection depart- 
ment having jurisdiction. 
Burners Classed as Domestic 


“Burners classified as domestic are 
suitable for use where an attendant is 
not constantly on the premises and are 
provided with anti-flooding devices for 
automatically shutting off the oil sup- 
ply to the burner in the event of flood- 
ing or the extinguishment of the flame. 
Burners of this class are intended prin- 
cipally for heating dwellings, but where 
permitted may be employed in industrial 
applications and for heating apartment 
houses and the like, where an attend- 
ant may or may not be constantly avail- 
able. 

“Electrical features which are a part 
of the equipments listed have been re- 
viewed. Installation of electrical cur- 


; rent should be made in accordance with 


the requirements of the national elec- 


trical code.” 


Must Learn to Regulate Plants 


Investigation of oil burning equipment 


' risks on which fires have been reported 


discloses the main causes to be improper 
installation of the boiler and its attach- 
ments; pipes not being. sufficiently rigid 
and the like; changes in the quality of 
the oil used, upsetting thereby the feed- 
ing adjustment, and poor drafting, re- 
sulting in carbonizing the burners. To 
insure complete combustion a _ proper 
draft must be supplied at all times. 

Until the public generally learns 
regulate oil burning systems properly 
the probabilities are that numerous 
smoke losses will be reported. Antici- 
pating such a result, a number of the 
companies are assuming liability for 
claims of this character. The charge 
for the added protection is a percentage 
of the dwelling rate, the indemnity be- 
ing guar anteed through the attachment 
of a rider to the regular fire policy. 


to 
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N. H. 


Organized 1869 


ax COUNTY FIRE 
>» J) INSURANCE COMPANY 


OF" PHILADELPHIA 
Organized 1832 






NEW HAMPSHIRE 


FIRE INSURANCE COMPANY 
MANCHESTER, NEW HAMPSHIRE 


NEW HAMPSHIRE FIRE INSURANCE CO. 


MANCHESTER, 


Few may realize the immense value of good will as an in- 
tangible asset in Fire Insurance. 
record of the New Hampshire Fire—continuous progress in 
assets and surplus since organization- 
Will of its agents and of the insuring public—due to modern 
methods, progressive policies, 
Square Dealing. 


Together with the Granite State and County Fire the New 
Hampshire Fire furnishes to agents—Efficient Service—Ab- 
solute Safety—-cooperation in advancing business ideals and 


winning for insurance the confidence and respect of the 
nation, 


The unique financial 
is based on the Good 


national reputation for 


~\ GRANITE STATE 
: 4) FIRE INSURANCE COMPANY 
PORTSMOUTH NEW HAMPSHIRE 


Incorporated 1885 
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Winter is here— 


It is up to the agent to be on the alert and see that his old 
clients, as well as new prospects, are fully covered with 


Fire 
‘Tornado 
Rent 
Use and Occupancy 
Sprinkler Leakage 
Explosion Insurance 


Back of the agent stands the Company, and every agent 
should realize his importance and feel that he is able to render 
valuable service in his community. 


Agents of the Newark Fire Insurance Company are equipped 
to give their clients unexcelled service throughout the country. 


The Newark Fire Insurance Co. 


Newark, N. J. 
A PERMANENT AND PROGRESSIVE COMPANY 


T. L. FARQUHAR C. E. TITSWORTH 





President Vice-Pres. and Sec’y 
WESTERN DEPARTMENT 
CHICAGO 
H. L. DALTON ELWIN W. LAW HORACE W. BOWD 
Asst. General Manager F General Manager Manager 
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COMPANY HEADS SEE 
NEED OF COOPERATION 





Tendency of the Times Is for | 


Men to Work in Closer 
Harmony 





RECENT INSTANCES SEEN | 





Achievements Here 
What Can Be Done When Officials 
Work Together 





NEW YORK, Dec. 
doubtedly a growing sentiment among 


the heads of fire insurance enterprises | 


that they must awaken to the needs of 
the times and 
cooperate for the general good. There 
has been entirely too much suspicion 
in company circles. Companies have 
gone out for business strongly and 
sometimes in defiance of rules. Com- 
petitive angularities have been exceed- 
ingly sharp. There have been many 
things done that should not have been 
done. In reaching far for business and 
in overstepping the bounds not only 


have individual companies found them- | 


selves reaping the wind but that intan- 


gible something so essential to insur- | 
decidedly 


ance prosperity has been 
lacking. 
Efforts Toward Coeperation 


In attempting to harmonize the con- 
flicting interests and to rub down ob- 


truding personalities there is much to | 


be done. However, underwriters take 


the present year. 


and There Show | 


2.—There is un- | 


| ing together of the companies in 
| Southeastern Underwriters Association 
territory on a 20 percent flat commis- 
| sion basis to local agents has undoubt- 
edly meant a big step forward in the 
history of cooperation. The taking in 
hand of the commission situation in 
West Virginia which had run riot was 
also another indication of what compa- 
nies can do when they get together and 
look at something more than their own 
| individual gain. Then came the action 


surance Bureau in establishing the Cook 


of the Western Union and Western In- 


> position, and it is a very fair one, 


that a company is entitled to some 
| profit on its underwriting operations. 
| There should be a consistent profit from 
| the underwriting end of insurance com- 
panies. 


Companies themselves, in their | 


own individual way, have been able to 
economize in their own operations and 
seem willing to join others in the effort 
| to eliminate further excrescences. There 
is much to be done and the feeling is 
growing that the men are here to do it. 











| CHANGES IN THE FIELD 








NEW ZEALAND’S NEW LINEUP 





| County Adjustment Bureau at Chicago, | 


against tremendous pressure from local 
agents. Powerful influences were at 
work to defeat the Chicago enterprise, 
that seemed unconquerable. Yet the 


Appointments of Special Agents for 
Georgia, Alabama and Florida 
Announced by Stone 





companies stood together there magnifi- 


| cently and are putting into operation a 
| plan that they feel will redound to the 
best good of all concerned. 

These are very heartening to many 
| executives that at times felt there was 
little need to try to get together. 


Can Be No Flat Increase 


show a disposition to | 


It is generally agreed that there can 


| be no flat advance in rates, although | 


the business needs it. Rates are 10 per- | 
| cent lower on the average than they | 
were 10 years ago. The tendency in fire | 
insurance rates has been constantly | 
downward. The expense ratio on the | 
other hand has been mounting upward. 


This is largely due to economic causes | 


against which it is useless to fight. 
There can be some rate readjustment 
here and there, but the flat increase the 
country over seems unwise. There are 
unprofitable classes 
agree deserve attention. 


Cutting Down the Waste 
Special work must be done to cut 


down duplication of effort and waste. 
The waste that comes from undue com- 


| petition can certainly be reduced very 
Directors of insurance com- | 
| panies will hardly be satisfied to let the 
heart in some of the developments of | 
For instance, the com- ! 


materially. 


banking end of the business take care 
of the underwriting losses. 


that underwriters | 


They take | number of years in Pennsylvania, 


Roy W. May, son of William May, 


superintendent of the southern farm de- | 


partment of the Royal, has been ap- 
| pointed special agent for the New Zea- 
| land in Georgia and Alabama, effective 
| Dec. 1. The appointment was made by 
| United States Manager Walter Stone, 
| who was in Atlanta last week, follow- 
| ing the withdrawal of the company from 
the general agency of Rhett, Weaver & 
Ellis. Mr. Stone also announced the 
| appointment of H. E. Murphy, formerly 
with the New Zealand as special agent 
for Pennsylvania, to fill a similar posi- 
tion in Florida. 

| Mr. May was born in Kentucky and 
entered the insurance business with the 
| actuarial bureau of that state, where he 
| served two years. He then engaged in 
local agency work for about a year, 


after which he served the Home as in- | 


spector for two years. When the war 
came on he entered the army. In 1920 
he connected with the Royal’s southern 
department and during the past five or 
six years served as assistant special 
agent for that company in Georgia and 
neighboring states. He goes to the 
New Zealand well-equipped to handle 
the Georgia and Alabama field. His 
headquarters will be in Atlanta. 

After serving the New Zealand for a 
Mr. 


| Pennsylvania record. 


| lied 


Murphy was reluctantly permitted to re- 
sign Nov. 1, to take advantage of a 
valuable connection in other business 
which required his removal to Florida. 
His interest in the company was such, 


| however, that when he learned of its de- 


sire for a field man in the latter state 
he promptly volunteered his services. 
He knows the company’s plans and 
prospects and expects to duplicate his 
His headquarters 
are at Daytona. His appointment is also 
effective as of Dec. 1. 


C. R. Miltimore 


P. J. Moriarty, general agent of the 
Inter-State Fire of Detroit, announces 





| the appointment of Charles R. Miltimore 
las state agent of 


the Inter-State in 
Michigan, effective Dec. 1. 

Mr. Miltimore has been in the local 
business in Detroit, and being desirous 
of taking up field work satisfactory ar- 
rangements were completed. Mr. Milti- 
more will report to the home office of 
the Inter-State at Detroit, which is un- 
der the jurisdiction of Mr. Moriarty as 
general agent. 


Sharman Owsley 


Sharman Owsley has been appointed 
state agent in north Texas for the Na- 
tional Liberty of New York and its al- 
companies, with headquarters at 
Dallas. He succeeds T. I. Gunn, lately 
resigned. Mr. Owsley has had extended 
experience in local agency and in field 
work and is well equipped for the post 
to which he has just been named. 

He has recently been in the field in 








Reserve 
Reserve 
Reserve 
Reserve 


S4TH 


INSURANCE ASSOCIATION 


YEAR 





CAMDEN, NEW JERSEY 


January First, Nineteen Twenty-five 


CAPITAL STOCK . e 
T SURPLUS .. . 
for Unearned Premiums ° ° ° 
for Losses in Process of Adjustment 


for Taxes e ° e 
for all other Claims 
TOTAL ASSETS 


$1,500,000 00 
2,207,665 09 
4,489,001 00 

828,584 00 


— 





poe oer a 150,000 00 
ie a re 39,900 18 
- « « » $9,215,150 27 
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Are the Department Stores on Your 
Books Protected by Sprinklers? 


Every local agent who makes a genuine effort to provide a thorough service to his assureds 
has an interest in any method which will demonstrate that desire to serve. 


Take the matter of department store risks. How many of your clients with such proper- 
ties have taken advantage of the fire protection available through automatic sprinklers? Yet 
experience indicates that out of 566 fires in department stores the sprinkler equipment com- 
pletely extinguished 444 of the fires and held in check 106 more—a record of 98% in serving its 


purpose of fire protection. 








Your department store owners should know these facts. It’s a logical part of your service 
to tell them. And you can render them the further service of assisting in any plan to install 
automatic sprinklers 


The Phillips Company of Chicago, on receipt of the necessary information from you, will 
prepare plans for the installation, secure bids from reliable manufacturers, supervise the work 
and finance the whole transaction. A sound, practical, dependable way of helping you to help 
your clients to help themselves. 





Go over your department store lines. Send us the facts, briefly, and we'll tell you where we 
can assist you. 


Our extensively advertised Warranty: 


HE PHILLIPS COMPANY of Chicago has been financing the installation of automatic sprink- 
ler systems since 1903. 


The Phillips Company is not aii iisurance broker and has no connection or affiliation with any insur- 
ance office. Local agents can therefore consult with us freely as our policy protects their insurance 
relations with their customers. 


The Phillips Company can give references from your company or companies and from THE 
NATIONAL UNDERWRITER which would not accept our advertising until convinced that our 
plan of operations did not in any way conflict with the principles of agency practice now univer- 
sally recognised. 


The Philips Company, upon the high principles here set forth, will install automatic sprinklers in 
the plants of your customers upon aliberal plan of deferred payments out of the savings in premiums 
for the superior protection thus afforded. 





The Phillips Company 
AUTOMATIC SPRINKLERS 
108 South La Salle Street CHICAGO, ILLINOIS 


Franklin 4571 
Long Distance< Franklin 4572 
Franklin 4186 
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ur strength is 
your protection 


The Alliance has faithfully met 
every obligation during its entire 
career. 


The Alliance passed successfully 
through the enormous strain 
placed upon its resources by the 
San Francisco fire. 


The Alliance today is still safe, 
secure and dependable. 


The proved strength of the 
Alliance is good reason for rep- 
resenting this company. 








THE ALLIANCE 


INSURANCE COMPANY 
of Philadelphia 


Policyholders’ 
Surplus 
$3,099, 141.00 


Cash Capital 
$1,000, 000.00 





A Company of Character 




















Oklahoma for the American of Newark 
and prior to that connection was with 
the Home of New York. 


Joseph A. Cosgrove 


Joseph A. Cosgrove, special avent of 
fred S. James & Co, in New England, 
has resigned to become associated with 


the National Liberty group in a similar | 


capacity. 


R. O. Hudler 
R. O. Hudler, who resigned as Indi- 





| ana special agent of the Northwestern 
National a short time ago, has been 
appointed special agent of the Aetna 
under State Agent E. R. Shoemaker. 
He succeeds S. E. Dukes who recently 
became state agent of the Granite State 
and County Fire for Indiana. 


J. E. Standard 














—— By G. A. 
TAKE TESTIMONY ABROAD 





Representatives of the legal firms in- 
terested in the litigation of Fred S. 
James & Co., against the Rossia of 
Petrograd sail for London Saturday to 
take testimony concerning the claim of 
the Eagle, Star & British Dominions 
against the Rossia, which had been as- 
signed James & Co. for prosecution in 
the United States courts. 

e 6 «© 
THOMS ASSISTANT SECRETARY 


D. C. Thoms, who has been superin- 


| tendent of agencies for the Middle De- 


partment territory in the home office of 
the National Liberty, has been elected 
assistant secretary of the company and 
will have jurisdiction over the New Eng- 
land states, New York and the New 
York metropolitan territory, a field for- 


merly supervised by the late Secretary | 


| John E. Smith. 


Mr. Thoms joined the staff of the Na- | 


| tional Liberty several years ago as man- 


ager of its Pittsburgh branch office. On 


| March 1 last, he was called to a respon- 


-Effective Jan. 1, W. A. 


sible position at the head office in 
recognition of his proven _ ability. 
Rattleman will 
be called from the western Pennsylvania 
special agency to assume the agency sup- 


| erintendency for its middle department 


; surance 


| ing fire insurance conditions. 


i all careful 


field, a post to be relinquished by Mr. 
Thoms. Mr. Rattleman began his in- 
career as a clerk in the head 
office of the United Firemens of Pitts- 
burgh. Subsequently he became special 
agent in western Pennsylvania for the 
Home of New York, later transferring to 
the National Liberty in the same con- 
nection, 
PROSPECTS FOR YEAR GOOD 


There seems to be a more encourag- 
ing feeling throughout the east regard- 
i i Up until 
Aug. 1 the companies had experienced 
a very unsatisfactory year. In spite of 
underwriting and unusual 
caution all along the line the loss ratio 
crept up beyond the profit point. The 
latter part of the year has been far more 
favorable. Companies will close the 


year with an increase in net premiums | 
make | 


of about 5 percent and should 
something on their underwriting if pres- 
ent conditions continue. 
x * x 
COMPANY STOCKS HIGH 


Fire insurance stocks and in fact com- 
pany stocks of all kinds have risen to 
new heights. A number of those in 
close touch with the business say that 
some stocks are being sold at more than 
their worth, considering the hazards in- 
volved. The market evidently does not 
take into consideration the danger to 
which an insurance company is exposed 
in the catastrophe hazard. They forget 


| that another Baltimore, or another San 


| 
| 


Francisco disaster may occur 
mand that stockholders put up large 
amounts of money to rehabilitate shat- 
tered fortunes. The market evidently 
assumes that prosperity will continue 
and that insurance earnings will be un- 
abated. It takes no 
catastrophe hazard. Undoubtedly there 
is being a wider distribution of insurance 
stocks among insurance people them- 
selves. Local agents are buying shares 
of their own companies. Field men are 
investing to some extent. Others in the 


VIEWED FROM NEW YORK 


and de- | 


account of the | 





| J. E. Standard has been appointed 
Ohio state agent of the Lumbermen’s 
| with headquarters in Columbus. He 
| was formerly with the National-Ben 
| Franklin. 

4 
WATSON : 











| business take pride in holding insurance 
| securities. The shares of some compa- 
| nies have advanced materially because 
| of augmented surpluses and earnings 
| largely from banking departments. 

| The tightening of the money market 
j}and the higher discount rate together 
with the fluctuating market conditions 
of the last few days have not affected 
the financial end of insurance compa- 
nies because their holdings are largely 
of securities of the more substantial 
type. Some companies still within the 
|law purchase speculative stocks and 
have made big money. Companies in 
general, however, reach out for more 
substantial bonds and these have kept 
along a level course for some time. 


*k sk * 


COMMITTEE CHAIRMEN NAMED 


Chairmen of the various standing com- 
mittees of the National Association of 
Insurance Agents for the new year have 
been appointed as follows: Legislative, 
Col. Walker Taylor, Wilmington, N. C.; 
| finance, J. A. Giberson, Alton, Il.; mem- 
| bership, Clyde B. Smith, Lansing, Mich.; 
grievance, R. P. DeVan, Charleston, W. 
Va.; fire prevention, W. B. Calhoun, Mil- 
waukee; casualty and surety, P. B. Hos- 
mer, Chicago. With the sole exception 
of Mr. Hosmer, those named held sim- 
ilar posts the past year, and that their 
work was satisfactory the reappoift- 
ments sufficiently evidence. A new com- 
mittee was created this vear, that to 
deal with chambers of commerce, of 
which Earl E. Fisk, Green Bay, Wis., 
was selected as chairman. The complete 
membership upon all the committees 
will be announced very shortly. Mr. 
DeVan is a member of the executive 
committee of the national organization 
while Mr. Fisk is one of its regional 
vice-presidents. 


* 
SEND IN ADJUSTERS’ LISTS 


Fire companies generally are decidedly 
sympathetic with the effort of the ad- 
justment committee of the National 
Board to bring about reform in the 
methods of settling claims the country 
over, and in response to the committee’s 
request are sending in the names of ad- 
| justers to whom they desire question- 

naires be sent. The form of inquiry has 

been approved and is now being printed 

Tt will likely be mailed out within a 

week. 





Miscellaneous Notes 
John BG. Sirich has resigned the secre- 
taryship of Logue Brothers & Co., Pitts- 
burgh. Pa... to become an official in the 


West Palm Beach, Fla., ageney of B. D. 
Cole. 

Cc. L. Walker, well known local agent 
at Perry. Okla., has sold his agency to 


H. H. Reynolds, who has been associated 
with him in the office for some time. 
Fire of undetermined origin at McCook, 
Neb., the night of Nov. 29 destroyed the 
| shoe store of E. D. Perkins. The build- 
ing and fixtures were not severely dam- 


aged, but the stock, valwed at about 
$18.000 is a total loss. Insurance on 
stock is $10,500, and on fixtures $1,500. 


The Paris confectionery store and cafe, 
located at 324 0 street, Lincoln, was 
damaged by fire and smoke to an extent 
estimate by the owner to be $40,000 by 
|a fire Nov. 29. Because of the character 
of the stock, the owner, A, A 
| says his loss is almost complete, al- 
though the fire did not reach the main 
room. The estimate of insurance has not 
been made up yet. 
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LLIAM PENN’S whole life was devoted to bringing his fellow men into 
harmonious relations. He was, perhaps, the leading World Figure of the 
Society of Friends, as the kindly, peace-loving Quakers are known. 


Penn and Integrity are Synonymous. Penn and Harmo- 
nious, Friendly Relationships are Identical Concepts. 


OUNDED in 1825 and actively pursuing business continuously on the same 
spot (No. 508-510 Walnut Street in Philadelphia,—“The City of Brotherly 
Love”) for a century 


an Pennsylvania Fire Insurance Company has tried to emulate Penn’s 
example and to effect, promote and perpetuate closer relations of the 
Policyholder, the Agent and the Company. 


Today Pennsylvania Agents can serve their fellow-men through more than a score 
of kindred forms of indemnity, besides FIRE Insurance. 
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AS SEEN FROM CHICAGO 








CLARK HEADING BUREAL 


The Western Insurance Bureau will 
probably not at this time elect a presi- 
dent to succeed Waite Bliven, vice-presi- 


dent and western manager of the Fire- 
man’s of Newark and affiliated com- 
panies, who died last week. Mr. Bliven 


was concluding his second term as presi- 
dent of the Bureau. It happens that 
Herbert A. Clark, assistant western man- 
ager of the Firemen’s, is the vice-presi- 
dent of the Bureau, and it had been the 
intention to elevate him to the presi- 
dency at the next annual meeting in 
May. Under the circumstances, the plan 
will be to place Mr. Clark in active 
harge as the executive head of the Bu- 
reau but not to actually elect him presi- 








FIRE CASUALTY 


HARRIS and WATSON, Inc. 


General Agents 


T™ S. lig St. 
Les Angeles 


369 Pine St. 
San Francisco 























FIELD SHEETS 


Now the time 
men to bring their agency 
to date. 


books and 


is field 
rec- 
leaf 


sheets 


for 


ords Loose 


held 


for 


up 

extra 
sale by 

The National Underwriter 


1362 Insurance Exchange 











Chicago 
BUREAU of 
a7 VALUATION 
ENGINEERING, INC. 


538 S. Dearborn St., 
Chicago, Ill. 
F. J. CROKE, President 


CERTIFIED-APPRAISALS 


Commercial & Manufac- 
turing Properties 


The only assurance of 

adequate coverage and 

prompt adjustments. 
Sensibie—Fees 


BREVOORT 


HOTEL 
Madison Street CHICAGO 


East of La Salle 
Insurance Headquarters 





Brevoort Hotel upholds worthily 
the best traditions of American 
hotels famed for hospitality. 











| RATE REDUCING 
APPLIANCES 


Non-Explosive Safety Cans and 
Automatic Oily Waste Cans- 


Each can bears the label of the 

Underwriter’s Laboratories and 

the Associated Factories Mutual 
Fire Insurance Companies. 


Justrite Manufacturing Co. 
2067 Southport Avenue, Chicago, Ill: 











| Wollam as associate 


| Moffatt, 


dent until the next annual meeting. For 
some years past the Bureau has given 


its presidents two terms. 
Kk *k Kk 
POTTER SUCCEEDS ULLMAN 

A. I. Ullman, Chicago manager oi 
the Fhoenix of Hartford, Connecticut 
and [Equitable Fire & Marine, will re- 
tire on Jan. 1, on account of ill health. 

He will be succeeded by William H. 


Potter, Jr., as and 3. 1%. 
manager. For the 
past four years Mr. Potter has been 
Illinois state agent of the Phoenix and 
Equitable Fire & Marine. Prior to that 
he was for one year with the Stone, 
Stafford & Stone general agency at In- 
dianapolis. He previously served one 
year state agent the Connecticut 
in Indiana. He is at present a member 
of the executive committee of the Illi- 
nois State Board and president of the 
Illinois Fire Prevention Association. 

Mr. Wollam has been with the Phoenix 
for the past 33 years, spending most ot 
his time in the Chicago office. He was 
promoted about three years ago to the 
position of assistant manager. Mr. Pot- 
ter was in Hartford this week arranging 
the details of the appointment. A tare- 
well dinner will be given in his honor 
on Dec. 15, by his old associates in the 
Lilinois field. 


manager, 


as ol 


* * * 
COOK COUNTY FIELD CLUB 


Fred B. Luce, western manager oi 
the Providence-Washington and the Vir- 
ginia Fire & Marine, and M. H. Grannatt, 
assistant western manager of the Liver- 
pool & London & Globe, will be the 
speakers at the annual meeting of the 
Cook County Field Club to be held Dee. 
S at 6:30 p. m. at the Atlantic hotel. 
New officers will be elected. George A. 
Rapp of Munger, Vokoun, Wetmore & 
Witherbee is president of the organiza- 
tion. 

* * 

LUNCHEON FOR QUACKENBUSH 

-lwin W. Law, western manager of 
the Royal, will give a luncheon next 
‘Tuesday at the Atlantic hotel in honor 
of S. H. Quackenbush, who will retire 
on Jan. 1 deputy manager of the 
western department of the Royal to be- 
come western manager of the Westches- 
ter. The luncheon will attended by 
the department heads the Royal's 
western department. Mr. Quackenbush’s 
resignation from the Royal is keenly 
regretted by all of his old associates 
in the western department, who hold 
him in high esteem. 

S + 2 
MEMORIAL 


Clarence A. Ludlum, vice-president of 
the Home and president of the Western 
Union, has appointed a committee to 
draft a memorial upon the death of F. 
C. Buswell, president of the Home. Mr. 
Ludlum named R. M. Bissell, president 
of the Hartford; A. F. Dean, former 
western manager of the Springfield; H. 
C. Eddy, former western manager 
the Commercial Union; T. E. ¢ 


as 


be 
ol 


BUSWELL COMMITTEE 


ot 
Gallagher, 


former western general agent of the 
Aetna, and C. G. Smith, president of 
the Great’ American, all of whom are 
honorary members of the Union. 

Mr. Buswell became a member of the 
Union im April, 1903, and was made an 
honorary member in 1913 


WATCH AUTO DEVELOPMENTS 


C. C. Jones, president of the National 
Association of Insurance Agents, to- 
gether with Secretary Walter H. Ben- 
nett, Frank L. Gardner, chairman of the 
executive committee, and Thomas C. 
chairman of the special com- 
mittee to consider wholesale insurance, 
will meet in Chicago, Dec. 7, to review 
a number of problems’ confronting 
agency circles, and at the same time to 
follow closely whatever attitude the Na- 


| tional Convention of Insurance Commis- 


sioners may determine upon with respect 
to wholesale automobile insurance. Line 
Palmetto-Chrysier plan tor supplying 
fire and theit insurance to all purchasers 
ot Chrysler cars continues to hold the 
center of the stage so far as local agency 
interest is concerned, and any develop- 
ments in connection with the proposition 
or closely related thereto will be atten- 
tively noted. 
* x 
LLOYDS MEN INDICTED 


Federal indictments charging use ol 


| the mails to detraud have been returned 
|at Chicago against 17 officials and sales- 


| their partnership, 
| the 


men oO! 
which 
Lloyds. 


“Lloyds’ Florida Organization,” 
was allied with International 
The International Lloyds was 
recentiy stopped by an injunction ob- 
tained by Attorney-General Carlstrom 
of Illinois. Those named in the federal 
indictment are: A. J. Joseph, president 
of International Lloyds and Lloyds’ 
Florida Organization; Leon L. Stern, 
vice-president of both concerns; Harry 


Rosewater, alias Rose, sales manager 


for Lloyds’ Florida Organization, and 
the following salesmen: Al Steinberg, 
H. Burke, E. N. Goldsmith, A. Good- 


man, Walter Grahain, 
E. Lawrence, B. Lewis, Frank Mann, O 
B. Lit A, rl Marshall, J. Morris, Ed 
Shepherd and Ed Shapiro. 

BLIVEN’S ACTIVITIES 


>. A. Harris, }. 


WAITE 


Waite Bliven, the vice-president and 
western manager of the Firemen’s group, 
who died last week, was especially active 
in committee and organization work. In 
addition to being, at the time of his 
death, the president of both the Western 
Insurance Bureau and the Underwriters 
Adjusting Company, Mr. Bliven had the 
folowing committee or organization 
athliations: 

Chairman of 


the Bureau supervisory 


committee of the Rocky Mountain Fire 
Underwriters Association. 

Member of the Chicago Fire Insur- 
ance Patrol committee. 

Vice-chairman of the Subscribers’ Ac- 
tuarial committee. 

Vice-president and member of the 


executive committee of the Cook County 
Loss Adjustment Bureau. 

Member of the committee on incen- 
diarism and arson and member of the 
committee on standard rating schedules 
of the National Board of Fire Under- 
writers. 

Member of the executive committee 
of the Western Hail & Adjustment As- 
sociation. 

Vice-president of the 
Reinsurance Bureau. 

Vice-president of the Western Sprin- 
klered Risk Association. 

President of the Western 
Risk Association. 

Member of the board of directors of 
the Uniform Printing & Supply Com- 
pany. 

Life member of the Fire Underwriters 
Association of the Northwest. 

* * x 
DEATH OF F. C. WALLER 


Frank C. Waller, member of the firm 
Critchell, Miller, Whitney & Barbour of 
Chicago, died Monday night of pneu- 
monia. Mr. Waller was only sick for a 
week. He stayed home for a cold which 
developed into pneumonia. Mr. Waller 
was 52 years of age. He started in the 
insurance business a good many years 
ago with the insurance agency of Waller, 
Chandler & Gray. Upon the death of 
Mr. Gray in 1914 he and Mr. Chandler 
became associated with Critchell, Mil- 
ler & Barbour. He was prominent in 
Chicago and Lake Forest society. He 
was interested in the Waller Coal Com- 
pany as well as the insurance business. 

i -. - 

Woltberg & Landau, insurance brokers 
with offices in the Illinois Merchants 
bank building in Chicago, have dissolved 
effective Dec, 1, but 
members of the firm, Charles Wolf- 
berg and Harold Landau, will continue 
business as individuals at the same ad- 
dress, 


Western Inter- 


Improved 


* * * 
Ralph B. Ives, president of the 


Aetna, 
is in Chicago this week. 








“OPPORTUNITIES” 








In this column appear Insurance 
Wauts and Opportunities. They are 
read by thousands of interested 
insurance men. You will find that 
these “Want Ads” are real result 
getters. $5.00 is the cost of one 
1-inch insertion. 


The National Underwriter 


Chicago, Illinois 








FIELD POSITION 
Wanted—Connection as special agent, age 39, 
Christian, six years experience and now with 
local agency. Some special agency and ad- 
justing experience. Will go anywhere, but 
prefer South or Southwest. Best of reference 
turmished as to habits and ability. 

Address Q-3 
Care The National Underwriter. 








WILL BUY AGENCY 
Desire well established general 
agency located in live insurance 
would consider buying interest. 


insurance 
town, or 
Preier city 


of 25,000 or more. Will pay cash. 
Address Q-7 , 
Care The National Underwriter. 








CLAIM DEPT. MANAGER 
Wanted—Connection in above capacity or 
as assistant manager for auto losses. Age, 
38, married, legal education. 11 years ex 
perience adjusting all kinds of automobile 
losses. Al references. Chicago or Indianap- 
olis prelerted. 

Address Q-8 


Care The National Underwriter. 








Casualty Underwriter 


Young man, thoroughly experienced in Casu- 
alty Underwriting desires connection with 
company, branch office or local agency in 
Chicago. Can furnish excellent reference as 
to ability and honesty. 
Address Q-10 
Care The National Underwriter 








Cook County Special Agent Wanted 
by old but not tired local agency, 
who can and will produce. Answer 
in confidence. 
Address Q-11 
Care The National Underwriter 








AUTOMOBILE ADJUSTER 


Wanted—by Chicago office, man competent 
to pass on all claims under full cover policies. 
State experience, age and salary. 

Address Q-12 

National Underwriter 


The 


Care 








Schedule Engineer 


Position wanted by Dean Schedule Engineer 
with years of experience with Bureau and 
actual engineering application. Good edu- 
cation and special agency and adjusting expe- 
rience. Have proot of practical results ob- 
tained. Prefer Wisconsin District. 

Address Q-13, Care The National Underwriter 








WANTED 
Special Agent and Fire Inspector 
for Southeastern territory. SOUTH- 
EASTERN AGENCY, 711 Fourth 
& First National Bank Bldg., Nash- 
ville, Tennessee. 














WANTED 
General Agency for a 
Union Fire Insurance 
Company for State of 
Kansas. Preferred 
risks only. 


Address Q-9 


CareThe National Underwriter 
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MUTUAL RAISES ISSUE 
NON-ASSESSABLE POLICY UP 


Hearing Held In Kentucky on Whether 
Issuing That Form Changes Its 
Status 


FRANKFORT, KY., Dec. 1.—Com- 
missioner Saufley today held a hearing 
of mutual and stock fire insurance men 
to determine the standing of mutuals 
that remove the contingent liability of 
assessments for all policyholders. The 
hearing followed an opinion given to 
the department by the assistant attorney 
general, who held that mutuals were 
exempt from regulations by the depart- 
ment of fire prevention and rates, but 
that by the adoption by mutuals of by- 
laws permitting them to accept cash 
premiums in lieu of assessments and by 
abolishing contingent liability of pol- 
icyholders, they placed themselves un- 
der the supervision of the insurance 
commissioner, since their manner doing 
business placed them in the status of an 
old line or stock company. 


Covington Mutual Objects 


The Mutual Fire of Covington ob- 
jected to the ruling, contending that it 
may remove the liability of an assess- 
ment from its old and new policyholders 
on the strength of its surplus of $267,- 
000 and still remain. a mutual, The 
president of the company, Charles A. J. 
Walker, asked the hearing and presented 
arguments for the mutuals. Stock com- 
panies, under the law must make their 
rates uniform under a supervision of 
the department of fire prevention and 
rates. Mutuals, which are organized for 
joint protection of policyholders and not 
for profit, are not compelled to file a 
schedule or to cooperate under the uni- 
form system of rates in Kentucky,. he 
said. 

Notified to File Rates 





After the Mutual Fire of Covingtor | 


passed a resolution doing away with 
contingent liability, it sought tad do 
business on a par with stock companies 
as far as assessments are concerned, but 


at reduced premium rates, and _ at- 
tempted to write policies on the city 
buildings at Covington. The depart- 


ment of fire prevention and rates noti- 
fied the company that it would have to 


file its schedule of rates with the de- 
partment, to which it objected. 
Speaking for his company, Mr. 


Walker said that states where fire mu- 


tuals are strong get lower premium 
rates from stock companies than in 
other states. 


DEATH OF BUSWELL 
STUNS UNDERWRITERS 


(CONTINUED FROM PAGE 3) 
was made assistant secretary. In 1902 
he was made second vice-president and 
in 1904 was elected vice-president, 
serving in this capacity until his elec- 
tion to the presidency. 
Active in Organizations 


President Buswell’s activities in in- 
surance organizations included member- 
ship in the Southeastern Underwriters 
Association, of which he was president 
m 1916 and 1917; the Western Union, 
which elected him as honorary mem- 
ber in September, 1913, and the Eastern 
Union. He had been closely connected 
with the National Board, serving as 
chairman at different times of its various 
committees and as its president in 1918 
and 1919. 

President Buswell’s thorough training 
and wide experience in the field of fire 
msurance underwrit*~ ‘us a keen in- 
sight and sure judgment, won for him 
this consistent advancement and recog- 
nition which culminated in the presi- 
dency of the larvest fire insurance com- 
Pany in America. He was a member of 
the chamber of commerce of the state 
of New York and of the New England 





Society and New York board of trade 
and transportation. 

The following were honorary pallbear- 
ers at the funeral: William Ives Wash- 
burn, John Claflin and Lewis T. Clarke, 
directors of the Home; Charles L. Tyner, 
Wilfred Kurth and Clarence A. Ludlum, 
officers of the Home; Frank E. Park- 
hurst, a director of the Franklin Fire; 
William L. DeBost, a director of the 
City of New York; Walter H. Bennett, 
a director of the American Exchange- 
Pacific Bank; W. Edward Foster and 
Rudolph G. Paul, personal friends of Mr. 
Buswell, and Sumner Ballard, secretary 
of the National Board of Fire Under- 
writers, 

Various organizations with which Mr. 
3uswell was connected appointed com- 
mittees to attend the funeral and to pre- 
pare memorials. President Kurth of the 
National Board of Fire Underwriters 
named those to represent the National 
3oard. Mr. Kurth is also an official of 
the Home. 


Various Committees Named 


Whitney Palache, president of the 
New York Board of Fire Underwriters, 
appointed the following to represent that 
organization: John A. Forster, A. G. 
Martin and James J. Hoey. To prepare 
memorial resolutions on Mr. Buswell, 
President Palache appointed the follow- 


ing committee: Wallace Reid, N. S. Bar-| 


tow and Otho E. Lane. 


Charles E. Case, president of the In-| 


surance Society of New York, of which 
Mr. Buswell was at one time the presi- 
dent, appointed the following committee 
to represent the society at the funeral of 
Mr. Buswell: Carroll D. DeWitt, Charles 
R. Pitcher and Alexander R. Phillips. 
President C. A. Ludlum, of the West- 


ern Union, named the following com- | 
mittee of that organization to attend the | 


funeral of Mr. Buswell: Otho E. Lane, 
C. F. Shallcross, J. W. Cochran, Hart 
Darlington and Otto E. Schaefer. The 
following committee was named to pre- 
pare a memorial: R. M. Bissell, A. F 
Dean. H. C. Eddy, Thomas E. 


land C. G. Smith. 
To represent the Eastern Union at Mr. | 


3uswell’s funeral President 


Palache named the following committee: | 


C. G. Smith, C. A. Nottingham and C. 
W. Bailey. The following committee 
of the organization will prepare a me- 
morial: Edward Milligan. chairman; 
Charles W. Higley and Frederick B. 
Kellam. 


Reciprocal Plan Held 


Unsuited to Auto Risks 


ECIPROCALS make their heaviest 


inroads on automobile business 


They are strongest in the country dis- 


| tricts. : 2 
|equipped to meet their competition. 





Agents in the country are least 


Country papers are filled with adver- 
tisements of reciprocal agents. 
probably do more advertising than the 
regular agents. There is never a word 
about the real character of the recipro- 
cal contract. 


Agents know “reciprocal” as the term 


for cut-rate competition, but little more. 
With all that has been said about re- 
ciprocals, it has been taken for granted 
that agents knew what they were; but 
very few do. 


a mutual. 
x * * 


Of all kinds of insurance, automobile | 
suited to the reciprocal plan. | 


is least 
The reciprocal system can be given an 
appearance of safety when the mem- 
bers are high class concerns with large 
assets, but the Associated Employers 
Reciprocal shows the fallacy even in 
such a case. The Associated Employers 
has been in the hands of a receiver close 
to a year, but no progress has been 
made toward collecting the $2,000,000 
assessment prepared by the attorneys. 
In theory, financially sound members 
will pay up and so the claims will be 
taken care of, but actually that is not 
happening. 

In the Associated Employers, most of 
the members are able to pay their own 


Gallagher | 


Whitney | 


They | 


Even field men have only | 
a vague idea that they are some kind of | 


What they paid into the reciprocal, 
above what they received when it was 
a going concern, is merely a loss and 
| they can stand it. 

* 


In 


many 


* * 


an automobile reciprocal, how 
members can stand a $5,000 or 
$10,000 claim? Most of them would 
be ruined. They would be stripped 
down to their homestead exemptions. 
| They want insurance because they need 
protection. They cannot handle such 
| claims themselves and merely charge 
| off bad insurance to bad judgment. They 
vant insurance that will be sound when 
a claim comes due. 

| That is why the reciprocal plan is so 








unsuited to automobile insurance. ‘The 
| claims do not mature promptly. An 
occurs, claim is made, suit 


accident 
l heouaht, and finally there is a verdict. 
| If the reciprocal is still on hand when 
|the judgment must be paid, well and 
good. If not, the member is just as 
badly off as if he had no insurance. 


only a waste of money. 
* x x 
The assessment theory in reciprocals 
is a delusion. It is doubtful if there is 
a case on record where the assessments 
have been collected in an automobile re- 
ciprocal, The members are mostly small 
| people. The sums involved would 
| hardly pay the cost of collection. The 
| receiver may get in a little money from 
| those who pay easily, but it is used up 
| for his fees and expenses. Sometimes 
| there is so little left that there is noth- 
|ing to interest a receiver, and the con- 
|cern just drops out. 
A reciprocal is a mere exchange of 
| agreements among automobile owners, 
| for 





instance, to bear one another’s 
losses. In an auto reciprocal few ot 
|the members have very much money. 
Men who are well-to-do want real in- 
surance, and very likely want more than 
can get in a reciprocal, because 


they realize that personal injurv verdicts 
are very large in these days. This means 
| that most of the reciprocal members are 
fry, men with a few 
| dollars or a small business, and not the 


| they 
| 


| small 


| type that is easy to collect assessments 
|from. Thus the assessment feature can 
have little value to a member who has 
}a claim. 

If agents had a better understanding 
that reciprocals are mere personal inter- 
changes of indemnity they would have 
| less trouble in meeting such competition. 
|A reciprocal is not a “company.” It 
has no money of its own. All its funds 
belong in small lots or deposits to the 
individual members. The fact that an 
attorney-in-fact may play horse with the 
members’ rights in the funds does not 
|improve the situation. 


Hartford Holds Conference 

HARTFORD, CONN., Dec. 2.—The 
annual conference of executive officers 
and department heads from all parts of 
the United States and Canada of the 
| Hartford Fire is being held this week. 
An attendance of about 25 is expected 
These meetings have become of con- 
siderable importance to the Hartford 
|and are held for the purpose of arrang- 
ling the program for the ensuing yeor's 
work. 





W. A. Grahl 


W. A. Grahl has been appointed spe- 
cial agent for the Fidelity-Phenix in 
| Milwaukee assisting B. J. Lowe, recently 
|appointed state agent. Mr. Grahl had 
been connected with a local agency at 
3enton Harbor. 


Take Up Washington Violations 

WASHINGTON, D. C., Dec. 2.—A lively 
discussion will likely take place at the 
annual meeting of the Washington local 
board this week regarding the reputed 
violation of the agency representation 
rule by several companies. 


The Baltimore American of New York. 
which recently took over the assets and 
liabilities of the Baltimore of Baltimore 
has been admitted to Massachusetts with 
Gumour, Kothery & Co. as agents. 





claims, and that is what they are doing. | 


| 





Insurance that does not pay losses is| % 
| Gea 


thousand | 











Allsteel 
Transfer Files 


OU'LL find combined in GF 
Allsteel Transfer Cases all the 
ualities you've been looking for. 
hey are compact, and give greatest 
possible filing space per unit. Their 
excess strength insures against bind- 
ing of drawers regardless of height of 
stacks. Their full steel enclosuregives 
protection—keeps out dust, and cuts 
down the fire hazard, 


On GF Transfer Cases, as on every 
item of GF office equipment, the 
Allsteel trademark is your guarantee 
of permanent satisfaction. 


Write for the Allsteel 
Furniture Catalog 
The General Fireproofing Co. 
Youngstown, Ohio 
Canadian Plant: Toronto, Ontario 
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1 Attach this coupon to your firm letterhead 
§ The General Fireproofing Co., 

§ = Youngstown, Ohio. NU 
! Please send me without obligation a copy 
; of the GF Allsteel Furniture Catalog. 
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MEMBER AUDIT BUREAU OF CIRCULATIONS 








Place for Government and Business 


INSURANCE men were greatly interested 
in the address of President CooLince in 
New York city before the New York STATE 
CHAMBER OF CoMMERCE. What he had to 
say about government and business was 
listened to very attentively, 
a conference has been Wash- 
ington, D. C., for next week by a group 

: business activities, to 
the encroachment of the 
private enterprise. 

Even in this country, our sys- 
tem of government is not paternalistic 
and the individual is given free play for 
the development of his own resources, 


inasmuch as 
called in 


protest against 
government on 


where 


there are certain dangerous tendencies 
noted from time to time because bureau- 
crats are eager to These 
offer the opportunity for a stronger po- 
litical machine. The industrial organi- 
zations that are to meet in Washington 
undoubtedly feel that those responsible 
for the government should not be mis- 
led or deceived but that public opinion 
should be emphatically expressed. 


jobs. 


create 


President CooLince in his New York 
address declared that the government 
was committed to the task of leaving 


business to its friends. 
sion of industry there will come con- 
tinued prosperity to all classes. The 
President did appeal to those who are 
engaged in true business to aid in a 
spirit of cooperation. He said that the 
privilege seeking type of business need 
expect no mercy. President CooLipGE 
asserted that those who are engaged in 
true business and are not seeking spe- 
cial privilege should not regard the gov- 
ernment as their opponent and enemy, 
but as a vigilant supporter and friend. 
The President called attention to the 
function of government that of 
business and declared that there was no 
reason why either should encroach on 
the confines of the other. He spoke of 
the unprecedented prosperity now being 
enjoyed. There should be further elim- 
ination of waste. The government, he 
said, wishes the rightful possessors of 
the fundamental rights of modern busi- 
ness to rest in security. It wants any 
wrongs that they may suffer to have a 
legal remedy and it is all the time striv- 


In the expan- 


and 


Need for Standards Seen 


Ira H. Witson, engineer of the Na- 
ONAL BoarD, in a recent address before 
NATIONAL Frre Waste CoUNCIL pre- 


figures regarding 
that 


ented some facts and 


he building code situation are 


illuminating Chere 


1,500 mut 


lecidedly are ap- 


roximately icipalities in the 
having a 
5,000. Inv 


that 20 percent of 


nited States population of 


estigation shows 


no build- 


more than 


these have 
ordinances are 
that 
promoting 
the 
10,000 or less, 


g codes at all or their 
so deficient in 
re of little 
al safety or 


requirements they 


value struc- 





restricting spread of 


re. In towns of less 


than 10 percent have building codes. 
Mr. Wiutson finds the most glaring 
cularities in seaside and other amuse- 
ent resorts. When buildings are 


assed together with little or no sep- 
l 


iration, frequently having 


chimneys and other fea- 


add t the 


ith defective 


tures that rapid spread of 


Value of 


“STABILITY is coniidence and courage 


» come through knowledge of what 


lo and how to doit. This knowledge 


ing to prevent in advance the infliction 
of injustice. 
fire, there is of course a real hazard 


presented. 
Mr. Witson 
department 


fire 
this 


figures the cost of 
annually in 
at $135,000,000. This could well 
be added to the annual fire loss. In this 
of course he does not include the water 
Mr. Witson says that 
cities have been slow to realize the need 


service 
country 


supply service. 
for building laws. 
the 
ture in promoting modern and effective 
building codes is the fact that men with 
little The 
variations Secretary of 


Probably most discouraging fea- 


experience compile them. 


are numerous. 


Commerce. Hoover was led to organize 
the committee in 
partment to endeavor to unify and stand- 
He had the object 
eliminating waste in time, 

building 
disjointed 


building code his de- 
ardize building laws. 
in view of 
effort 
construction 


and cost involved in 


under existing 


city requirements. 


Stability 


is the product of the engineer. 
the labor of exactness, 


His is 
of definite prin- 


ciples, of known quantities.” 














PERSONAL SIDE OF THE BUSINESS 








Nearly every Union and Bureau com- 
pany was represented last week at the 
funeral of Waite Bliven, vice-president 
and western manager of the Firemen’s 
group, who died suddenly of heart fail- 
ure last week at the Presbyterian hos- 
pital, Chicago. The attendance of insur- 
ance men generally was unusually large. 

The Western Union paid splendid 
tribute to Mr. Bliven by getting out a 


special bulletin the day after his death | 


in which his qualities and services 
the business were emphasized. 

The Union was officially represented 
at the funeral by ex-Presidents Dugan 
of the Hartford; Tuttle of the North 
America; Harding of the Springfield, 
and C. R. Street of the Great American. 
The Union committee appointed to draft 
the memorial consisted of C. R. Street, 


to | 


Great American; John M. Thomas, 
Aetna, and J. R. Wilbur, America Fore | 
companies. 

Interment was at Toledo, O. Neal 
Bassett, president; Wells T. Bassett, 
secretary; H. R. N. Smith, assistant sec- 
retary; 7. H. Gwinn, assistant manager, | 
and H. A. Clark, assistant manager of | 
the Firemen’s, attended the funeral 


services at both Chicago and Toledo, as 
did Ralph Rawlings of Rawlings & 
Hewett, 


western managers of the Bos- | 


ton and Old Colony, and Rudolph Bel- | 


cher, manager of the Western Insurance 
Bureau. 





PHILIP B. HOSMER 
chairman of the casualty committee. 
[he Hosmer office is general agent of 
the Globe Indemnity at Chicago. Mr. 


| Hosmer has been active in Chicago cas- 


President Neal Bassett will probably | 
return to Chicago the latter part of this | 


month to arrange the appointment of a 
successor to Mr. Bliven. 

Field men and numerous friends have 
been congratulating Paul B. Haskell, 
special agent for the National Union in 
Kentucky, on his narrow escape from 
total blindness, and his ability to travel 
his territory again. About a year ago 
cataract trouble became so acute that he 
had one eye operated on, and lost the 
sight of the eye. About two months 
ago he had the other eye operated upon, 
realizing that he was going up against 
a five to one chance that he would be 
blind for life. However, he was almost 
totally blind as it was. Then the band- 
ages were finally taken off, and his vision 
in the one eye was good. Mr. Haskell 
was formerly in the local agency busi- 
ness at Ashland, Ky., where his brother, 
Harry Haskell, is an adjuster. 

W. Stanley Smith, insurance commis- 
sioner of Wisconsin, may be a candidate 
for governor against Herman L. Ekern, 
now attorney general of the state, who 
is putting up his gubernatorial political 
fences. This information is contained 
in an article by Fred C. Sheasby, a well- 


known political correspondent for one 
of the Milwaukee papers. 
“Madison progressives who have 


picked their political team for the cam- 
paign next year may discover W. Star- 
ley Smith, state insurance commissioner, 
trying a wide end run for the governor- 
ship when the signal is given for some- 


one else to carry the ball,” says Mr. 
Sheasby. “Smith blazed away at Attor- 
ney General Herman L. Ekern during 


the last legislative session, and could not 
expect reappointment under Ekern as 
governor. So as a Progressive he must 
go aiter something higher up or be out 
of a job. The rule of self preservation 
in politics applies in his case, and Madi- 
son reports say he is training for the 
governorship. Claiming to be as pro- 
gressive as anyone else in the dominat- 
ing Madison group, Smith would play 
for progressive support at Ekern’s ex- 
pense. Mr. Smith would run as a liberal 
on prohibition and thereby emphasize 
the dryness of Ekern.” 


Philip B. Hosmer, president and 
treasurer of the Chicago local agency of 
R. W. Hosmer & Co., is the only new 
committee chairman to be named by the 
National Association of Insurance 
Agents. Mr. Hosmer has been elected 


: Se. 





ualty circles. 

It was quite a surprise to many of 
the insurance people of Hartford to 
learn that the estate of Silas Chapman, 
amounted to over $1,000,000. His 
death was reported a few weeks ago. 
His estate was appraised at $1,103,921, 
and many public institutions were named 
as beneficiaries in the very generous dis- 
tribution of his estate. Mr. Chapman 
was one of the veteran local insurance 
men of Hartford and was also an active 
church worker. Among his bequests 
was $500 to each employe in his agency. 

A dinner was given in honor of Hugh 
Lewis, general manager of the Liver- 
pool & London & Globe, by the officers 
and staff of the Globe Indemnity last 
week. Approximately 60 officers, man- 
agers and department superintendents 
were on hand. Guests of honor were 
Harold Warner, deputy manager, L. & 
L. & G.; Louis Laing, manager of the 
Liverpool interests in Canada; John 
Lewis, son of the general manager: 
Fri ank R. Cauty, marine manager of the 
L. & L. & G.; Charles H. Nottingham, 
manager: Harry W. Stephenson, man- 
ager, Philadelphia; Kenneth H. Erskine, 
newly appointed manager at Boston, and 
T. H. Harper, manager of the Thames 
& Mersey Marine at Liverpool. Mr. 
Lewis sailed for home Dec. 2. 


Willard Done, former Utah insurance 
commissioner and well known in Utah 
insurance circles for many years, has 
accepted a call to the missionary field 
of the Mormon or Latter-day Saints 
Church. Mr. Done leaves Salt Lake 
City Dec. 9 for the western states 
where it is stated his activities will 
commence. 


Harry J. Favorite, special agent of the 
Reliable of Dayton, was badly but not 
seriously injured last week, being struck 
by an automobile after alighting from a 
street car in Dayton. He will probably 
be confined to the house for several 
days. The accident occurred in front 
of the residence of Congressman Roy G. 
Fitzgerald, who rendered assistance. 
The next evening, at the same place and 
at about the same hour, Mr. Fitzgerald 
suffered a similar mishap and for some 
days was in a critical condition, but his 
wonderful constitution promises to pull 
him through. Within a week three 


| other persons at Dayton were struck by 


automobiles, sustaining injuries similar 


to that of Dr. Fitzgerald, and all three 
| proved fatal. 
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OHIO FIELD CLUB ELECTIONS 


Cc. G. McCray of Great American and 
J. T. Robinson of Ohio Farmers 
Head Two Organizations 


COLUMBUS, O., Dec. 2.—The 
Underwriters Field Club at its 
meeting Tuesday elected these officers: 
President, C. G. McCray, state agent 
Great American, Columbus; vice-presi- 
dent, Harry B. Matt, state agent Michi- 
gan Fire & Marine, Columbus; secre- 
tary-treasurer, Aaron W. Jones, New 
Hampshire Fire, Columbus. The attend- 
ance at the meeting was 99. 

The Ohio Association of Fire Under- 
writers elected these officers: President, 


Fire 


J. T. Robinson, Ohio Farmers, Gallipo- 
lis; vice- -president, E. A. Winters, Na- 
tional Liberty, Cincinnati; secretary- 
treasurer, G. R. Goodsell, Pittsburgh 
Underwriters, Columbus. 

The retiring president, W. E. Castle, 
Columbus, delivered an address, review- 


ing the year’s work. Announcement 
was made that the new balance rule is 
working very successfully. 

The Ohio Fire Prevention 
tion elected the following 
President, William J. Gilsdorf, 
bus; vice-president, E. A. Vinters, 
Cincinnati; secretary-treasurer, R. C. 
Wetzell. The membership pledged 100 
percent cooperation. 


Associa- 
othcers: 
Colum- 


Virgil W. Souders goes with the Fire 


Association in eastern instead of western | 


Ohio as was stated last week. 


annual | 


! 


Cincinnati Agents Manage Special Af- 
fair to Consider Purposes of Un- 
derwriters Association 


About 150 agents and solicitors be- 
longing to the Cincinnati Fire Under- 


| writers Association were guests of that 
| organization at a special dinner at the 


| Cincinnati 


Business Men’s Club on 
Tuesday of this week. The meeting was 


Reais paid a tribute to the late Presi- 
dent F. C. Buswell of the Home, stat- 
ing that Mr. Buswell had been on of 
the staunchest supporters in the ranks 


| of company officials of sound agency 
| principles. 
W. F. Hukill spoke briefly, saying 


| that he believed the agents’-solicitors’ 
| meetings should be held more frequently. 


\ insurance business in Ohio. 


arranged by the board of governors of | 


the association in order that agents and 


solicitors might come together to con- | 


sider the purposes of the association. 


Nelson J. Edwards, president, presided. 
Mr. Edwards and Will J. Beggs of 


Cleveland were the speakers. 
Reealls Speech of 1881 


President Edwards reviewed the ob- 
jects and purposes of the association as 
set forth in an address of S. F. Coving- 
ton, who was president in 1881. He re- 


quested the aid and cooperation of the | 
solicitors in maintaining these objects | 


and purposes. Relations to each other 
of companies, agents and solicitors was 
the subject of Mr. Beggs’ address. He 
emphasized that agents’ associations, lo- 
cal, state and national were of great ben- 
efit to solicitors as well as to agents by 


| obtaining acceptance of such principles 


as the ownership of expirations, curb- 
ing of undesirable legislation and ser- 


vices rendered through the paid secre- | 


tary of the Ohio state association. 


In the course of his remarks, Mr. 


He praised the efforts which Mr. Beggs 
had given to the general welfare of the 
As one ex- 
planation of the successful underwriting 
done by Cincinnati agents, Mr. Hukill 
cited the fact that when he went into 
the business there were 23 local com- 
panies in Cincinnati and that the heads 
and employes in many local offices had 
had training in underwriting from the 
home office as well as from the agent’s 
viewpoint. 

The Cincinnati Fire Underwriters As- 
sociation expects to consider holding 


| similar meetings in the future at which 


there will be discussions of the com- 
mon problems of solicitors and agents. 
The meeting on Tuesday was declared 
by those present to be a success. Both 
solicitors and agents were pleased. 


Companies Still Out of Line 
WHEELING, W. VA., Dec. 2. 
Agents throughout West Virginia have 





tee of the state association that the fol- 
lowing named companies have refused 
to assent to the sole agency principle of 


the organization: British General, Ex- 
port, Federal, Firemens, Girard F. & M., 


| National- Ben Franklin, 
National and Superior. 


Northwestern 


Cleveland Insurance Society 
CLEVELAND, O., Dec, 1.—Interest 
the Insurance Society of Cleveland 
} growing to such an extent that the year 


in 


is 


promises 


| & Phypers Co. was on the 


‘| sociated with the 


been notified by the executive commit- | 








—_— 
The 
and 

be just 
the busi- 


to 
combination 


be an excellent one. 
of Insurance Institute 
local programs is proving to 
what the younger element in 
ness want and need. It is bringing into 
the work practical phases of the busi- 
ness which constitute problems with 
which they are met at all times. 

George W. Phypers of the Neale Bros. 
program Mon- 
day evening for a third lecture of “The 
Policy Contract.” “Agency Law, Organi- 
zation and Management” was the sub- 
ject to be discussed by John W. Bar- 
rett of the Richey-Flickinger-Barrett 
Co. This is to be followed Dec, 9 by a 
corporation attorney, David J. Miller, 
who will speak on “Agency Law.” All 
of these subjects are of a _ practical 
nature, something which should be 
known in doing insurance work to the 
best advantage. 


Ohio Notes 

A defective flue caused a fire which 
resulted in a loss of $10,000 at the home 
of C, C. O’Connell near Marion, O. 

The plant of the Fremont Metal Body 
Company at Fremont, O., was burned 
with a loss of $55,000. Firemen were 
without water supply as the plant is out- 
side the city limits. 

J. H. Kohmescher, for 15 years presi- 
dent of the Hamilton County Fire, died 
Sunday. Mr. Kohmescher had been as- 
company for 25 years, 
serving all of that time as a director. 


Fire destroyed the three-story frame, 
brick and tile plant of the William E. 
Dee Company at Oak Hill, O., with a 
loss of $200,000. The loss is partly cov- 
ered by insurance. A short circuit 
caused the blape, it is believed. 

The Franklin Township High School 


in Darke county ,not far from Troy, was 
destroyed by fire with a loss of $30,000. 
The state fire marshall is investigating. 
The township has just voted $80,000 in 
bonds for a new building over bitter 


| protect, 





West Virginia Notes 
Vv. J. Robinson, of the special risk de- 
partment, Chicago office of the New York 
Underwriters, is making an inspection 


| trip this week through West Virginia. 








LOYAL TO FRIENDS, AND TO LOYAL AGENTS, 


LOYAL 





Nea) Bassett, Presiient 
a Kay, Vice-Pres. and Treas. 
H. Hassinger, Secretary 
AWeils T. Bassett, Secretary 


FIREMEN’S 


INSURANCE Co. 
of Newark, N. J. 


Organized 1855 


Statement January 1, 1925 
ASSETS AND LIABILITIES 


Capital ... ..$3,000,000.00 
All other 

liabilities... 8,536,871.80 
Net Surplus. 3,586,660.11 


Total ..... .$15,123,531.91 


Policyholders Surplus, 
$6,586 ,660.11 








Henry M. Gratz, President 
Neal Bassett, Vice-Pres. 
ohn Kay, Vice-Pres. & Treas. 
Davis G. Vaughan, Secretary 
A. H. Hassinger, Secretary 
AWeile T. Bassett, Secy. 


GirardF.&M. 


Organized 1853 


Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .....$1,000,000.00 

All other 
liabilities. . 3,213,098.14 
Net Surplus. 1,260,934.06 


Total .......$5,474,032.20 


Policyholders Surplus, 
$2,260,934.06 

















Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 
John A. Snyder, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE Co. 
of Philadelphia 
Organized 1854 
Statement January 1, 19% 


ASSETS AND LIABILITIES 


Capital .....$ 600,000.00 


All other 
liabilities.. 2,575,127.95 


Net Surplus. 1,000,362.98 
Total .......$4,175,490.93 


Policyholders Surplus, 
$1,600,362.98 














H. M. Schmidt, President 
Neal Bassett, Vice-Pres. 

John Ka 
— 


A Weile T. Bassett, Secy. 


National 
Ben Franklin 


FIRE INSURANCE CO. 
eof Pittsburgh, Pa. 
Organized 1866 

Statement January 1, 1933 
ASSETS AND LIABILITIES 
Capital .....$1,000,000.00 


All other 
liabilities. . 3,751,385.75 
Net Surplus. 501,427.56 





Total Assets. $5,252,813.31 


Surplus, Policyholders 
$1,501,427 .56 











Homer Gwinn, Ass’t. Mgr. 


Western Department—844 Rush Street—Chicago, Illinois 


H. R. M. Smith, Ass’t. Secy. Herbert A. Clark, Ass’t. Mgr. 
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Is [t Insured 7? 


FURS \nsured against Loss of any kind 
(except Moth and Wear and Tear) at 
All Times and All Places 


A. Fk. SHAW & COMPANY 


80 Maiden Lane Insurance Exchange 


New York City Chic ago. itl 
General Agents - ‘All Risks” Department 

> lh 

ju... . 

5 Fire & Marine Insurance Co. 











GEO. G. MADAN & CO. 


PUBLIC ACCOUNTANTS 
—~I]nsurance Practice Exclusivelyye— 


256 Tussing Building 
Lansing, Mich. 

















J. H. CLEARY, INC. 


Insurance Auditors 
and Accountants 
726 NATIONAL LIFE BUILDING 


29 South LaSalle Street 


Dearborn 8670 CHICAGO 








CHAS. S. TURNER 
President 


H. S. BASSETT 


Secretary-Treasurer 


PAUL H. BASSETT 


Asst. Secretary 


Buckeye National Fire 


Insurance Co. 
TOLEDO, OHIO 





OHIO AGENTS WANTED —__ 





Ins. Co. of New York and ‘United States’ 
service extended to all agents.” 








“All policies guaranteed by the United States Fire 
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CONSIDER SELF - INSURANCE | 


| Proposals Along That Line Before City 


Council and School Board at 
Lansing 


LANSING, MICH., Dec. 2—Self-in- 
surance proposals are being considered 
by both the city council and the board 
of education here. Local agencies which 
have had considerable business from 
these municipal sources are going to 
make a strenuous effort to retain it. 

The city affairs committee of the 
council has been assigned the job of 
investigating the feasibility of a self- 
insurance plan for all city property. The 
city at present carries its own compen- 
sation and public liability risks, all fire 
coverage and surety and fidelity bonds 
being obtained from regular carriers. 
Some dissatisfaction over a single line 
written on the city hall is said to be 
behind the present movement. Accord- 
ing to Mayor Doughty, fire coverage on 
municipal property has been distributed 
rather widely, some 25 or 30 policies 
now being in force. It would be his 
policy, he said, to consolidate these 





policies to as great an extent as possible 
if the council continued to favor employ- 
ment of private carriers. 

Local agents interested in the various 
lines on city holdings planned to attend 
council meetings at which the insurance 
question is taken up again. They are 
promising that they will show the alder- 
men that to assume all insurable risks 
would be a most unwise practice for the 
city which might eventually bring about 
financial embarrassment and_ endless 
litigation. 

At the school board session, a similar 
self-insurance proposal was advanced. 
Some board members advocated adding 
to a sinking fund of $40,000, from which, 


| they argued, any fire losses could prob- 


ably be met and the school resources 
could be augmented through elimination 
of premium payments in the future. 
Other members voiced the opinion that 
more insurance, obtained from special- 
ists in the business, would be the safest 
policy to pursue. 
school property in the city be surveyed 
as to its present insurance status before 
making a decision in the matter met with 
considerable favor. The proposition was 
put up to a committee composed of the 
chairman of the board’s finance commit- 
tee, the school architect, and the busi- 
ness manager. Approximately 90 per 
cent coverage has been maintained for 
some time. 


Dinner for McOmber 


Fred T. McOmber, who will shortly re- 
tire as Michigan state agent of the 
Springfield Fire & Marine, will be given 
a testimonial dinner in “The Abbey” at 
the Detroit Athletic Club, Monday even- 


ing, Dec. 7. Mr. McOmber has been one 
of the most popular men in the Michi- 
|} gan field and a large turnout in his 
honor is expected. 
Will Appoint Agents 
The Peoples Fire of Frederick, Md., 
which recently entered Illinois, will ap- 


point agents throughout the entire state. 


Big Claim Paid Under Crop Policy 

The Rochelle Canneries, Rockford, II1., 
is believed to have received the largest 
check ever paid under a crop insurance 
policy. It collected $132,000 last week 
for frost damage to 4,000 acres of peas 
that were killed by frost last May. 


has been 


John Myers sent from the 
western department of the Hartford at 
Chicago to do some field work in In- 


diana for State Agent C. O. Bray. 


A suggestion that all | 


| their connection with the 


LINE UP INDIANA DAY PLANS 


Executive Committee Outlines Tentative 
Arrangements for Big Meeting 
Jan. 26 


INDIANAPOLIS, Dec. 2.—Herbe:t 
L. Barr, Indiana state agent of the 
North America, who is general chairman 
of Indiana Insurance Day for 1926, to 
be held Jan. 26 in Indianapolis, called a 
meeting of his executive committee Sat- 
urday. The same general scheme as 
used last year will be followed this year 


and the effort will be made to enlarge ° 


the program if possible. A get-together 
ball and entertainment will be given the 
night before, with business 
throughout Tuesday and a big banquet 
Tuesday night at which it is planned to 
have an attendance of 1,500 or more. 
Prominent speakers for the various lines 
of insurance—fire, life and casualty—and 
a headliner of national importance for 
the banquet are being arranged for. 


sessions 


Chairmen of Committees 


The members of Mr. Barr’s executive 
committee, who are also chairmen of the 
various sub-committees, are as follows: 
Speakers’ committee, C. D. Lasher; pub- 
licity, Dudley C. Griffith; reception and 
entertainment, Otis E. Logan; registra- 
tion and badges, Joseph W. Stickney. 
Russell T. Byers has been asked to join 
in the executive committee meetings. 
The committee has voted to have a sin- 
gle fee for registration and the banquet 
but a separate ticket for ladies at a re- 
duced rate is being considered. A lim- 
ited advertising display, compared with 
last vear, is the plan. 


The various insurance organizations 
g 

of the state cooperating this year are 

the Irsurance Federation of Indiana, 


Indianapolis Association of Fire Insur- 
ance Agents, Indiana Association of Le- 
gal Reserve Life Companies, Indiana 
Insurance Society, Indiana Casualty Ad- 
justers’ Association, Indiana Associa- 
tion of Insurance Agents, Indianapolis 
Association of Life Underwriters and 
Life Underwriters Association of In- 
diana. 


Change at South Bend 


William H. Bruner has been appointed 
manager of the insurance department of 
the American Trust Company at South 
3end, Ind., succeeding the firm of Kelley, 
Lederer & Ginz, who recently severed 
trust company. 
Of the big list of strong companies rep- 


resented by the trust company all have 
gone with Kelley, Lederer & Ginz ex- 
cept the Hartford. Since the separation 
the Home and the Fidelity-Phenix have 
appointed the trust company as their 
agent. Mr. Bruner has been manager of 
the St. Joseph Valley Bank’s insurance 


department at Elkhart, Ind., and prior to 
that he was manager of the insurance 
department of the Kokomo Trust Com- 
pany at Kokomo, Ind. Mr. Bruner left 
a banking connection to enter the in- 
surance business about three years ago 


and has made rapid progress. 





Indiana Blue Goose Dance 
INDIANAPOLIS, Dec. 1—A dance given 
by the Indiana Blue Goose here Friday 
evening was well attended considering 


| the fact that quite a number of the mem- 


An unsuccessful attempt was made re- | 


cently to rob the Lueders Bank, Lueders, 
Tex., the vault door being blown nearly 
off and the inside doors caved in: how- 
ever, no money was obtained. Charles 


|} and timely 
| last week 


bers had other engagements or were out 
of town following Thanksgiving Day. 
Refreshments were served following the 
dance. A buffet luncheon and initiation 
is being planned for some time in Jan- 
uary. 


Organize Conference Committee 


DETROIT, Dec. 1—Organization of the 
conference committee of the Michigan 
Association of Insurance Agents and dis- 
cussion of considerable pending business 
insurance topics took place 
when members of the new 


| committee met here with President Wil- 


Stiflemire is president of this bank and | 


|} also operates an insurance 


: , agency in 
| Lueders. 


liam J. Reineke. Continuance of the re- 


| gional meeting plan used the past few 


years was heartily approved. The sched- 
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e Insurance Is As Old As The Sun 
Keep Your Face Toward The Sun and The Shadows Will Fall Behind You 


: SUN INSURANCE OFFICE 


of London i 


4 Established 1710—The Oldest Fire Insurance Company in the World 


The SUN of London, 
established in 1710, (the 
oldest insurance com- 
t pany in the world), 
a stands out as one of 
" the world’s greatest in- 


The Patriotic Insurance 
Co. of America, estab- 
lished January 1, 1923, 
is growing lustily and 
is entirely at the serv- 
ice of our agents. 








stitutions. 
a . 
c 
i 
ad 
if 
h The Sun Indemnity Company of New 
d York, Organized Jan. 1, 1923, ital 
, Stock, $700,008.00, Surplus to Policy- 
holders, $931,019.88. 
n The SUN has never | 
, for one moment — since 
P 1710 — neglected the agent and 
° his interests. It is due to him that this 
\. institution has survived the upheavals, wars and 
: panics of more than two centuries. He has been and 
0 is now the Sun’s best asset. What the SUN can do, it DOES 
DO for him with distinct satisfaction. May the SUN help you? 
R FIRE RIOT AND CIVIL COMMO- SPRINKLER LEAKAGE YACHT AND MOTOR BOAT PUBLIC LIABILITY 
. LIGHTNING TION INLAND MARINE ALL RISK PERSONAL JEWELRY MERCHANDISE IN TRANSIT, 
4 WINDSTORM USE AND OCCUPANCY OCEAN MARINE ALL RISK PERSONAL FURS via Tend, Mal ce Stemear 
: AUTOMOBILE RENTS & RENTAL VALUE TOURIST FLOATER _ ALL RISK TOURIST FLOATERS “(Annual or Trip Policies) 
: EXPLOSION LEASEHOLD SALESMEN’S FLOATER JEWELER’S BLOCK POLICIES 
e AUTOMOBILE FULL COVERAGE Including Public Liability Issued SUN INSURANCE OFFICE and 
. In One Joint Policy of SUN INDEMNITY COMPANY 
Vales States Branch Marine Department Western Department Sun Indemnity Company Pastis Coast Dept. 
5S Fifth Ave., New York 11 South William St., New York Wrig Building, Chicago 55 Fifth Ave, New York 


m Preston T. Kelsey, U. S. Manager Wm.H. McGee & Co., General Agents br ny . Stafford, Manager Edward c Lunt, President Carl A. ieee General Agent 
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ST. LOUIS ADJUSTING COMPANY 
Pierce Building St. Louis, Missouri 
General Adjusters for Insurance Companies LE 
Fire, Windstorm, Automobile and Theft Claims 0 
Missouri, St. Louis, Illinois or Special Assignments onywhere 
25 years’ experience 
Promptness-Efficiency-Prud 
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12th Street and Baltimore Avenue 
KANSAS CITY, MO. 


N the very center of 
the business district, 
the combined buying 
power giving the best 
in room accommoda- 
tions,cafe and dining 
service at fair prices, 
S. J. WHITMORE, 
airman 
Joseru REICHL, 
V-P. and Gen. Mgr. 


Jos. R. Dumont, Mgr. Hotel Baltimore 

















Agents Brokerage Lines Solicited— Prompt Service 


L. H. PARKER CO., Inc. 


1 LIBERTY ST., NEW YORK 


EXCESS 


FOR COMPANIES 
Conflagration — Casualty — Automobile 











Whatever you have to say to Insurance men, you can do it more 
effectively through the advertising columns of The National Underwriter. 
One inch one column Want Ads are $5.00 an insertion. Other rates on 
application. 


National Underwriter, Chicago 











AN ABSOLUTE NECESSITY 


“FAITH” 


IN YOUR BUSINESS 
IN YOUR COMPANIES 
IN THEIR FIELD MEN 
AND 
EXECUTIVE MANAGEMENT 





Think It Over 


THE HANOVER FIRE INSURANCE 


Company of New York 


Charles W. Higley, President 
Montgomery Clark, Vice-President 
John G. Hollman, Secretary 


Western Department 
Charles W. Higley 
President and General Agent 
Chicago 


William K. Maxwell 
Assistant General Agent 


Pacific Coast Department 
Selbach & Deans, General Agents 


San Francisco 














ule for these meetings was tentatively 
arranged at the Kalamazoo convention. 
Members of the new committee are: 
George W. Carter, Detroit; Howard 
Brink, Grand Rapids; Clyde B. Smith, 
Lansing; Harry H. Wright, Port Huron; 
George M. Graham, Kalamazoo. 


Start Bay City Cleanup 


BAY CITY, MICH., Dec. 1.—Recent in- 
surance cancellations on a wholesale 
scale in this city moved the city com- 
mission to start a crusade toward clean- 
ing up as many as possible of the exist- 
ing fire hazards. 

The movement, sponsored by Commis- 
sioner Watt, contemplates a thorough in- 
spection of all property in the city by 
the fire department and a wiring inspec- 
tion by the city electrical inspector. In 
prefacing his introduction of a resolu- 
tion to that effect Mr. Watt informed the 
commission that five companies had can- 
eelled all insurance and withdrawn from 
Bay City during the two or three days 
directly preceding the meeting. 

A. W. Dorbert of Columbus, O., state 
agent for the New Zealand, who was in 
the city investigating conditions fol- 
lowing recent disastrous fires, was called 
on to outline the companies’ position. 
Mr. Dorbert said that, despite an inspec- 
tion by the Michigan Fire Prevention As- 
sociation, when it was reported that 90 
percent of the buildings 
closed unnecessary 
none of the bad 
remedied. 

Bay City has been visited by a number 
of large fires recently in addition to a 
continuous series of small residence 
losses. Two losses in a single night two 
weeks ago amounted to $240,000. 


hazards, practically 


Consider Detroit Adjusting Bureau 


DETROIT, Dec. 
representing all of the companies in ad- 
justment of fire losses is said to be con- 
templated for the Detroit territory. It 
is stated that this committee will func- 
tion in the same way as similar organi- 
zations in New York and Chicago. 
move is reported in line with an in- 
creased tendency to tighten up on the 


inspected dis- | 


conditions had been | 


where because cf crowded conditions it 
has been found practically impossible to 
get cars in and out, is characterized as 
a million dollar fire hazard. 


Inspection of Kankakee 


KANKAKEE, ILL, Dec. 2—Forty rep- 
resentatives of the Illinois Fire Preven- 
tion Association conducted an inspection 
of Kankakee last week. A meeting was 
held at noon attended by interested busi- 
ness men, at which Shirley Moisant, 
president of the S. E. Moisant Company, 
secretary-treasurer of the Illinois As- 
sociation of Insurance Agents and presi- 
dent of the Kankakee Chamber of Com- 
merce, presided. Richard E. Vernor, 
manager of the fire prevention depart- 
ment of the Western Actuarial Bureau, 
spoke on fire prevention. He spoke of 
the fire in a schoolhouse in Oklahoma 
last year where 37 people were burned 
to death at a Christmas eve entertain- 
ment, a story that drove home his point 
when he announced that two school- 
houses in Kankakee had been branded 
by the inspectors as fire traps. W. S&S. 
Potter, Jr., president of the Illinois Fire 
Prevention Association, also gave an ad- 
dress. 


May Contest Two-Platoon Law 


JACKSON, MICH., Dec. 1.—Possibility 
that the new state law requiring a 
| double platoon fire department system 


for all cities over 15,000 population may 
be thrown out as unconstitutional is 
seen in a legal inquiry into the status of 
the act instituted by the Jackson city 
commission. 

City Attorney T. McKone reported to 
the commission that in his opinion the 
law would not be upheld by the cvurts. 

Determination to go into the situation 


| was reached by the council when it was 


1—A joint committee | 


This | 


adjustment of fire losses in this section, | 


which is already strongly in evidence. 
New fire hazards are being created in 


private and business garages in-this city | 


through the traffic jam of motor vehicles 
in these places. Such a situation in the 


garage of the Detroit police department, ! 


that a 
single platoon to 
system would cost 
additional wages for 21 extra men 
needed to carry out provisions of the 
act. The past record of the Jackson de- 
partment is cited as being a most effi- 
cient one, the fire ratio having been kept 
to a very low point despite the fact that 
Jackson has a concentrated population 
with unusually close building throughout 
the corporate limits. 


shown change from the present 
the double platoon 


the city $33,095 in 


William S. Amlin, 83 years old, promi- 
nent for many years in insurance circles 
of Centralia, lll, died last week at the 
home of his daughter in Pana, III. 




















SEEK INSURANCE UNIFORMITY 


City Officials at Minneapolis Endeavor- 
ing to Work Out Plan for Coverage 
on City Property 

MINNEAPOLIS, Dec. 2.—Five-year 
insurance policies covering city property 
is one of the suggestions being consid- 
ered by the city council committee on 
efhciency and economy, which this week 
met to map out a uniform and economic 
system of handling the city’s insurance. 

The committee desires a plan whereby 


the city engineer or some one detailed | 


by him will pass on the amounts of in- 
surance to be carried on 
buildings and equipment. 
A survey has shown that some of the 
city’s property is over-insured and some 


city-owned | 
| safety measures for industry. 


under-insured, as the result of various | 


committees designating the amounts of 
insurance to be carried. In some in- 
stances there have been duplications of 
insurance on a single building or piece 
of equipment. 

To prevent the bulk of the insurance 
from going to a half dozen insurance 
agencies, the committee would have one 
group like the public grounds and 
buildings committee determine with 
what agency the policy shall be placed. 
A chart of all agencies would be keovt 
by this committee and an attempt would 
be made to distribute the business of 
the city among all reliable agencies. 


Wisconsin to Be Represented 


Representatives of all Wisconsin in- 
Surance companies have been invited by 


Commissioner W. Stanley Smith to at- 
tend the National Convention of Insur- 
ance Commissioners in Chicago, Dec. 


8-10, on suggestion of Commissioner W. 
t. C. Kendrick of Iowa, president of the 


commissioners’ organization. Scores of 


letters have been received by Commis- 
sioner Smith within the last few days, 
from insurance representatives in Wis 


consin, advising him that they intend to 
accept the invitation. 


Insurance Club of Minneapolis 


MINNEAPOLIS, Dec. 1—William D. 
Hales of the engineering and rating divi- 
sion of.the Maryland Casualty was the 
chief speaker at the meeting of the In- 
surance Club of Minneapolis today. His 
discussion was along safety lines, of 
which he has made a special study, and 
his subject was a timely one for the 
club here as the insurance fraternity is 
just now much interested in promoting 
Luncheon 
was served preceding the speaking pro- 
gram. 

Growing interest is being taken in the 
Insurance Club and its meetings by the 
insurance fraternity of Minneapolis. 
Each succeeding meeting shows increased 
attendance. Kach meeting new members 
are admitted. Thirteen have come in 


since Oct. 20. 


Milwaukee to Build Own Apparatus 

MILWAUKEE, WIS., Dec. 1.—Com- 
plete motorization of this city’s fire 
equipment, not expected to occur before 
1926, will take place much sooner than 
expected following provision by the 
local board of estimates which set up 
$42,000 in the city budget to finance this 


work at once. Their action constituted 
official approval of the plan whereby 
Fire Chief Steinkellner will save the 


taxpayers approximately $24,000 by con- 
structing the needed apparatus in the 
department shops instead of purchasing 
it on the open market. 

The board in allotting the money for 
motorization instructed Chief Steinkell- 
ner to complete the construction of one 
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piece of apparatus and subject it to 
every test demanded by the National 
Board before beginning work on the 
other apparatus. Two pumpers were re- 
cently constructed in the fire department 
shops at a saving of 
$4,000 each, and both successfully passed 
the underwriters’ tests. 


Warning on Winter Fires 


MADISON, WIS., Dee. 1.—A 
warning against the danger of winter 
fires has gone forth from the fire 
vention section of the industrial com- 
mission of Wisconsin, in which some of 
the more necessary preventive measures 
are pointed out and explained. The fire 
prevention message will be carried to 
the people through the city and country 


timely 


approximately | 


pre- | 


consin. Under the old arrangement the 
Neckerman Agency reported through 
Herrick & Auerbach, western general 


agents at Chicago, but will now report 
direct to the home office in Philadelphia. 


Dakota Notes 


An early morning fire believed due to 
hot ashes dumped against an ice house 
destroyed that structure, a drug store, a 
restaurant, bank building and store at 


Oberon, N. D. The loss is estimated at 
about $75,000. | 
Issuance of hail warrants to persons | 


| suffering hail damage was begun at Bis- 


| mately 


press of the state, and the message goes | 
directly to the fire chiefs in every town | 


and city. 


Discuss Wisconsin | Building Code 


MILWAUKEE, WIS., Dec. 1.—A small 
but enthusiastic crowd of field men was 
present last week to hear Fred M. Wil- 
cox, Chairman of the Wisconsin Indus- 
trial Commission, and Judge J. E. Florin, 
head of the commission’s fire prevention 
department, discuss Wisconsin building 
code regulations. The meeting was the 


first of the educational lectures arranged | 


by the Wisconsin State Fire Prevention 
Association. Conflicting attractions the 
same night cut down the attendance, 
only about 25 being present. A much 
larger gathering is anticipated when 
Clarence Goldsmith, assistant chief en- 
gineer of the National Board, discusses 
“City Fire Protection” Jan, 18. 

Charles Hutchinson, state agent Penn- 
sylvania Fire, and president of the as- 
sociation, acted as chairman of the 
meeting. 


Becomes Detroit F. & M. Director 


Arthur Pieper Smith of Arthur P. 
Smith Company, mortgage loans, real 
estate and insurance, Plymouth building, 
Minneapolis, has been elected a director 
of the Detroit Fire & Marine. 
Neckerman Takes Lumbermen’s 

Neckerman Agency of Madison, 
has been made state agent of the 
which company has reen- 
The Lumbermen’s with- 
drew from all western states in 1923. 
Prior to that time the Neckerman 
Agency represented the company in Wis- 





The 
Wis., 
Lumbermen’s, 
tered Wisconsin. 


marck recently by the state hail insur- 
ance department. 
warrants forall claims totaling approxi- 
$1,500,000 would be issued by 
ec, 


Wisconsin Notes 


It was expected that | 


The Calhoun agency of Milwaukee, one | 


of the best known in that 
state, has increased 
400 shares at $25 each, common stock, 
and 400 shares of preferred at $100 par. 

Damage of $60,000 was caused by fire 
which swept through the Schunk Depart- 
ment Store, Teutonia avenue and Hadley 
street, Milwaukee. The loss was fully 
covered by fire, water damage and use 
and occupancy insurance. 

Henry Opgenorth, 69, secretary of the 
Milwaukee Mutual Fire, and a 
of West Bend, Wis., for many years, died 
at his home in that city, following an 
extended illness. Mr. Opgenorth was a 
pioneer in the mutual fire insurance busi- 
ness in Wisconsin. 

A new plan for operation of the Mil- 
waukee Fire Insurance Patrol went into 
effect Dec, 1, when the two-platoon sys- 
tem was inaugurated. The five new men 
engaged to make the plan effective bring 
the personnel of the patrol up to 30 
members. 


part 


Minnesota Notes 


A. C. Johnson, Deer Creek, Minn., 
banker, who was found guilty on an ar- 
son charge at the last term of court, has 
been denied a new trial. 

An oil heating plant is 
sponsible in part for a fire 
week gutted a two-story building on 
Lake street, Minneapolis, occupied by 
the Bloomington State Bank and several 
offices. The loss was estimated 
eral thousand dollars. 

Five men are held to the Clearwater 
county, Minn., grand jury charged with 
third degree arson, following an attempt 
to burn the vacant Central hotel build- 
ing at Bagley. The building is 


believed 
which 


re- 
last 


owned 


| by one of the men held and a desire to 


collect insurance is charged as the 


tive. 


mo- 
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LIMIT INSURANCE PROMOTION 


Baker to Draft Law for Kansas Com- 
mission Regulating Sale of Stock 
in New Companies 


TOPEKA, KAN., Dec. 2.—Promoters 


who are thinking of organizing insurance 


tion in the hands of the superintendent. 
Mr. Baker also proposes that the pro- 
motion expenses, including all commis- 
sions and other charges, shall not 
exceed 20 percent of the par value. 
That means, if the law is enacted, that 
when stock is sold at two or three for 
one, the salesman will get his commis- 


; sion only on the par value and not on 


companies for the purpose of fat com- | 


missions instead of insurance business 
should start now in Kansas. Another 
year may see this plan of financial profit 
knocked in the head so far as Kansas is 
concerned. Superintendent Baker has 
asked the state insurance commission to 
provide a, special law relating to the 
organization of all classes of insurance 
companies, with a view of furnishing 
Kansas with real insurance organiza- 
tions instead of financial footballs. 

In recent years there have been sev- 
eral bad scandals relating to the pro- 
motion of insurance companies in this 
state. The insurance department has 
no control over companies during or- 


ganization. When the stock is sold the 
company asks for authority to write 
insurance. The blue sky department has 


charge of stock sales and the usual prac- 
tice is to permit commissions of 20 per- 
cent. On top of this there may be heavv 
promotion expenses. A company may 
have only 75 percent of its capital and 
75 percent of its surplus intact when 
the certificate of authority is asked for, 
by reason of the commissions and pro- 
motion expenses. 

The code commission has directed the 
superintendent to draft a tentative law 
relating to the organization of insurance 
companies. The new law proposed would 
put entire jurisdiction over the promo- 


| under 


the par and paid-in surplus. 


Scouts Make Inspection of Lincoln 

LINCOLN, NEB., Dec. 1.—Nearly 500 
Boy Scouts representing 40 troops, all 
the direction of chairman of the 
civie service division of the order and 
working in cooperation with Fred Groth, 
chairman of the fire prevention commit- 
tee of the chamber of commerce, scoured 
this city Saturday in the interest of re- 
ducing fire losses. They visited every 
home in the city, distributed literature 
and explained what constituted fire 
hazards. They did not go into the 
houses, but did inspect back and side 
yards and outbuildings. Where they 
found a fire hazard they made a note of 


it and asked the householder to correct 
it. Two weeks later they will make 
another roundup and if the hazards 


have 
be 


pointed out 
matter will 
partment. 
The work of the scouts in past years 
has been of great value in the opinion 
of fire department officials and insur- 
ance men, as the interest the boys dis- 


not been removed, the 
reported to the fire de- 


| play in the work makes for great thor- 


oughness in hunting out hazards and 
the pride they take in it results in com- 
plete reports being turn in. 


Mississippi Valley Blue Goose 
ST. LOUIS, MO., Dec. 1.—An enthusias- 
tic meeting of the Mississippi Valley 
Blue Goose was held here this week. 
Paul W. Terry was in charge as chair- 


of the | 
its capital stock to | 


resident | 


at sev- 
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Inland Transportation 
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CASH CAPITAL, $500,000.00 


HE East and West Insurance Company, the Companion 
Company of the Security Insurance of New Haven, Conn 
has been well received in the field by local agents. The Secur- 
ity has made a reputation for promptness, liberality and 
service in connection with its agents. The same policy is 


adopted for the East & West. 


The East and West has been entered in all the states in 
which the Security operates. In additition to its capital of 
$500,000 it has a net surplus of like amount. It writes the 
same lines that the Security does. The East and West will 
have the advantage of the long experience of the Security. The 
same official staff and department managers and the same field 
men are guiding the destinies of both companies. Thus the 
East and West is assured of a capable experienced and aggressive 
management. 


Western Department 
ROCKFORD, ILLINOIS 
Walter D. Williams, Manager 
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WINZER & COMPANY 
CERTIFIED PUBLIC ACCOUNTANTS 


Specializing in Insurance Accounting 
728—29 South La Salle Street 
CHICAGO 








INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
FIRE TORNADO AUTOMOBILE 


TIME-TEMPERED STRENGTH, SECURITY AND SERVICE 











DETROIT NATIONAL FIRE 


Insurance Company 


231-233 John R. Street, DETROIT, MICHIGAN 


GEO. K. MARCH, President and Gen. Manager | WYNN C. GEROW, power nd 
JAS. M. TEAHEN, Treasurer M. E. BLACK, Assistan 


ary 
ROBERT R .BUCKNELL. Assistant Secretary 








FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
(NEW JERSEY) 


Baltica Insurance Co., Ltd. 
(DENMARK) 


Franklin W. Fort - Thomas B, Donaldson 
18 Washington Place, Newark, N. J. 











R. M. BISSELL, President WILLIAM WALSH, Secretary 


TWIN CITY FIRE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 


The Company That Aims to Excel in Service 


FIRE TORNADO FARM 
HAIL AUTOMOBILE TRACTOR 














Organized 1867 


WHEELING FIRE INSURANCE CO. 


WHEELING, WEST VIRGINIA 


Capital $200,000.00 
Surplus to Policyholders $360,061.08 


@. E. STRAUCH, Secy. WM. V. FISCHER, Asst. Secy. C. W. VOELLGER, State Agent 
SAFE SOLID SOUND 
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man. An attendance prize of $8 was one 
of the lures and turned the trick. The 
Mississippi Valley pond is planning te 
hold an informal dinner-dance in honor 
of the tenth anniversary of the founding 
of the pond on Dec. 7, the anniversary 
cate. Edward Plummer is chairman in 
charge of the party, which promises to 
be an exceptionally successful one judg- | 
ing by the heavy advance reservations 


nrade, 


Iowa Blue Goose Membership Drive 


DES MOINES, IA., Dee. 1.—The 
Blue making a vigorous effort 
to increase membership. In order to 
make the membership campaign as suc- 
cessful as possible, Sim Wherry. most 
loyal gander, has appointed a member- 
ship committee composed of Robert Huf- 
stader, chairman, A. C. Hall and C. W. 
Wadsworth. This committee has en- 
tered its duties with much enthu- 
siasm and already has a number of candi- 
dates for initiation the afternoon of 
Dec. 12. 


Towa 
Goose is 


its 


upon 


Only 5 Percent for Supervision 


DES MOINES, I—The annual 
port of Commissioner Kendrick 
that the net receipts of the 
ment for 1924 were $1,301, 
operating expense of § .216. There was 
turned into the general funds of the 
state $1,248,079 over and above the oper- 
ating the department. The 
net representing the real 
expense, were only 4.9 per- 
net receipts. 


Dec, re- 
shows 
[fowa depart- 


296, wth a net 








expenses of 
disbursements, 
supervising 
cent of the 


Collect Under Rain Policy 

ST. LOUIS, MO., Dec. 1—Rain insurance 
will enable the St. Louis University Ath- 
letic Association to make a profit on the 
football game Thanksgiving Day  be- 
tween the St. Louis and Vermont Uni- 
versity teams. Rain fell throughout 
morning and during practically the 
tire game and but 4,000 persons 
through the turnstiles. The 
were approximately $6,000, 

The Hartford had insured 
against loss of patronage 
agreeing to make up any 
of $18,060 in receipts, but 
liability to $6,000. The 


en- 
came 
receipts 


the 
due to rain, 
deficit short 
limited its 
university 


authorities had anticipated a gate of 
$18,000 with favorable weather and the 
rain policy was taken out on that basis. 


Kansas City Agents’ Meeting 


KANSAS CITY, Dee. 2—The Kansas 


City Association of Insurance Agents will 
hold its annual meeting Dec. 15 for the 
purpose of electing officers for the com- 


ing year and considering amendments to 


the constitution and by-laws, 
Iowa Mutuals Hard Hit 

DES MOINES, ITA., Dee. 1.—At the an- 
nual meeting of Iowa mutuals it was 
shown that unprecedented losses, 300 
percent greater than the normal, and 
almost twice as great as any previous 
year’s total, were experienced by tor- 
nado writing companies in Iowa the past 
year. 

The Towa Mutual Tornado, for ex- 
ample, shows losses more than 300 per- 
cent above those of a normal year. An 
average year’s losses for that company 
runs between $100,000 and $150,000. For 
the year ending Oct. 3 1925, losses 
totalled $752,104. The highest previous 


year was 1924, when it paid out $444,341. 
Forty-six storm days, nearly twice as 
many as the state usually experiences, 


the | 


|} sult a 


each 


obligations, the 
company 
the 


largest in 20 vears. 
sustained a loss of 
largest in its history, 


That 
$1,670,000, 


Plan Farm Fire Prevention Drive 


DES MOINES, IA., Dec. 1.—The 
on farm property the past year 
has aroused the attention oi 
Farm Bureau Federation and as a re- 
campaign for fire prevention will 
be featured. It is proposed to inaugu- 
rate a system of fire prevention patterned 
after the lowa Fire Prevention Associa- 
tion, but administered through the town- 
sftiip farm bureau organization, 
township unit responsible 
inspection of fire hazards within 





loss 
from fire 
the Iowa 


making 
for the 
its ter- 


ritory. In this manner the farm organl- 
zation already in operation would simply 
take on another duty. Through that or- 
ganization it would be possible to in- 
“uugurate a system of inspection among 
the farmers that would serve a most 
| noteworthy purpose. The plan is en- 
dorsed by State Fire Marshal Tracy an@ 


| tion of property 


Fame | 


can be successfully 
machinery already 


operated 
available. 

from 
hay in 
attention. 


through 
Destruc- 
spontaneous com- 
bustion from barns will be given 
organized 





Worried Over Rural Losses 


DES MOINES, IA., Dec. 2.—The large 
number of fire losses in rural com- 
munities in recent years has aroused 
State Fire Marshal Tracy and the Iowa 
State Fire Prevention Association, and 
as a result an attempt is being made to 
ascertain the cause and suggest a 
remedy. At the annual meeting of fire 


mutuals the distressing 
on lowa farms was 
special investigation. Field men who are 
in touch with the situation out over the 
state contend that anxiety over the small 
town merchant has been transferred to 
conditions in rural districts. 

As an illustration, a 


fire condition 
made a subject of 


press dispatch 


| from Storm Lake says that Sheriff Mer- 
ritt Hoffman is investigating three 
inysterious fires in one neighborhood in 
one week, one school house and two farm 
barns. One of the farm fires destroved 
the large barn, corn crib containing 
2,500 bushels of corn, granary = con- 
taining 1.500 bushels of oats, six head of 
horses, two cows and calves and two 
automobiles. The loss is covered by in- 


| estimated at 


surance, The other farm fire started in 
an outbuilding and spread to a double 
corn crib, hog house and machine shed, 
consuming everything therein, includ- 
ing 25.000 pounds of popcorn, 
Missouri Notes 

A portion of the Farber Brick Com- 

pany’s large plant at Vandalia, Mo., was 


destroyed by fire Nov. 25. The 


$250,000. 


loss was 


The main business buildings in Dutch- 
town, Mo... were destroyed by fire last 
week. The loss was estimated at $35,000 
exclusive of mail, burned when the 
Hames reached the postoffice. 

The storage warehouse of the Polar 


Wave Ice & Fuel Company, St. Louis, was 
damaged $16,000 by fire last week. Fire- 
men were handicapped in fighting the 
flames due to the fact that the four- 
story structure is windowless, practically 
the only way open to get water into the 
building being through the roof, which 
collapsed early. The building had not 
been in use recently and was undergoing 
alterations. 


Another fire in Des Moines last week 
brought losses totaling around $12,000. 
The Kresge 5 and 10-cent store was the 
largest loser, the damage _ resulting 


largely from smoke and water. The other 




















account for the disastrous record. June, | fire, a few minutes earlier, was in the 
with 11 of these and the four biggest a of —s bo +p el « Be 
omeaneeae . eanaiaade i a sporting goods establishment, where a 
wae eye = the year, took over $400,000. fire had broken out two weeks pre- 
The Farmers Mutual Hail has made an | viously. The loss on this stock is esti- 

assessment of 3 percent to meet its | mated at $7,000. 
PLACE BINDERS ON BUILDINGS department to the effect that your 
aici agency and others in Chattanooga are 


Tennessee Agents Warned by Commis- 
sioner That Practice May Cost 
Them Their Licenses 

NASHVILLE, TENN., Dec. 2.—The 
opinion and ruling of Commissioner 
Caldwell of Tennessee with reference to 
binders on builders’ risks is contained 
in the following letter sent out to vari- 


ous firms in Chattanooga, Knoxville and 
elsewhere: 
“Complaint has been filed with this 


placing binders on buildings when they 
are started, or shortly thereafter, and 
advising the assured that they have so 
bound the company on the risk. Then 
after the building is completed and rate 
is issued on same, the agent issues a 


| policy at the published estimate, dating 
same the date that the policy is issued, 
and not making any charge for the 


time that the binder was in force, and 
in many instances never notify the com- 
pany, unless there should be a loss, that 
you have placed the binder thereon. It 
is further stated that these binders are 
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known to be in force as long as 60 to | by others until each of the 12 vice-presi- | 
90 days, for which time the companies | Gents has had a regional meeting. They | 
; o pay for the liability supposed | are George A. Caldwell, Knoxville; H. W. | * 
receive no p ’ Spencer, Chattanooga; Grover C. Evans, 
to be assumed. | Liberty; Frank Rutledge, Etowah; | re A i | it an 
“We wish to state that if this method | George T. Wofford, Johnson City; W. D. | 
js pursued by your agency, it is in direct | Gale, Nashville; O. P. Rutledge, Colum- | 
conflict with the laws and rulings of this | bia; J. T. McCutcheon, Jackson; Howell | 
department, and is nothing more or less | A. Bransford, Union City; Percy C. nSsiurane Onp mpanp 
than a direct rebate, and we will, there- | Peele Memphis; Hart M. Caldwell, 
fore, have to ask that such methods be | rT we m. o. Molley, Muriressbere. | 
ng : 4 unless. when such binders | he A. M. Howell agency of Kenton, 
discontinued, 5S, | Tenn., has been enrolled as a member 
are placed on the risk the company be | of the association through Vice-President | Choose Choose 
notified at once of such action and the | Howell A. Bransford of Union City. Your Your 
builders risk premium be collected for | snide Company Company 
same, and further if these methods are | Warns on Florida Dwellings - pomranaeg: nina: 
persisted in, then you would lay | NEW YORK, Dec. 1—Following a| waste | ——* 1925 
self liable to have your license cancel ed | close study of the Florida land specu- | 1 2. 
to do further business in the state.” | lation boom one of the strong fire com- | $ oO. OOO. 00 
—— | panies of this city, convinced that the | Scrnve FOR ALL OTHER LIABILITIES 
STATEMENT FROM HOFFMAN | €¢r@ of deflation will begin within an- | 2 ? 335 32 1 9 
other twelve months, has instructed its | a e 
Sie representatives throughout the state to | T SURPL 
Mt. Sterling, Ky., Agent Discusses Lit- — the oes care in writing | 1 4, 33 7, 2 3 5. 3 2] 
» P . | dwelling house business, particularly for | 
igation Over Insurance on His | those who have bought their homes at 
Office Equipment | extravagant prices and without thought | 48 1 7 6. T 
of remaining permanently in the state. | * 4 g Ne 5 1 
‘* . The feeling is that when the Florida | 
J. M. Hoffman, operating Hoffman’s | bubble bursts, scores of unfortunates | LOSSES PAID POLICY HOLDERS 
Insurance Agency at Mt. Sterling, Ky., | caught with property on their nends | $1 64 897 305 64 
takes exception to some of the state- | Which they will be unable to dispose of | ’ ’ . 
ments in an article appearing in the Nov. | Save at heavy sacrifices, will be tempted 
19 issue of THE NATIONAL UNDERWRITER | to sell out to the fire offices. Tt is not SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 
regarding a controversy over the insur- | acs ak be ‘aunel = a ssahaabed | $ 2 6 8 3 7 2 m3 5 3 2 
ance on his office, which was forced to | degree, and hence no especial concern | 9 b e 
move from a building condemned fol- | is felt regarding these classes of hazards. | ———_—_- 
lowing a fire. Mr. Hoffman says: casei WESTERN DEPARTMENT 
The statement is made that the build- . ‘ iati 3 : 
ing had been through previous fires, “ana| Semord Heads B. & L ee] G. R. STREET, Vice-President W. L. LERCH, Manager 
was not considered safe.” There had| canford of Martin & Sanford, ‘Augusta 310 South Michigan Avenue, Chicage, Ill. 
been previous fires; but it is untrue that ete dsm 
the building was not. considered safe. SF dis caus Genin: ke Rae mee | MARINE DEPARTMENT 
Dmg on on pence tlie ye porn = | tion recently organized here. Mr. San- | SAN Suanrigds-osee Wotton tiie 
fire in question. And I am very sure I | ford is very prominent in insurance | CHICAGO—Wm. H. McGee & Co., Gen’l Agts., Insurance Exchange Bldg. 
would not have occupied a building that | circles, having been on the board of di- | 
was considered unsafe. Then, too, the | Tectors of the Georgia Association of | 
special agent of the National of Hart- | "surance Agents, and is now connected : . = 
ford, which insured the building also, | With several prominent local civic or- | 
was frequently in my office, and natu- | Sanizations, ane, them being the iA 
rally inspected and knew the building. ir ted former Junior Chamber of Com- 
Then it is stated that “the city au- | Mere 
thorities condemned the building—and pared | 
Hoffman was forced to move to other Tobacco Movement Starts 
quarters.” Your correspondent is sKil- | LOUISVILLE, KY., Dec. 1.—Tobacco | SOT IND 
ful in the use of misleading words. It | movement has started from the farms to | 
is true that the building was condemned. | the selling warehouses in western Ken- 
It is true that I was forced to move, but | tucky, early movement having been re- | POLICIES 
the latter fact was not caused by the | ported as very fair. Movement of the | 
first fact. I moved because the building | Burley crop through Central Kentucky | 
was so shaky after the fire that my | starts this week. This will mean a con- 
90-pound stenographer’s walking across | siderable amount of business for agents 
the floor put it into dangerous vibration, | in the tobacco sections. A lot of old 
because cracks appeared in the walls | tobacco has been sold of late, releasing | 
after the fire that one’s hand could be | pool insurance. | 
laid in, and because the interior parti- 
tions sagged so that the doors could not . : 
be closed. I moved out, and the city Acme Fire Licensed : 
condemned the building for one and the The Acme Fire of Raleigh, N. C., which 
same reason—because after the fire it | Was recently licensed, has authorized i 
was too unsafe to leave standing. capital of $200,000, of which $50,000 is 
My policy covered in express words | paid in. Stock, par value of which is | 
my signs on windows, my permanent | $100, is being sold at $150 per share, 
electrical equipment, and my awnings. | creating a paid in surplus of $25,000. No 
When as the result of the fire the build- | promotion expenses were incurred in the 
ing was destroyed these articles of my | organization. The company will transact 
property were lost to me. I made | fire insurance business in North Carolina 
claim, the company declined to pay, I | alone at present. G. H. Dortch is mana- 
sued and recovered judgment. ger, having been manager of other fire 
The same company had the loss on | and life insurance companies before. 7) 
the building, which through misguided | - = Scott, the ee eee es has j 
and ill-tempered legal and managerial | had previous experience in life insur- | 
advices it declined to pay. Suit is still |; ance, S. B. Shepherd is president. y of WaterownN.Be 
pending on it. I told the facts about a 
prs conditions of the building resulting | Report on Cotton Loss 
rom the ; fhe truth offended the _— + c ‘ < 
company; a ws sonete me that in view SACKEON, MIGS, Dec. 1— The report 
f ge hy iti annantian” witts: the of the Mississippi State tating Bureau 
of my “position in ¢ covering its investigation of the exten- 


loss on the building, it did not feel that 


it “should or can take any liberal view | 


of any claim for loss in connection 
therewith.” It declined to pay me ac- 
cordingly. It owed me, or 
Owe me, without respect to what my 
view was about its liability on the 
building. 


Push Tennessee Membership Drive 


NASHVILLE, TENN., Dec. 
newly elected vice-presidents of the Ten- 
nessee Association of Insurance Agents 
are moving with one accord toward in- 
creasing the membership of the asso- 
ciation, their first number on the pro- 
gram being to organize local boards 
where none exist and to increase the in- 
fluence of those already in existence by 
a closer affiliation with local chambers 
of commerce and like organizations. 
Preparations for regional meetings are 
already under way, the first probably be- 
ing the one at Murfreesboro. The vice- 
President there, N. F. Molloy, has ad- 
vised the officers that the Murfreesboro 
Board is going to assist him in getting 
a large meeting. This will be followed 


it did not | 


| the 


1—The | 


sive fire in the plant of the Corinth 
Compress Company, Corinth, emphasizes 
anew the old warning that wagon cot- 
ton should be segregated for at least 48 
hours and carefully watched before plac- 
ing it in storage. The report states that 
loss probably originated in a fire 
packed bale, the significant comment 


The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 
HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’l Agent 
The Only Ohio Company Specializing on Plate Glass Insurance. Not an Experiment. 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 

















Its Name Indicates Its Character. 


American National Fire Insurance Co. 
COLUMBUS, OHIO 
Capital $500,000 
CHARLES G. SMITH, President 


JOHN A. DODD, Vice-President and 
ALLEN W. FLEMING and E. PHILLIP GUSTAFSON, Assistant Secretaries 


Progressive, Yet Conservative. 
Operating Along Sound Lines. 
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INDEPENDENT ADJ USTERS 
(LLINOIS MISSOURI 10WA\ MINNESOTA E 
QUINCY ADJUSTMENT Comer a HAN a 


and SERVICE BUREAU 
GEORGE C. GILL, Mgr. 
Wells Bldg. QUINCY, ILL. 
CALIFORNIA 
H. L. WITTENBERG & BRO. 


Automobile Adjusters 
Licensed and Bonded Investigators 
865 Insurance Exchange Bldg., Los Angeles, Calif. 
COLORADO 
CHAS. W. KRUEGER 
GENERAL ADJUSTER 

Mountain Field 
ILLINOIS 








Denver, Colo. 
FIRE—AUTOM OBILE 
J. L. FOSTER 
INSURANCE ADJUSTER 
617 First Nationa! Bank Bidg 

INDIANA 


V. M. ‘“‘ARMY”’ ARMSTRONG 
AUTOMOBILE ADJUSTMENTS 
ELKS CLUB 
INDIANAPOLIS, IND. 





Springfield, (inois 








Automobile Adjustments Only 
EUGENE McINTIRE 
318 American Central Life Building 
Phone Main 0144 INDIANAPOLIS, IND. 


Geneva 2603 MINNEAPOLIS 





W. H. LARKIN 
Adjuster of Automobile Losses for Insurance 





Companies 
1124 Third St., South Minneapolis, Minn- 
J. F. Main J. W. Baker 
MAIN & BAKER CO. 


General Adjusters 


506 Palace Bldg. Minneapolis 


KANSAS 





MISSOURI 
F. W. LITTLE, JR. 


Adjuster 
Fire and Automobile Losses 





503-505 Orear-Leslie Bldg. KANSAS CITY, MO 
Over 30 Years’ Experience 
NEBRASKA, 10¥ «4 
H. A. JEWELL 


ADJUSTER 
Fire, Tornado and Automobile Losses, and 


Casualty Claims 
507-8 Omaha Loan Building Omaha, Nebr. 


NEW YORK 
ROSS L. KING, Jr. 
AUTOMOBILE ADJUSTER 


Office: 305 S. Warren St. SYRACUSE, N. Y 


Garage: 718-720 S. Clinton St. 


W. W. CORNELL 


GENERAL ADJUSTER 
CASUALTY - AUTOMOBILE - 
1325 Guarantee Title Bldg. 








FIRE 
Cleveland, Ohio 





INDIANA ADJUSTMENT COMPANY 


George A. Henry, Mgr. 
Investigations—Adjustments—Inspections 
Automobile Losses a Specialty 
505 Meyer-Kiser Bank Building, Indianapolis, Indiana 


Lloyd Adjustment & Service Co. 
Philip W. McDonald, Mgr. 

General Adjusters for insurance companies 
Northern Indiana, Southern Michigan and 
Kastern Illinois. 

209 Union Trust Building, South Bend, Ind. 
P. O. Box 616 








1OWA 

Cc. J. WOOLDRIDGE 
GENERAL ADJUSTER 

306 Davidson Bldg. 


KANSAS 
KINEEL ADJUSTMENT AGENCY 
JOHN M. KINKEL W. P. KINKEL 
Fire, Tornado and Automobile Losses Adjusted 
HUTCHINSON, KANSAS 


W.C. TRAVIS 
Adjuster 
Fire, Tornado and Automobile Losses 
PLEASANTON, KANSAS 


MICHIGAN 
r, A. GIBSON 
AUTOMOBILE AND BURGLARY 
LOSS ADJUSTMENTS 
Real Estate Exchange, : : DETROIT 


Sioux City, lowa 














10 
ORVILLE R. HEGEL 
Adjuster of Automobile Losses 


305 Lowe-Kresge Bidg. Dayton, Ohio 
Phone Gar. 1150 Gar. 3182 M 


R. E. (**Bob’’) JONES 
Casualty Adjuster 
Specializing in Automobile and Casualty Adjust- 
ments. Prompt and efficient service guaranteed. 
3502 Brentwood Ave. C!ncinnati, Ohio 
Tel. E3501 Y 








NORTHERN AND CENTRAL OHIO 
SCOTT S. WOLF 


809 Carbon St. Phone East 1008 


Fremont, Ohio 
30 Years Experience in Real Estate, Insurance and Contracting Business 


OKLAHOMA 


THE FULLER ADJUSTMENT COMPANY 


Prompt Adjustment Service 
Provided in Oklahoma 
Offices at 


Tulsa, Oklahoma. 
213 Atco Bldg. 


L. M. Hallock, Mgr 





Oklahoma City 
215 Merc. Bldg. 


Guy H. Fuller, Mgr. 





PENNSYLVANIA 
WILLIAM A. McGUIRE COMPANY 


see eee em oaeees 
r The Insurance Compan 
JONES LAW BLDG. PITTSBURGH, PA. 


WISCONSIN 


DAVID LAWSON — Adjuster 
107 Jefferson Ave. 








Oshkosh 





8c A Week! 


Is the Cost of The National Underwriter by annual 


subscription. 
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Surplus for Protection of 











Agents wanted in Ohio, Missouri, Kentucky. 
Michigan, Tennessee, Kansas, Indiana and Florida 








Automobile Insurance—Full Coverage—All in One Policy | 
Health & Accident—Plate Glass Insurance 


Capital Stock $250,000—Assets $742,917.68 


Policyholders $490,257.11 
J. R. Jones, Sec’y & Mgr. 











being added that “three previous fires of | 


such origin had been detected 
tinguished with small losses.” 

At the time of the fire 8,539 bales of 
cotton were on storage, all believed to 
be insured save 600 or 700. Insurance 
on building and machinery approximated 
$87,000 with an additional profit insur- 
ance on “compression.” Fighting the 
flames the fire department was seriously 
delayed by freight trains obstructing the 
road crossings. 


and ex- 


W. L. Nelson & Co. Changes 

H. N. Taliaferro, 
ent of W. L. 
at Memphis, 


agency superintend- 
Nelson & Co., general agents 
has resigned effective Jan. 1, 


but has not yet announced his plans for | 
the future. He has been with W. L. 
Nelson & Co. for the past six years. H. 


B. McMeans, who has been in Arkansas 


for three years, has been transferred to 
Tennessee as special agent with head- 
quarters at Memphis. J. Murphy aAn- 


drews has been appointed special agent 
for Nelson & Co. in Arkansas with head- 
quarters at Little Rock. He was for- 
merly manager of the insurance depart- 
ment of the American Bank of Commerce 
& Trust Co. of Little Rock. 


Activity in Eastern Kentucky 


LOUISVILLE, KY., Dec. 1.—Conditions 
are improving a trifile in the eastern 
Kentucky coal fields where a consider- 
able amount of building is reported. The 
Consolidation Coal Company, operating 
wu string of plants at Burdine, Benham, 
McRoberts, Jenkins, Dunham, ete., has 
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been building hundreds of new 
homes, and enlarging operation 
ties, and several others have 
the same thing, 
duce at the 


miners’ 

facili- 
been doing 
it being cheaper to pro- 
Kentucky or non-union mines 
of the Consolidation than in its union 
field mines in Pennsylvania. Eastern 
Kentucky has been very busy, and there 
has been steady increase in coal section 
building, including homes, commis- 
saries, ete. 


Paris, Ky., Agency Sold 


Following the death last November of 
William H. Webb, local agent at Paris, 
Ky., the business has been sold to 
Thomas, Woodford & Co., a large and 
prominent agency. Mr. Webb estab- 
lished his business in 1890, and had a 
number of excellent companies in his 
office and some excellent business. He 


was also circuit clerk at Paris. 


Andrews Succeeds Kilcrease 


A. C. Andrews has been appointed spe- 
cial agent in Georgia and Alabama for 
the Westchester and Delaware, replac- 
ing Dana Kilcrease, recently resigned to 
zo with the Fireman’s Fund. Before 
suming his new connection Mr. Andrews 
traveled Georgia for the New Hampshire 
Fire and hence is very familiar with the 
territory. 


as- 


Ben A, Ruffin, well known local 
of Richmond, is serving 
which is directing the 
funds for the 
Virginia. 


agent 
on a committee 
annual appeal for 
Children's Home Society of 
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NEW DALLAS FIRE COMPANY 


Commercial enema — Organ- 
ized by J. H. Snell and Others 
Gets siesapinnnt Approval 


AUSTIN, TEX., Dec. 2.- 


-A new fire 
insurance company has been chartered 
n Texas, the Commercial Insurance 
Company of Dallas, with capital stock 


of $100,000 and surplus of $100,000. It 


is to write fire and kindred lines of in- 
surance. The incorporators are L. R. 
Munger, Sr., J. H. Snell and L. R. 


Mr. Snell is at the head of 
general agency of J. H. Snell & Co. 
of Dallas and was ral ke Texas state 
agent of the Firemans Fund. 

The charter was brought to Austin 
»y George Wright of Dallas, attorney in 
the firm with Col. William Thompson. 

With the charter approved by the at- 
torney general and filed by the commis- 
sioner of insurance the new company is 
ready to start business. 


Munger, Ir. 
th 
ine 


Fleming Is Dallas Speaker 


DALLAS, Dec. 1—T. A. 
New York, supervisor of 
tion department of the National 
was the chief speaker at the 
prevention council meeting last week, 
discussing the causes of fires and the 
involved in the nation. He told 
council how to prevent fires during 
holidays and said if the people would 
heed advice concerning fire preven- 
from now until the middle of 
millions of dollars worth of 
erty would be saved from ashes. 
urged the council to insist on the 
officials fire prevention 


ures 


Fleming of 
the conserva- 


Dallas fire 


losses 
the 
the 
only 
tion 
uary 


Jan- 
prop- 
He 
city 
enforcing meas- 


Warning on Dallas Schools 
DALLAS, Dec. 1—The state fire board 
again warned the city of Dallas that 
its school buildings must be equipped 


with fire escapes immediately. This is 
the second warning received by the 
board from the state authorities. The 
board of education claims the school 
buildings are fireproof and are equipped 
with fire escapes. The state authorities 
claim the equipment does not comply 
with the provisions of the law. It is said 
the new fire escapes would cost around 
3.4090,000, 

The charter has been amended for the 


Reavis-Wilson 
changing the 


Finance Corporation, 
name to the Colonial Na- 
tional Finance Corporation. with V. 8S. 
Reavis. R. . Wilson and B. R. Hunter, 
all of Oklahoma City, incorporators. The 
capital stock is $300,000. 


Board, | 


DENTON, TEX., AGENT KILLED 


M. V. Deavenport Victim of Automobile 
Accident in Which Dan Craddock of 
Dalias is Injured 


DALLAS, Dec. 2.—M. V. Deavenport, 
prominent local agent at Denton, Tex., 
was killed and Dan M. Craddock oi 


Dallas, a member of the local 
firm of Craddock & Smith, 


injured when the 


agency 


was seriously 
automobile in 


which 





M. Vv. DEAVENPORT 
they were riding was overturned near 
Denton on Monday of this week. 
Mr. Deavenport was one of the best 


Texas and for 
the wheel horses 


known local agents in 
years had been one of 


of the Texas Association of Insurance 
Agents. Last vear he served as a mem- 
ber of the legislative committee of the 


Texas association and prior to that time 
had been a member of its executive com- 
mittee. Mr. Craddock is also well known 
in jocal agency circles throughout the 
southwest. 


Improve School Protection 
OKLAHOMA CITY, OKLA., Dee, 1—At 
the approach of the anniversary of the 
Babb Switch school fire last Christmas 
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eve, John Carroll, assistant fire marshal, 


announces that schools in every county 
put five in the state have been inspected 
and are qualified to comply with the 
state laws from a standpoint of fire pre- 
vention and protection. This means that 
90 percent of the schools of Oklahoma 


are in a satisfactory condition. The 
other 10 percent is in the uninspected 
area. The fire marshal’s office sent a 


force of inspectors into this district Dec. 
1, with the intention of making Okla- 
homa schools 100 percent perfect in com- 
pliance with these laws by Jan, 1. 

That fires are decreasing materially 
throughout the state is demonstrated by 
the average of the entire fall, which is 
below that of last fall. Those that are 
reported involve only small losses, aver- 
aging between $50 and $300, which also 
demonstrates the vast improvement made 
through the combined efforts of the fire 
marshal’s office and the Oklahoma Fire 
Prevention Association. 





Texas Blue Goose Banquet 


DALLAS, TEX., Dec. 2—With a 
number of ganders present the 
stag banquet and “pin feather 
of the Texas Blue Goose went 
fine form last week. In the course of a 
splendid meal short talks were given 
by T. Alfred Fleming of the National 
Board, Eugene Bullock and others and 
an arranged program afforded a full 
measure of entertainment. Immediately 
after the banquet the initiation and obli- 
gating of goslings took place. This was 
one of the best annual gatherings that 
the Texas pond has had and all were 
joud in praise for Edward Wright, Carl 
M. Hunt, W. G. Sickles and R. W. Fort, 
composing the entertainment committee, 
and Wirt Leake, W. B. Moreland, Joe D. 
Wheeler, Jack Buckalew, R. E. Alstead, 
and Henry R. Schulz, composing the 
committee on initiation, for the very effi- 
cient manner in which the affair was 
planned and, executed. 

Goslings receiving the 
Blue Goose were C. O. Stewart, Raymond 
Tisadle, Ralph D. Irwin, Pickney Gris- 
som, Horace W. Miller, Carr P. Collins, 
John H. Calhoun, J. W. Blanton, Jr., 
F. N. Harding, Walter Plangman, Allan 
Rutledge, H. M. Grant, T. R. Chatfield, 


large 
annual 
pullin’ ” 
over in 


charge of the 


THE 
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I. M. Woods, W. E. Graham, Jr., G. G. 
Mosey and R. M. McGarvey. 


Oklahoma Notes 


John T. Hamill, secretary of the Okla- 
homa Insurance Board, is mentioned as 
a prospective candidate for secretary of 
state at the next election. 

Mr. and Mrs. Arthur Burkett announce 
the birth of a son, William Robert 
Burkett, Mr. Burkett is connected with 
the D. R. Cummings insurance agency, 
Oklahoma City. 

A charter has been granted to the 
Southern Mutual Insurance Company of 
Oklahoma City, with Marion Wallace, 
Josephine Garrison and J. G. Garrison, 
all of Oklahoma City, incorporators. 

A loss, roughly estimated at between 
$30,000 and $40,000, was suffered by the 
Carroll, Brough, Robinson & Humphrey 
Company, wholesale grocers, Altus, Okla., 
by a fire of unknown origin. Most of the 
damage was to stock, furniture and fix- 
tures. The loss is said to be covered by 
insurance. 

A statement 
official 


that 
Oklahoma 


published recently 
headquarters of the 


Blue Goose had been established in the 
| office of Wielder H. N. MeCool and a 
reference to purchasing furniture for the 


office may have been somewhat mislead- 
ing. The “furniture” purchased consisted 
mainly of a card file. Mr. McCool’s 
duties as state agent of the Security are 
such that he is devoting very little time 
to Blue Goose work, the details of the 
pond activities being handled by a sten- 
ographer in another office. 


Texas Notes 


The city of Dallas has contracted for 


a plot of ground on Tenth street near 
Lancaster avenue, upon which will be 
erected a modern fire station. 
Lakeview, a prosperous inland town 
near Memphis, Tex., suffered a fire loss 
of $50,000 in a recent fire which prac- 


tically destroyed the business section. 
V. I. Cargile, who was connected with 
the State Fire Insurance Commission for 


about four 
George M. 
charge 
ments, 
George M. Easley & Co, of 
moved, Nov. 28, to their new home on 
3ullington street, between Bryan and 
Federal streets. This is a new building 
which Mr. Easley has erected to house 
his business and various other offices, 


years, is now associated with 
Kasley & Co. of Dallas, in 
of special risk and rating depart- 


Dallas 














BANK AGENCY MEASURE IS UP 


Local Agents in Washington Greatly 
Exercised Over Bill Before Legis- 
lature of That State 


SEATTLE, WASH., Dec. 2.—Local 
agents here are greatly wrought up over 
a bill now before the legislature which 
proposes to authorize savings banks to 
act as fire company representatives, on 
the theory that they will thus be able 
to secure proper coverage on properties 
on which the banks have effected loans. 

The position of a number of insurance 
commissioners throughout the country, 
as well as of the National Association 
of Insurance Agents, is that parties bor- 
rowing money should be absolutely free 
in the placing of insurance and that any 
attempt of a bank to use the informa- 
tion gained in a confidential manner to 
effect a further profitable business trans- 
action is not. only unethical, 
clear invasion of individual rights. 
Banking and insurance, it is contended, 
are two separate and distinct businesses, 


and when a bank makes a loan upon 
real estate, its interest, in so far as the 
insurance feature is concerned, should 


end when it learns that the indemnity is 
supplied by a reputable company, duly 
licensed in the state. and that the cov- 


erage is properly written. 

\lthough agency representation has 
heen offered a number of prominent 
banks from time to time, the large ma- 
jority have refused to entertain the 


proposition, arguing that their particular 
business was finance and not underwrit- 
ing. The local men here are prepared 
to put up a stiff fight in opposition to 
the bill in question, and feel confident 
ot being aided by a considerable element 
in the banking field. 





Emerson Knowles, an inspector of the 
Globe & Rutgers and one of the first em- 
ployes of the company, died last week. 


but is a! 


'REVERSES ACTION ON ATLAS 


San Francisco Brokers Exchange Allows 
Resumption of Relations—Troubles 
Pile Up for Board 
SAN FRANCISCO, CAL., Dee. 2.- 
Phe Insurance Brokers Exchange of San 
Francisco, which has a working agree 
ment with the Pacific Board, which re- 
cently notified its members that on and 
after Nov. 17 the Atlas Assurance 


was 
to be considered “non-board,” has re 
versed itself. The board of governors 
took action to permit members of the 


exchange to resume business relations 
with the Atlas “without question.” The 
board of governors justifies this action 
by saying that various members pro- 
tested the first announcement as being 
hasty and iurther that the board has not 
“definitely cegenl the question. The 
announcement say 


“This action was ‘a in the light of 


the fact that the relation of the Atlas 
to the Board of Fire Underwriters has 
never been considered as finally settled 
and it is to prevail until the Board of 
Fire Underwriters makes final settle- 
ment in one direction or the other and 
we are so notified.” 


More Troubles for Board 


To add to the 
the Los Angeles 


troubles of the board, 

Fire Insurance Ex- 
change has announced its intention to 
surrender its “recognition,” which may 
be taken as an indication that the or- 
ganized or so-called board local agents 
of Los Angeles may now have the right 
to establish themselves as mixed 
agencies. There has been a conflict oi 
opinion several times in the past two 
years over interpretation of the Los An- 
geles Exchange constitution regarding 
the appointment of agents. It culmi- 
nated in a recent controversy over the 
application of a finance firm, the John 
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which he has to draw up an original form for 
which he has no model in his records. The 


UNDERWRITER 
Book of Forms 


Published by THE WEEKLY UNDERWRITER 
has authoritative models largely taken from ac- 
cepted and approved Daily Reports in the files 
of big companies. There are 338 separate, num- 
bered forms, up to date in every respect. 


PRICE $5.00 














The National Underwriter 


| 
| 1362 Insurance Exchange 
| 


CHICAGO 




















FOR RENT 





INSURANCE EXCHANGE ANNEX 


Direct Connection to Insurance Exchange Bldg.., 
CHICAGO 


Several desirable units ranging from 2,845 square 
feet to 5,690 square feet. 
For immediate or May 1, 1926, occupancy. 


Price, $2.50 per sq. ft. per annum. 





Tenants now occupying space: 


Bartholomay Darling Co. 
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Indemnity Co. of North America 
Metropolitan Casualty Insurance Company 
Royal Indemnity Company 

Travelers Insurance Company 


Zurich General Accident & Liability Ins. Co. 
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C. Marble Co., which was denied mem- 
bership in the exchange and appealed 
to the Pacific Board. The board sus- 
tained the appeal. The members of the 
Los Angeles Exchange were united in 
their contention that the Board was not 
cooperating in the spirit of the jointly 
agreed constitution. 

In addition to this the agents of the 
state have intimated that if the dis- 
sension in ‘the board continues, un- 
loubtedly a state rate making measure 
will appear at the next legislature. At 


| 


a recent meeting of agents and brokers | 


with company representatives in San 
Francisco a recommendation was made 
that a separate rating organization be 
established entirely apart from the board, 
and that all stock companies be allowed 
to subscribe to this rate making bu- 
reau, regardless of affiliation with the 
board. 


Fishback Threatens Reprisals 


Commissioner Fishback of Washing- 
ton is reported to have written a letter 
to the Pacific Board saying that if the 
board should take any action 
to the 
state, he will introduce a 
present session of the 
viding that all fire business in the state 
shall be transacted through Washing- 
ton general agents, reporting directly to 
the east. Commissioner Fishback be- 
lives that the present general agency 
rule is satisfactory. The Pacific Board 
is still trying to find a solution to the 
general agency situation, but has taken 
no definite action as yet. 


Connors to Southern California 


William A, Connors, special agent for 
he North British & Mercantile and al- 
lied companies, has been transferred 
from Salt Lake to southern California, 
where he will succeed A. C. McConnell, 
who recently resigned to become special 
agent for the C. J. Stovel general agency 
in southern California. Mr. Connors was 
appointed special agent for the North 
British fleet covering Utah and Idaho in 


920. 


bill in the 


New Secretary of Seattle Exchange 


SEATTLE, WASH., Dec. 1—Merle V. 
Denny has taken up his duties as secre- 
tary of the Insurance Exchange of Seat- 
tle, succeeding Howard Seabury, who 
has associated himself with the Frank 
Allen Company. Mr. Denny is a native 
of Seattle and has been in the in- 
surance business since the war. He has 
also had publicity experience. 

A, O, Stuberg of Spokane, manager of 


son 


the casualty and surety department ef 
Eimendorf & Pope, is temporary secre- 
tary of the Insurance Agents League of 
Washington. He is lending his efforts 
in the fight to modify the workmen's 
compensation act so that private com- 


panies may obtain a share of the busi- 
ness. At present the state has a mo- 
nopoly. 


Rerating Washington Cities 
SEATTLE, WASH., Dec. 1—The Wash- 
ington Surveying & Rating Bureau has 
inspected and rated about 150 cities in 


the state so far this year, J. K. Woolley, 
assistant manager, declared. Approxi- 
mately 15 percent of these had their 


! < harmful | 
interests of general agents in that | 
| Edward 
legislature pro- | 


rates lowered as a result of improved | est damage on buildings covered with 


fire prevention facilities and only one of 


the 150 had to be assessed a higher rate. | 


This particular city had outgrown 
fire protection equipment. 


its | 
The National | 


Board is now inspecting Seattle, Everett, | 


Bellingham and Yakima. 

The Washington Surveying & Rating 
Bureau has recently inspected and low- 
ered rates on account of 
protection facilities in the following 
towns: Walla Walla, E’'verett, Clarkston, 
Waitsburg, Palouse, Pomeroy. 


Going on Eastern Trip 


yoing & 

Angeles 
ganizing 
Marine 


Olds, general agents of Los 
and San Francisco, who is or- 
the American-Pacific Fire & 
of Los Angeles, left last week 


improved fire | 


on a ten days trip to Topeka, Kan., where | 


he will visit his daughter a few days 
and then continue his journey to Chi- 
cago on business in connection with the 


| promotion of his new company, the plans 


of which are rapidly nearing completion. 


New Los Angeles Agency 


LOS ANGELES, Dec. 1—James L. 
Norman, manager of the insurance 
partment of R. A. Rowan & 
H. Morrison, manager of the 
casualty department of the same com- 
pany, have resigned their positions with 


Van 
de- 
and 


Co., 


| Rowan & Co., and are preparing to estab- 


| In 


lish an insurance business of their own. 
connection with this change, an- 


| nouncement is made of the appointment 


of Eugene Battles as manager of the 
insurance department of Rowan & Co., 
succeeding Mr. Van Norman. In accept- 
ing this appointment Mr. Battles resigns 
the position of assistant secretary of 
District C of the Pacific Board. 


Seek Admittance to Board 


SAN FRANCISCO, Dec. 1—The Concor- 
dia Fire and the Superior Fire, both of 
which were recently passed into the con- 
trol of the Firemen’s of Newark group, 
have applied for membership in the Pa- 
cific Board. Both companies during their 
years of operation in California have 
been independent until purchased by the 
Firemen’s. Application for membership 
is made in accordance with the rule of 
the board that if one company of a group 
is a member all other associated com- 
panies must also operate “board.” 


General to Extend Operations 

The General of America, Seattle, is 
proposing to extend its field of opera- 
tions beyond the 14 states in which it is 
now doing business. The extension has 
been proposed by the company’s officers 
because of the splendid record the com- 
pany has made, 





Asbestos Roofs and Hail 


Johns-Manville Company of Chicago 
challenges the statement made by J. E. 
Riddle of Des Moines, manager of the 
Western Adjustment there. In a recent 
talk Mr. Riddle declared that asbestos 
and other forms of composition shingles 
have but little hail resisting power. E. 
Nelson, manager of the publicity de- 
partment of Johns-Manville, declares 
that this is not the case so far as the 
Johns-Manville asbestos shingles are 
concerned. Mr. Nelson contends that his 


house has a number of well-authenti- 
cated G6ases on record of communities 
that suffered severe damage from hail 


LOS ANGELES, Dec. 1—J. W. Going of | &9)7" 


Johns-Manville asbestos shingles. 


Coast Notes 


The Commercial Trust & Savings Bank 
of Prescott, Ariz., an old and influential 
agency in northern Arizona, and the 
Prescott State Bank, of which it is a 
subsidiary, have been closed by order of 
the state banking department. 

Spontaneous combustion was responsi- 
ble, according to fire department officials 
of Gardena, a suburb of Los Angeles, 
for a fire which destroyed the warehouse 
of the Gardena Supply Company, near 
the heart of the business district of the 
and caused damage estimated at 
$20,000. The building was the property 
of Henry Hardesty. 

Gordon & Dunn, general agents for the 
Independence and the Lumbermen’s of 
Philadelphia, were the first tenants to 





move into the new Fireman’s Fund builé@- 
ing in San Francisco, They have occy- 
pied temporary offices in the Insurance 
Exchange awaiting completion of the 
structure, which immediately adjoins the 
main building of the Fireman’s Fund. 
The second and third floors of the build- 
ing will be occupied by the home office 
of the company. 


Damage estimated at $30,000 resultea 
from a fire which destroyed the Earle 
Remington Warehouse at Los Angeles 
and leveled three frame buildings. Ace. 
cording to Chief Enos, of the investiga. 
tion bureau of the fire department, an 
exploding still in the rear of the ground 
floor of the warehouse caused the blaze. 
Included in the loss are stock and sup- 
plies of the Sorrento Canning Company, 
some stock belongiag to the Weber Show 
Case Company and two sheds and a 
truck of the Merchants Ice Company, one 
of whose trucks was also destroyed. 








if 
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OPEN NEW ENGLAND OFFICE 


Independence Companies Secure Boston 
Quarters for Agency Supervision in 
Charge of Major Lewis 


BOSTON, Dec. 2.—The Independence 
companies have engaged quarters at 101 


| Milk street in Boston for a New England 


storms, which did not inflict the slight- ° 


service office ior both the Independence 
Indemnity and the Independence Fire. 
This office will be under the charge of 
Maj. P. C. Lewis, resident vice-president 
of the Independence Indemnity. It will 
not write business but will exist solely 
for the supervision of the New England 
business, the appointment of agencies 
where needed, and in particular, the ren- 
dering of service to the agents. 


New Manager’s Career 
Major Lewis, who thus becomes 
prominent in the Independence organ- 


ization, has both a military and an insur- 
ance background. Coming originally 
from Canada, he has been in the United 
States since he was iour years old, and 
spent 9 years in the fire insurance busi- 
ness in the consecutive stages of map- 
ping, placing, loss clerk and adjuster. 
Later, he transferred his activities to the 
casualty field and was manager of the 
Boston office of the United States Cas- 
ualty until 1911. Following this, he went 
with Field & Cowles, general agents of 
the Royal Indemnity, as a special agent 
covering the New England states. In 
1915 he became resident assistant secre- 
tary and later resident secretary. After 
ten years of conspicuous success with 
this organization, he has now resigned 
in order to accept his new appointment, 
to which he brings an exceedingly broad 
experience and a very wide insurance 
acquaintance in all parts of New Eng- 
land. 

Major Lewis derives his military title 
from the 110th Cavalry and has been ac- 
tive in military affairs since 1898. He 
was riding instructor to President Coo!- 
idge when the latter was governor of 
Massachusetts, and also instructed his 
sons, John and Calvin. 


| BUFFALO AGENTS SATISFIED 


Do Not Join Demand for Flat Rate of 
Commission—Graded Scale Makes 
for Harmony 


BUFFALO, N. Y., Dec. 2.—The 
movement of the New England local 
agents who were recently in conference 
with Eastern Union company officials, 
asking for a uniform rate of commission 
instead of the present graded scale, is 
not general throughout the east. This 
is indicated by the attitude of repre- 
sentative Buffalo local agents. 

Let Well Enough Alone 


The attitude of the Buffalo agencies 
is that the present arrangement of 20 
percent mercantile and 30 percent for 
dwellings and_ preferred mercantile 
risks, together with the contingent ar- 
rangement which prevails in Buffalo has 
worked out very satisfactorily for a 
number of years and good enough should 
be let alone. 

As proof of the excellent working of 
the Buffalo arrangement the agents 
point to trouble at Rochester, Syracuse 
and other nearby cities compared with 
the statements frequently made by ofh- 
cials of Eastern Union companies that 
Buffalo gives them less trouble than any 
other city in the United States. 


Do Not Oppose Movement 


Yet if the movement for a uniform 
rate of compensation instead of the 
graded scale should become general 


throughout the east, Buffalo local agents 
would not oppose it, they say. In fact, 
from standpoint of dollars and cents the 
other arrangement would not affect Buf- 
falo to any great extent, excepting on 
business written directly by the offices. 


Excess Goes to Broker 


Buffalo agencies pay their brokers 
percent on mercantile business and 
percent on dwellings and preferred so 
that a flat basis of 20 percent, with a 
10 percent arrangement for brokers, 

, would net the agency the same amount 
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business is 


so far as brokerage con- 
cerned. 

The volume of residertial and pre- 
ferred mercantile business written di- 


rectly by the offices is not great anyway, 
at least in the case of the larger agencies, 
so that the 10 percent loss there would 
not materially affect the business. 





Fidelity Mutual Licensed 


NEWARK, Dec, 2—The Fidelity Mutual 
Fire, with headquarters at 156 Market 
street, this city, has been licensed to 
write fire, lightning, tornado, windstorm 
and all of the automobile lines except 
public liability. The company will oper- 
ate only in New Jersey for the present, 
specializing in automobile business. 
Nicholas J. George, formerly special 
agent of the General Accident and In- 
terstate Casualty and at present general 
manager of the Fidelity Mutual Liabil- 
ity, was the organizer and has been 
elected president of the new company. 
He has been in the insurance business 
for ten years. 


Lincoln Assurance Licensed 


The Lincoln Assurance Company of 
America has been licensed by the Dis- 
trict of Columbia to write fire and light- 
ning insurance. The company has au- 
thorized capital of $100,000, 
is subscribed and paid in cash. The 
stock has par value of $10 but was sold 
at $15 per share to create a surplus of 
$50,000. There were no expenses of or- 
ganization. C. P. Hull, Jr., formerly of 
New York City, is president of the Wash- 
ington company; Alexander K, Phillips, 
secretary of the Potomac of Washington 
for many years, is secretary-treasurer. 


May Settle Adjustment Tangle 
HARTFORD, CONN. Dee. 1.—Agree- 
ment looking toward settlement of the 
claim which culminated in a_ petition 
asking that the National 


' before 


all of which | 


THE 


ing in Norwalk, owned by 
and Robert Joseloff, 
tition. Another 


John 
who brought the 
hearing will be 
Dec. 15 and it was expected by 
sides that adjustment would be 
that time. 

Counsel for the National Liberty pro- 
tested that the company did not wish to 
act arbitrarily and would agree to new 
appraisers. The company, it was testi- 
fied, had complained to owners of the 
building of the razing of the walls with- 


pe- 

held 
both 

made 


out notice to it which did not allow op- 
portunity for correct appraisal. 
Advisory Board Celebrates 

BETHLEHEM, PA., Dec. 1—The first 
anniversary of the forming of the Car- 
bon county advisory board was cele- 
brated here last week. There were 65 
agents present and a fine dinner was 
followed by numerous speeches by iIn- 
| surance leaders of the state. 


Harry W. Lauer of Lansford was chair- 


man of the committee of arrangements. 
A. J. Mullen was toastmaster. The 
speakers included Secretary G. A. Dette 
of the Pennsylvania Federation; Harry 


L. Probst, advisory board 
Mauch Chunk; J. S. Boyd, 
Frank Schott of Bethlehem; Congress- 
man Everett Kent of Bankor, and Wil- 
liam M. Goodwin, president of the 
eration. 


secretary of 
Prudential; 


Liquidation of Jefferson 


PHILADELPHIA, PA., 
missioner McCulloch has given out a 
statement concerning the settlement of 
the affairs of the Jefferson Insurance 
company, formerly of this city. Liquida- 


Dec. 1.—Com- 


tion proceedings were.started in Febru- 
ary, 1921. 

The commissioner finds there is a bal- 
ance of $897,646 for distribution from the 


company’s assets. There were cash re- 
ceipts of $1,037,203, with allowed claims 
of $830,053 out of a grand total of $2,- 


439,910. Payments of 30 percent are pro- 








ne ; Liberty be | posed on allowed claims. The company 
prohibited from doing business in this | wrote many large marine and automo- 
state was reached at a hearing before | bile lines along the Atlantic seaboard. 
Commissioner Dunham Friday. sinaitnlnistctie 
A new set of appraisers are to be ap- i , re — 
pointed to judge the amount of damage pire of Pliscureh Fn Pm cage, A age yt 
to be assessed against the company in | nyal dance the evening of Dec. 4 at the 
the destruction of the Mercantile build- | Rittenhouse. 
| IN THE MOUNTAIN FIELD | 
MORE HAIL FRAUD ARRESTS | were implicated. E. A. Taylor, the for- 
—— mer Colorado Springs general agent 
President and Cashier of Bank at. Who was the first to be arrested, is now 


Matheson, Colo., Charged With 
Share in Conspiracy 


DENVER, COLO., Dec. 2.—O. M. 
White, president, and M. W. Norris, 
cashier of the Matheson State Bank of 
Matheson, Colo., were arrested last 


week on a United States warrant charg- 
ing conspiracy in the alleged $200.000 
hail insurance swindle which recently 
resulted in the arrest at Colorado 
Springs, Colo., of E..A. Taylor, hail 
general agent. White, who is also post- 
master at Matheson, is alleged to have 
signed a written confession and Norris 
is said to have made an oral admission. 
Investigators for the hail writing com- 
panies involved charge that White and 
Norris forged the names of farmers to 
insurance applications, reported losses 
in the names of persons who did not 
even own or operate a farm, reported 
losses on crops which did not exist, and 
collected the hail insurance. 

White has been postmaster at Mathe- 
son for years. Norris is one of the most 
influential men in the community and 
is reported to be worth in the neigh- 
borhood of $140,000. Ivor O. Wingren 
is the legal representative of the hail 
companies in connection with the swin- 


dle investigation. John Peterson, man- 
ager of the hail department of the 
Great American at Chicago, is also in 


Denver in connection with the probe. 
Companies which claim to have been 
gouged include the Aetna, Great Ameri- 
can, Hartford, American Alliance, Twin 
City, Northwestern Fire & Marine, Na- 
tional Union and Massachusetts Fire & 
Marine. Numerous cases of fraud have 
been uncovered in which restitution has 
been made to the company involved 
both by bankers and by farmers who 


at liberty under $10,000 bond. 


Rutledge With North British 


Carl V. Rutledge has been appointed 
special agent for the North British & 
Mercantile at Denver succeeding Thomas 
B. Thompson, who has been transferred 


to Salt Lake 
nors. Mr. 
charge of 
the 
viously 
Trust 


to succeed William A. 
Rutledge was 
the insurance 
Merchants Bank at 
was with the 
of the same 


Con- 
formerly in 
department of 
Denver and pre- 
Home Savings & 
Co, city. 


Colorado Blue Goose 


The Colorado Blue Goose staged a big 
party on Nov. 28 in Denver and among 
other things inducted a nice flock of gos- 
lings into the mysteries of the pond. 
Coming as it did immediately after 
Thanksgiving, the party found most of 


and the turnout 
A dinner at 6 p.m. 
a business meeting, in- 
officers and the “big 


the ganders in the city 
was unusually good. 
was followed by 
stallation of new 
show.” 


i 
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NEWS FROM CANADA 


am 


ANALYZE CANADIAN EXPENSES 


Figures Given for Various Years Show 
Distribution of Money Paid Out 
by Companies 


OTTAWA, CAN., Dec. 2.—The de- 
partment of insurance has completed an 
analysis of expenses of fire insurance 
companies for 1922, 1923 and 1924. Fig- 
ures are given on the business of 1902, 
1912 and 1921, for purposes of compari- 
son. The expenses of the entire business 
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UNDERWRITER 35 
Appleton & Cox, Inc. 
1 South William Street, New York 
A bile I, 
utomobdile Insurance 
United States Merchants & Shippers Insurance 
Co., New York 
Admitted Assets, $4,678,186.54 
7 . . . 
Tokio Marine & Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $6,691,491.37 
Indemnity Mutual Marine Assurance Co., Ltd., 
London 
Admitted Assets, $1,343,699.05 
Write for Our A P iti 
| 
| 
| 
| 
} 
| 
for Local Agencies 
CARD INDEX SYSTEM for keeping your line and expiration 
records is efficient and a great time-saver. It is inexpensive, and no 
other method is so easy to operate. Your records consist wholly of live 
business—no dead wood—every fact right at your finger tips, and all of 
it growing and expanding with your business. 
Illustrated above is a steel two-drawer, 3x5 inch line and expiration system that will meet 
the needs of the average agency. The cabinet has a maximum capacity of 3,000 cards 
and guides. It is a single wall cabinet of the best quality, each drawer equipped with 
follow blocks and made up in the popular olive green finish. 
THE EXPIRATION CARDS are filed by THE ASSURED’S LINE CARD is filed 
year, month and day in accordance to the alphabetically, according to the assured’s 
expiration date of the policy. Each day’s name. It gives a complete record of the 
expirations automatically coming to the expiration cards as well as an index to 
front. them. 
TWO-DRAWER OUTFIT, CONSISTING OF: 
1 Two-Drawer 3x5 Inch Steel Cabinet. 1,000 Expiration Cards. 1,000 Assured’s Line Cards, 
| Form F-2. 1 Set Each, Alphabetical (40 Sub-Div.), Daily, Monthly and Yearly Guides 








Special Price, Complete Outfit, $13.75 


The National Underwriter Co. 


1362 Insurance Exchange 
Chicago, Illinois 
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PROVIDENT 


Fire Insurance Company 
A New HampsHire Corporation 
Executive Offices 


83, Maiden Lane, NEw Yorx« 


C. D. Livingston, General Agent, Dime Bank Bldg., Detroit, Mich. 
John Bauer, State Agent, 605 Insurance Exchange, Chicago, Illinois. 
F. B. White, State Agent, Federal Reserve Bank Bldg., Kansas City, Mo. 
A. R. Porter, State Agent, Gas & Electric Building, Denver, Colo. 











TRUEJECONOMY 


means a saving in time, cost and effort 


The Combination Automobile Insurance Manuai 


is an outstanding instance 








Rules, rates and instructions for all classes of 
coverage applicable to automobiles are available 
in a single volume. 


Simplified direct quotation tables show at a glance 
rates for Fire, Theft, Collision, Property Damage 
AND Public Liability for all cars in general use. 
Rates by classification symbols are given for all 
cars including those no longer produced. 


COMBINATION AUTOMOBILE List Prices, Serial and Engine Numbers, and 
WSURANCE "MARDAL 


major specifications shown for all cars and trucks 
from 1916 or 1922 to date as ordered. 

Indicated amounts of insurance (average current 
values) shown for each make and model of car. 
Memorandum Applications included to be filled 
out on the spot to avoid error. 


Memorandum Quotations included to be given to 


assured as reminder of record. 


But above all. } é 
Each of the above items is always up-to-date be- 
cause of the loose-leaf revision service. 


AUTOMOTIVE SERVICE BUREA 





210 South Hanover Street 
Baltimore, Maryland 








ARCHITECTS IN INSURANCE PROBLEMS 


L. A. Wiweke & Co. 


(Pronounced: Wee-wick) 


175 W. Jackson Blvd., Chicago 


EXCESS: Treaties for General FIRE—Automobile BLANKET Fire—Auto- 
* mobile and General Public Liability — Workmen’s Compensation 








National Underwriter Want Ads are Result Getters 








on all classes of Canadian, fire com- 
panies, both within and outside of Can- 


ada. and the entire business of all classes | 
in Canada, of British, United States and | 


foreign companies are included. ; 
The amount paid in claims, including 


adjustment expenses and the percentage | 
of the premiums in 1902 was $7,292,920 | 


or 47.6 percent; 1912, $15,659,836 or 53.7 
percent; 1921, $44,308,993 or 63.1 per- 
cent; 1922, $45,296,905 or 63.4 percent; 
1923, $47,384,827 or 61.6 percent; 1924, 
$42,234,943 or 56.6 percent. 

Taxes in 1902 amounted to $263,146 
or 1.7 percent; 1912, $491,522 or 1.7 per- 
cent; 1921, $2,919,603 or 4.2 percent; 
1922, $2,614,144 or 3.6 percent; 1923, $2,- 
457,987 or 3.2 percent; 1924, $2,527,464 


| or 3.4 percent. 


Commissions in 1902 were $2,812,135 
or 18.4 percent; 1912, $5,742,231 or 19.7 


| percent; 1921, $14,695,528 or 20.9 per- 


cent; 1922, $16,351,670 or 21.4 percent; 
1923, $16,823,020 or 21.9 percent; 1924, 


| $16,592,572 or 22.2 percent. 


The total management expenses in- 


| cluding commissions were: 1902, $4,406,- | 
945 or 28.9 percent; 1912, $9,291,929 or | 


31.9 percent; 1921, $25,993,858 or 37. 
percent: 1922, $26,733,024 or 37.5 per- 
cent; 1923, $28,984,172 or 37.7 percent; 
1924, $28,802,427 or 38.6 percent. 

Total expenditures in 1922 were $12,- 
177,188 or 79.6 percent; 1912, $25,890,825 
or 88.8 percent; 1921, $54,064,539 or 


| 105.6 percent; 1922, $75,326,231 or 105.5 | 


percent; 1923, $79,498,305 or 103.4 per- 
cent; 1924, $74,321,435 or 99.6 percent. 
Maryland in Western Provinces 
The Maryland of New York, with head 
oftice in Montreal, and W. E. Findlay as 


Canadian manager, is now transacting | 


business in the western provinces, T. P. 
Sheffield of Winnipeg being inspector for 
the provinces of Manitoba, Saskatchewan 





and Alberta, <A. R. McNichol, Ltd., of 
Winnipeg has been appointed to repre- 
sent the company there. 


New Secretary for Toronto Casualty 


W. B. Coatts has been appointed sec- 
retary of the Toronto Casualty, Fire & 
Marine. He was formerly general man- 
ager of the Caxton of London, which he 
organized, but which since has been ab- 
sorbed by a larger company. 


Patterson in Adjusting Field 


Robert E. Patterson, formerly general 
manager and secretary in Montreal for 
the Globe Indemnity, but who has lat- 
terly acted as an agent in Toronto, is 
now conducting business as an adjuster 
for casualty claims there. 


New York Underwriters Licensed 


The New York Underwriters Insurance 
Company has been licensed to transact 
the business of fire, tornado, automobile 
(excluding insurance against liability for 
loss by reason of bodily injury to the 
person), hail, explosion and sprinkler 
leakage insurance in Canada, 


Canadian Notes 


Fire in a 3-story apartment block 
housing 26 families, at Windsor, Ont., 
caused damage of $20,000. 

F. T. Bryers, deputy most loyal grand 
gander of the Blue Goose, is on a west- 
ern trip and will take up matters with 
the Alberta and Saskatchewan ponds 
relative to Blue Goose affairs. 

Maj. N. J. Black of the United Grain 
Growers Securities Co. addressed the 





| Rotary Club in Winnipeg last week on 


the importance of the attitude of the 
citizen towards conditions in his every- 
day work and surroundings. 

At Saskatoon, Sask., fire destroyed a 
fruit store, the premises of the Standard 
Fur Works and Scotland Woolen mills 
adjoining, occasioning a loss estimated 
at $30,000. The damage to the fur store 
alone totaled $11,000, of which $6,000 
was insured, 
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MOTOR INSURANCE NEWS 
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PAYS 25 PERCENT IN CHICAGO 


U. S. F. & G. Announces Combination 
Policy With Maryland Insurance 
Company 
The branch office of the United States 
Fidelity & Guaranty in Chicago has an- 
nounced in a letter to its agents that it 
will pay a commission of 25 percent 
straight on automobile tire and theft 
business, the business to be placed in 
the Maryland Insurance Company. It 
announces simultaneously a combina- 
tion policy embodying automobile, fire, 


theft, public liability and property dam- | 


age, all in one policy. The letter states: 
“The Maryland Insurance 
was formed to underwrite the automo- 


bile fire and theft business of the 
United States Fidelity & Guaranty 
Company agents only.” A campaign 


for automobile business is being planned 


| for the spring months. 


In January, 1925, the United States 


Company | 


Fidelity & Guaranty sold its control of 
the Maryland Motor Car Insurance 
Company to the Niagara. Its name was 
then changed to the Maryland Insur- 
ance Company. 


Oklahoma Reduction Proposed 


A tentative order proposing a reduc- 
tion in automobile theft rates has been 
issued by the Oklahoma Insurance Board 
as a result of the enactment of a certi- 
ficate of title law in that state and a 
hearing set for Dec, 15 at which the 
companies are requested to present their 
views. 


A. A. A. Insurance Plans 


DETROIT, Dec, 1—A renewed interest 
in the possibilities of national insurance 
service under the auspices of the Ameri- 
can Automobile Association, which has 
been manifested at recent meetings of 
representatives of the three A’s with 
groups of motor bus, truck and passen- 
ger car owners held in this city, indi- 
cates that there is little or no possibil- 
ity of an association nation-wide recip- 
rocal as a separately operated organi- 
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zation. Instead an attempt apparently 
will be made to sell this kind of insur- 
ance through reciprocals fostered by 
automobile clubs in the larger centers 
of the country in the same way as in 
Detroit and Chicago. In the informal 
discussions of this topic at closed meet- 
ings of these groups with association 
representatives the success of the De- 
troit Interinsurance Exchange in selling 
insurance over a wide territory was cited 
as an example of possibilities in this 
connection. 


Refuse Stay in New York Case 

BUFFALO, WN. Y., Dec. 1—Justice 
Edgcomb has refused to grant the ap- 
plication of Oscar E. Brown of Syracuse 
for a stay that would have enabled Mr. 
Brown to continue in office as president 
of the New York State Automobile As- 
sociation until the appellate division at 
Rochester returns a decision in the dis- 
pute over the presidency of the state or- 
ganization. This makes Elva H. Bogart, 
Kingston, N. Y., insurance man, presi- 
dent of the state association, at least 
until the appellate decision is received. 

The split in the state organization and 
contest over the election of Brown de- 








veloped because Brown tried to organize 
an automobile insurance department of 
the association. 


Liquidation Is Recommended 


The Illinois department has made an 
examination of the General Motor Un- 
derwriters of Chicago, an inter-insur- 
ance exchange organized in 1920. The 
examiners report that the offices of the 
attorney-in-fact, the United Holding 
Corporation, were closed after the death 
of Richard S. McConnell, president of the 
United Holding Corporation, last April. 
The examination revealed an impairment 
of $22,823. According to the annual state- 
ment for the year ending Dec. 31, 1924, 
there was a balance of cash on deposit 
of $26,656, all of which had disappeared 
when the department made its examina- 
tion as of June 30, 1925, with the excep- 
tion of a bank balance of 3 cents, No 
business has been written by the ex- 
change since the death of Mr. McConnell 
and as many claims and suits were dis- 
covered pending against the exchange, 
with no one to look after its affairs, the 
examiners recommended that immediate 
action be taken to liquidate its affairs. 








| MARINE INSURANCE NEWS 


| 











INSURANCE INVOLVING BARGE | 


While at Anchor Cargo of Rock in 
Some Unaccountable Way Was 
Dumped 


Evidence of Loss Under Marine Pol- | 
icy Held to Support Finding That Same | 


Did Not Result From Risks 
by the Policy.—In City Motor Trucking 
Company vs. Franklin_Fire, 
Court .of Oregon, 239 Pac. 812, the in- 
surance company issued a policy cover- 
ing a barge. The barge ,was loaded 
with crushed rock and anchored on the 
Willamette slough about 20 miles north 
ot Portland, Ore. 

While so anchored the barge in some 
unaccountable manner dumped its load 
of rock in the slough. The plaintiff 
brought action to recover on its policy, 
for the loss of the rock, and the trial 
court denied a recovery for the follow- 
ing reasons: 

“That the barge was not lost by rea- 
son of a peril of the seas or any other 


Supreme | 


Covered | 


| which 


cause against which the defendant had | 


insured the plaintiff.” 
The higher court on appeal in review- 
ing the record and affirming this judg- 
ment, said: 
“It is elementary the 


that findings of 


competition for risks and the willing- 
ness to cut tariffs in order to secure 
pense The folly of such procedure has 
now been recognized by many of the 
companies and the demand for better 
rates is likely to become general. 


Satisfactory Year in Buffalo 


BUFFALO, N. Y., Dec. 2.—In spite of 
the recent heavy marine losses in the 
vicinity of Buffalo and central New 


York, marine insurance men report that 
it has been a good year from an under- 
writing viewpoint and barring untoward 
events during the next few weeks the 
underwriters will probably show a profit 
to offset the losses they suffered last 
year. . 

It is expected that boats may run 
until Dec. 15 on the Great Lakes to 
handle the remainder of the grain and 
other cargoes that are to be brought to 
Buffalo. The volume of business writ- 
ten by local marine agencies has been 
up to the average but at no time has 
the business been brisk, brokers report. 

On account of the canal barge losses 
occurring a couple of weeks ago on 
Oneida Lake in Central New York and 
Lake Erie, some of the Buffalo agencies 
have refused to accept Barge 
canal business on the Great Lakes are 
congratulating themselves on the wisdom 
of their policy. 


| HAIL INSURANCE "ARGUMENTS 


the court have the effect of a verdict of | 


if there is any evidence 
the judgment of 


a jury, and that, 
to support the findings, 
the court based upon the findings, will 
not be disturbed by this court, provid- 
ing the findings and conclusions are suf- 
ficient to support a judgment. * 

“The evidence in this case does not 
give cause for the loss. There is no 
evidence of any collision or unusual 
swell, storm, or wind. The attorney f 
appellant in his brief says: “The cause 
of the wreck is not known. Under some 
of these authorities above herein cited, 
a loss occurring under facts similar is 
presumed to have resulted from unsea- 
worthiness of the vessel. * 

‘There was some evidence penn 
to support the finding to the effect that 
the loss did not occur as a 
any of the risks covered by the policy. 
The loss was not a result of a peril 
of the sea. We are therefore not per- 
mitted to interfere with the judgment, 


findings 
The 


evidence was contrary to the 
upon which the judgment is based. 
judgment is affirmed.” 


London Situation Improved 
NEW YORK, N. Y., Dee. 2.—Follow- 
ing the decision of the London Assur- 
ance, Commercial Union and Royal Ex- 


a * | 


Records of Companies Show Storms 
Occurred in High Percentage of 
Days of Growing Season 
interesting sales material 
who are going after hail 


Some very 
tor agents 


| business this year is to be found in the 


tor | 


| percentage of the days 


result of | 


statistics recently compiled by one of 
the larger group of companies writing 
this line. During the 1925 growing sea- 
son, which is computed to be 90 days, 
there were 59 hail storms in Minnesota, 
20 in North Dakota, 54 in South Dakota, 
28 in Montana, and 14 in Idaho. From 
these figures it is shown that on a high 
of the growing 
season hail storms occurred. 

In the northwest territory the past 
season there were 122 hail storms di- 
vided by months as follows: April, 2; 
May, 15; June, 29; July, 31; August, 31; 
September, 14. In June, July and Au- 


| | gust there was on an average one hail 
even though we thought the weight of | 


storm a day. These are the three 


| months in which the farmer needs pro- 


change to insist on better rates for hull 
risks, regardless of what their com- 
petitors might charge, there has been | 


a distinct change for the better in gen- 
eral marine insurance circles in London. 


In recent years marine business has been | 


uniformly unprofitable, due to the keen 


tection the most. Any agent who looks 
at these figures should certainly be able 
to glean some valuable arguments for 
hail insurance. 


Blanchard in Portland 


PORTLAND, ORE., Dec. 2.—H. P. 
Blanchard, secretary of the Fireman’s 
Fund, has been in Portland to handle 
the work of H. S. Grannatt, who has 
resigned as special agent for the com- 
pany to affiliate with Dooly & Co., gen- 
eral insurance agents. Mr. Grannatt’s 


successor has not been named to date. 











Fidelity Appraisal Company 


Of Milwaukee, Wisconsin 


TWENTY-ONE YEARS of faithful conscientious serv- 
ice to our clients, with unwavering effort to please and 
satisfy our customers of more importance than profits, 
has kept us ever at the extreme top both as regards age 
and size as appraisers of interior furnishings. 

WHEN YOU HAVE TO RECOMMEND an appraisal 
company to appraise a home, hotel, club, institution or 
store recommend the “Fidelity,” because we are special- 
ists in this kind of work. 


WRITE TO US so we can tell you how YOU CAN 
MAKE MONEY TWO WAYS on every transaction by 
recommending the “Fidelity.” 


Branch offices from New York to California. 


The Fidelity Appraisal 


Company of Milwaukee 





" Established 1905 


Ne w 


Milwaukee, 
Francisco. 


Chicago, York, Cleveland, Minneapolis, St. Louis, San 


Note:—Insurance underwriters who can devote part or full time to solicit- 
ing appraisal contracts can make very attractive arrangements with us. 








EDWARD MILLIGAN, President 


GEORGE M. LOVEJOY, Vice-President. 
GEORGE C. LONG, JR., Vice-President. 
HENRY P. WHITMAN, Secretary. 
EDWARD V. CHAPLIN, Secretary. 
FRANK C. HATFIELD, Ass’t Sec’y. 


THOS. C. TEMPLE, Vice-President. 
JOHN B. KNOX, Secretary. 

FRED. C. GUSTETTER, Secretary. 
F. MINOT BLAKE, Ass’t Sec’y. 
LEE R. ROSS, Ass’t Sec’y. 


Cash Capital 
$5,000,000.00. 


Reserve for Reinsurance 


$11,232,734.05 


Reserve for Outstand- 
ing Losses, $1,489,500.47 





Surplus to Policyholders - $18,098,907.35 


Total Losses Paid Since Organization of Company 


$122,649,999.69 














The GREAT AMERICAN 


MUTUAL INDEMNITY COMPANY 





Full Plate Glass 
Coverage and Personal 
Automobile af Accident 
Insurance > Insurance 
Prompt Honest 
Adjustments Settlements 


SERVES 
Over One Humdred Thousand 
ALL POLICIES NON-ASSESSABLE 
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The Fidélity ana 


(aSualty (Gmpany 


of New York 





To Our Agents: 


In the year Nineteen Hundred Twenty-Six the Fiftieth 
Anniversary of the organization of the Fidelity and Casualty 
Company of New York will occur, completing a half century 
of honorable business history, of steady and conservative 
growth. The achievement of such dignity of age and the 
company’s conceded prominence in its chosen field should be 
recognized appropriately. No celebration, however, of such 
an event could be complete if it were not attended by large 
numbers of the agents whose loyal and never-failing efforts 
have contributed so much to the company’s success. The 
second week of September has been set aside for such a cele- 
bration or Golden Anniversary Convention. 


It is naturally our desire, as it will be yours, that our 
Golden Anniversary Year shall be conspicuous also for its 
own record of progress. As a friendly spirit of rivalry always 
enhances the pleasure of any undertaking and makes unusual 
achievement more certain, we have devised the plan outlined 
in a notice which is being sent to our agents, and an invitation 
to our Birthday Celebration will be extended to all of our 
agents who qualify in accordance with its provisions. Quali- 
fication will not be difficult of attainment; every step toward 
it will bring its own material reward; and the culmination 
will be a celebration that can leave no doubt of our appreica- 
tion of your efforts and loyalty. 


Surely you will not disappoint our earnest hope that you 
will be among our guests. 


by by 


\ PRESIDENT 








1926 
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RECEIVER SUES TO 


GET PREMIUMS BACK | 


Inland Lloyds Reinsurance Con- | 


tract with the Associated Em- 
ployers Is Attacked 


REPRESENTED BOTH SIDES 


Sherman & Ellis, Acting for Exchange, 
Paid Own Concern Over $200,000 
for Excess Cover 


than $200,000 in 
paid to 


Associated 


Recovery of more 


premiums Inland 
the 
Reciprocal is demanded by James W. 
Gullett, latter concern, 
in a suit filed at Chicago against Inland 
Lloyds, Sherman & Ellis and a dozen oi 
known Inland Lloyds underwriters. The 
American practice of keeping secret the 


reinsurance 


Lloyds by Employers 


receiver for the 


names of Lloyds underwriters, instead oi 

having them appear on the policy, is 

illustrated in the case, as the receiver 

is unable to discover the identity of all 

the Lloyds underwriters involved. 
Acted for Both Sides 


The reinsurance policy was negotiated 
and signed by Sherman & Ellis as at- 
torney-in-fact for both sides. Sherman 
& Ellis, Inc., and Frank H. Ellis were 
underwriters at Inland Lloyds and as 
such entitled to shares of the reinsurance 
premiums. In addition, Sherman & Ellis 
got a commission of 25 percent on the 
reinsurance premiums. The receiver has 
served notice of the rescission of the 
reinsurance contract on the ground that 
an agent cannot serve two masters, and 
he demands the return of every dollar 
of premiums paid. The exact 
is $203,929.29, but the suit is for $300,000 
to cover interest and other charges. 


Reinsured Catastrophe Hazard 


The reinsurance was for $50,000 catas- 
trophe hazard, covering loss in any one 
accident in excess of $15,000 and up to 
$65,000. The rate was 4 percent of the 
net premiums on the risks covered. The 
reinsurance ran from 1920 to 1924, pre- 
miums being paid quarterly. The first 
reinsurance premium was paid Aug. 9, 
1920, and the last April 7, 1924. The 
risks reinsured were those covering lia- 
bility to employes under workmen’s com- 
pensation and employers’ liability laws 
and under the common law. The Inland 
Lloyds reinsurance excluded coal mines, 
railroads, manufacture of explosives and 
manufacture and handling of movie films. 

No Loss Under Reinsurance 


The contract was signed for Inland 
Lloyds by Sherman & Ellis, Inc., by 
Joseph H. Roy, vice-president, and for 
the Associated Employers Reciprocal by 
Sherman & Ellis, Inc., by Frank H. Ellis, 
president. 

_ No loss was ever paid under the re- 
insurance contract, nor any claim made. 
Inland Lloyds is now in process of 
liquidation under the laws of New York. 
Joseph B. Uniacke, the liquidator, has 
been notified of the rescission and de- 
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CASUALTY AND SURETY SECTION 


|'AUTO RATES ARE CUT |SURETY MEN ANSWE 


| ONLY IN CHICAGO TERRITORY 


Many Underwriters Expected New 


Rates to Be Effective in January on 
Liability and Property Damage 


New automobile liability rates for Chi- 
cago and suburban territory became 
effective Dec. 1. The rates are con- 
| siderably lower than those which have 
been in effect in the past. The change 
does not affect commercial, public and 
garage risks. There is no change in 
collision rates. No changes in other ter- 
ritory have been announced. 

Many underwriters were surprised to 
receive the new rates prior to January 1. 
It is said that the experience justified 
the cut, but that it was held up pending 
am agreement on collision rates with 
the fire companies. No such agreement 
has been reached. It is said that the 
casualty companies will not relinquish 
their control of the collision rates. 

Western Automobile Conference peo- 
ple insist that the rate for collision 
should come down well and it is 

| thought likely that something will be 
done in the near future by the fire com- 
panies. 

The rates are as follows: 
CHICAGO 
Symbol ok ae 


as 


Symbol Symbol 
Ww Z 
New Old 


New Old New Old 
5 47 59 


PL. 2 33 33 40 

2 2s 34 1s 610 

SUBURBAN 

Symbol Symbol 
“ Y 


New Old 
40 48 


Symbol Symbol 
Ww Z 


New Old New Old New Old New Old 
PL. 19 22 2 26 28 3 34 38 
P. BD. 9 #12 It 14 13 16 14 #18 








mand made on him for the return of 
the reinsurance premiums. The 
lare said to be in the neighborhood of 
$400,000. 

Claim Facts Were Known 


The principle that one agent cannot 
represent both parties to a contract un- 
less he discloses his agency to both is 
well known in insurance. Fire insurance 
companies occasionally resist losses suc- 
cesstully on the ground that the agent 
also represented the property 
Sherman & Ellis take the ground that 
the contract was in the open and known 
,to all members of the Associated Em- 
ployers Reciprocal. To save the con- 
tract and avoid the return of the pre- 
miums it will be necessary to show not 
only that the reciprocal subscribers knew 
of the reinsurance, but that they also 
knew all the important circumstances, 
namely, that Sherman & Ellis, Inc., acted 
as attorney for Inland Lloyds, and that 
Sherman & Ellis, Frank H. Ellis and 
other officials of Sherman & Ellis were 
underwriters at Inland Lloyds and re- 
ceived part of the premiums as such 
underwriters, besides benefiting by the 
commission as attorney-in-fact for the 
Lloyds. 

Points Made by Receiver 


On the receiver’s side it is pointed 
out that the insurance was continued 
several years, although no claim ever 
arose; that the hazardous risks where 
excess reinsurance is often needed were 
excluded from this coverage, provided 


| by insiders; that the rate was 4 percent, | 


UNANIMOUS REPLY RECEIVED 


Complete Data on Surety Acquisition 
Costs In Hands of Superintendent 
Beha from Questionnaire 


NEW YORK, DEC. 2.—Without an 
exception companies licensed in this 
state and writing fidelity and or surety 
bonds here or elsewhere have replied 
cheerfully, and in the great majority 
of cases very fully to the questionnaire 
sent out by Superintendent Beha of the 
New York department several months 


ago, inquiring as to the compensation | 


granted both agents and brokers upon 
the lines named. While most of the 
offices were able to name brokerages as 


weil as agents commissions, some ad- 
mitted that they lacked the former data 
but would endeavor to secure it from 
their general agents or branch man- 
agers. 
Has Not Studied it Yet 

The purpose of the inquiry by Mr. 

Beha was to secure a bird's-eye view 


of acquisition costs in the fidelity and 
surety fields, and once the data was in 
hand and properly classified he might 
conclude to suggest a cost limitation 
agreement by the companies, such as has 
been in force in certain of the casualty 
lines for the past two years or more. 

The data is now practically all in hand, 
but the superintendent has not yet 
found time to study it critically, as he 
certainly will do before determining a 
further move. 


Conferences Were Held 


During the incumbency of F. R. Stod- 


dard, Jr., as superintendent, the depart- 


assets | 


owner. | 


ment held a number of conferences with 
surety executives in an effort to reach 
an acquisition cost agreement, but 
nothing came of it. Mr. Beha, having 
strengthened the arrangement of the 
casualty offices, turned his attention to 
the fidelity and surety companies in the 
thought that a like concord might be 
effected. It is the fixed policy of the 
superintendent, as it was that of his 
predecessors, to let the underwriters 
work out their own salvation, the depart- 
ment to interfere only when the company 


| men have been unable to come together 


| such 


| ered 


upon a matter that Mr. Beha deems of 
high concern to the insuring public. No 
condition has yet arisen in the 
business, nor is it likely to, company 
executives having shown the utmost de- 
sire to do all within their power to 
eliminate bad practices and to supply in- 
demnity to its purchasers at the lowest 
possible cost consistent with real service. 








although at the present time similar re- 
insurance on the character of risks cov- 
can be obtained at 1% percent: 


|that Sherman & Ellis got a commission 


calculating 


of 30 percent on the original premiums: 
that this 30 percent was not excluded in 
the reinsurance premium; 


|that Sherman & Ellis got 25 percent of 


the reinsurance premium, which thus 


| was calculated on large sums that had 


already been drawn by them; and that 
the facts, instead of being well known to 
all members, were only discovered last 
August during cross-examination of 
(CONTINUED ON PAGE 45) 
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‘GUARANTEED MORTGAGE 


BOND DEVELOPMENTS 





California Ruling Eliminates Com- 
panies—Some Business 
Written Outside 


REINSURANCE 


EFFECTED 


Loosely Drawn Arrangement Made— 
Pool May Follow—Florida Risks 
Accepted with Care 


NEW YORK, Dec. 2.—Surety com- 
the payment of 
real estate 
mortgage in the 
recent ruling of Commissioner Detrick 


guaranteeing 
interest 


panies 
principal and upon 


bonds are interested 


of California that business of such char- 


} 


be transacted in the state 


company.” 


acter can only 
“by a mortgage insurance 
The law under which the ruling of the 
commissioner is based was passed by 
the years 
ago, and thus far but a limited number 
of corporations have been able to qualify 
under it. 


Written Outside of State 


California legislature several 


One of the big surety companies ot 
the east issued a number of guarantee 
bonds upon California property, but 
these contracts were written outside the 
state, for a non-resident corporation to 
which the mortgages had been assigned. 
Presumably there is no challenge of this 
procedure, the intent of the statute be- 
ing rather to prohibit the active solicit- 
ing of mortgage guarantee business 
within the commonwealth, and from the 
direct mortgagee interests. 

Offices transacting this comparatively 
new form of guarantee are satisfied with 
the experience had thus for, and are still 
confident that its possibilities for de- 
velopment are well nigh limitless. While 
four of the big companies have effected 
a loosely drawn reinsuring arrangement 
for handling the class, once it attains 
greater proportions the formation of a 
pool to take care of the heavy liability, 
is regarded as a foregone conclusion. 


Florida Business Examined Closely 


While one or two of the companies 
are accepting business from Florida they 
are doing so very guardedly, flatly re- 
fusing to consider properties in the boom 
sections of the state, and taking only 
those located in communities where 
stable conditions obtain. Competent ob- 
servers feel that the era of wild specula- 
tion now rampant in parts of Florida, 
with Miami as the pivotal point, will run 
its course within the next three years, 
following which rapid deflation will 
ensue. This backward swing of the 
pendulum is likely to carry many prop- 
erty values below their real worth, after 
which there will be a gradual settling to 
normalcy. It is felt that the state has a 
bright future, its balmy winter climate, 
vast agricultural possibilities and rapidly 
expanding railway and general travel 
facilities holding an appeal to a class of 
seasonal visitors and permanent settlers 

(CONTINUED ON NEXT PAGE) 
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FOUR CONTACT POINTS | | DISHONESTY GROWING 


SURETY PEOPLE INTERESTED | MORE “WHITE COLLAR” LOSSES 


Automobile Finance Business Opens Up | 
a Large Field for Securing Larger 
Volume of Premiums 





Undoubtedly the surety 
will become a much greater factor in 
the automobile financing business. They 
have now four points of contact with 
this activity. First they write conversion 
bonds which are practically embezzle- 


| 


companies |, © ; } 
| is increasing in the 


| roll 


ment bonds guaranteeing that the pur- | 


chaser will not make way with a car 
that he has bought. Frequently a man 
will find that he can not meet further 
deferred payments and the car will dis- 
appear as well as the purchaser so that 
the finance company can not replevin 
the machine. There is a growing amount 
of this business. Fire and casualty com- 
panies can write this indemnity in Min- 
nesota, Wisconsin, North Dakota, South 
Dakota and Indiana. While this is pri- 
marily a bond proposition or a financial 
guarantee, the peculiar laws of these 
states allow it to be written by other 
than surety companies. 


Loss Ration on Small Companies 


The loss ratio on the smaller finance 
companies has been favorable. The big 
fellows have caused more trouble. They 
are not so select in their discrimination 
of purchasers. They are dealing in the 
business in a wholesale way and hence 
take more chances. This business is 
growing. The surety companies are 
forced to write the business for the large 
finance companies as well as the small 
ones, 

The next point of contact is the con- 
Gecation bond which is going strong in 

California, for example. This bond cov- 
ers the confiscation of a machine in case 
it 1S pounced on by the federal authori- 
ties for carrying liquor or drugs in an 
illegal way. 


Guaranteeing of Note 


Another bond that will come into use 
more and more is the guaranteeing of 
the purchaser’s note. The Maryland 
Casualty is doing considerable of this 
business. The borrower has to satisfy 
the surety company that he can safely 
be extended credit. The Hartford Acci- 


dent is writing this business in a few 
points. 


will be 
class. 


more companies writing this 


Require Collateral 


The fourth point of contact with the 
finance business is the guaranteeing of 
the paper of finance companies them- 
selves. The surety companies require in 
this line, of course, the pledge of the 
purchaser, the endorsement of the 
finance company and a certain amount 


of cash collateral. These notes run to 
the banks. 


R. H. Towner, head 
Rating Bureau, attended the meeting of 
the National Association of Finance 
Companies in Chicago last week. 


of the Towner 


Appoint Washington Agent 

The Commercial 
pointed Bell & Co., 
agency, general 
Washington. 
eral 


Casualty 
well 
agents 


has ap- 
Seattle 
for western 
Bell & Co. have been gen- 
agents for the automobile depart- 
ment of the Indemnity Mutual Marine 
for western Washington for several 
months and also have the agency for 
several fire companies. ' 


known 


WRITING MORTGAGE | BONDS 
(CONT’D FROM PRECEDING PAGE) 


such as few other states can now offer. 
For that reason conservative under- 
writers are still willing to consider rea- 
sonable propositions for mortgage bond 
guarantees, preferring, however, that 
the se be for ten year periods rather than 
tor shorter terms. 


| have 


|} and you'll 


| ties 


As plans are worked out, there | 


: ulation which, 





Reckless Spending and Decline in Moral 
Standards Blamed by Baltimore 
Executives 


BALTIMORE, Dec. 
“white collar class” 
—that is, among bank employes, pay- 
auditors and clerks who handle 
money. “Keeping up with the Joneses” 
and the abandonment of 
which prevailed before the war are two 
explanations of the situation. 
vice-presidents of as many bonding 
companies expressed that opinion. Mem- 


2.—Dishonesty | 


| 
| 
| 


| 
| 


| that conditions 
standards | 3 
| were in 1920, 
Three | 


bers of the “white collar class,” accord- 
ing to these men, are stealing their | 
employers’ money. 


Spending Habit Growing 
“Dishonesty ‘white 
workers 


among collar’ 


is increasing by leaps and 
bounds,” said Robert S. Hart, vice-pres- 
ident and secretary of the Fidelity & 
Deposit. 


“While it is true that savings banks 
all over the country are reporting in- 
creased deposits, the spending 
seems to be growing even more rapidly. 
‘Keeping up with the Joneses’ seems to 
become a national pastime, with 
the result that increasing numbers of 
employes are spending their salaries in 
ways not entirely suited to their in- 
comes. 

“Drop into any dance club or restau- 
rant where they have dancing at night 
find them full. 
are doing a thriving business. 
movies are more popular than ever and 
growing in number. 
facturers are reporting tremendous in- 
creases in sales and working overtime 
to keep up with the demand. 

Traveling “Pace That Thrills” 


“Probably in no other country has the 
installment purchase plan reached such 
a stage of development as in the United 
States. This method of buying has its 
merits, of course, but it also has its 
drawbacks, and one of these is that it 
lures thousands into buying commodi- 
which they don’t need and often 
can’t really afford. 

“Everybody seems bent on traveling 
at ‘the pace that thrills.’ We know of 
many instances where homes have been 
mortgaged in order to buy automobiles. 
Sut worst of all is the gambling fever 
which seems to have swept over the 
country this vear. 

Effects of Florida Speculation 


“Apparently inspired by the widely 
circulated accounts of the fabulous 
profits made in Florida real estate and 
in the stock market, thousands of here- 
tofore sensible citizens dipped into their 
savings and indulged in an orgy of spec- 
in most cases, left them 
but oorer. 

“Included among those who thought 
that they, too, could make a ‘killing’ 
were a lot of bookkeepers, cashiers and 
other clerical folk who, not having any 
surplus cash of their own, ‘borrowed’ 


wiser 


) r > li i : : 
from their employers in the belief that | salient assertions gleaned from them: 


they could. make a quick profit and pay 
back the money before their shortages 
were discovered. 

Will Mean Increase in Rates 


‘The results have been that this year 
we have been called upon to pay an 
unprecedented number of dishonesty 
losses. In one week, recently, the home 
office paid claims amounting to more 
than $100,000. And many of the losses 
that we have paid this year were caused 
by old and ‘trusted’ employes, whose 
previous records were spotless. 

“One certain result of a continued in- 
crease in dishonesty will be an increase 
in the rates for fidelity bonds. 


| risks 


habit | 


Bootleggers | 
The | 


Automobile manu- | 
| when the shop is open in the day, 


WATCH RISKS CLOSELY 





TIGHTEN BURGLARY LINES 


Companies Not Anxious for Business 
and Accept It Only With Many 
Restrictions 


BALTIMORE, MD., Dec. 2.—In 3 
recent interview with the burglary de- 
partment heads of the leading casualty 
companies of Baltimore 
are no worse and cer- 
tainly not any better now than they 
at its height. 
here are anxious to write silks, furs, 
jewelry or payroll protection, and do 
it only when there is a very good guar- 
anty of exceptionally good protection. 
The companies are not any tighter on 
now 
for the present conditions 
anticipated for the past year. 

Losses Under Fur Policies 


Very severe losses on fur policies are 
reported by the companies. A consider- 


able amount of the loss incurred in this | 


line is believed not to be of a legitimate 
nature, but this is difficult to prove. 
The fur policies that are being written 
are taken only 
gation and on condition that the policy- 
holder is a member of a protective 
agency and has a sufficient number of 
burglar alarms and watchmen on the 
premises. 
has a great bearing on the granting of 
a policy. Very few blanket policies are 
now issued, but each risk is taken on a 
separate policy. There may be a policy 
to cover the risk on furs left in the 
shop over night, another to cover loss 


other to cover loss when being deliv- 
ered, etc. Silk risks are being taken 
on practically the same basis as those 
on furs, but the losses incurred on these 
policies are not quite as great. 


Cautious About Payroll Risks 


Payroll risks are a rather hazardous 
undertaking, but providing certain con- 
ditions are observed they are still being 
taken. The location of the base and 
means of transportation are major facts 
taken into consideration. Armored cars 
and a sufficient number of guards are 
required. The policyholder in a recog- 
nized safe neighborhood is given better 


| terms than one in a disreputable local- 


| liquor, 


“It is in the homes and in the schools | 


that the seeds of honesty must be sown 
and cultivated.” 
Ralph F. Proctor, 


ity, naturally. 

Risks on jewelry policies are greatly 
increased during the holidays on 
count of dealers getting in larger stocks 
than usual, but this is a condition to 
be expected. In general, the premiums 


are quite high and risks are only ac- | 


cepted after much consideration, and 


then many restrictions are imposed. 


the Maryland Casualty, 


expressed sim- 
ilar views. 


W. W. Symington, vice-president and | 
ot United States Fidelity & 


secretary 


Guaranty, said a questionnaire was re- 


cently put to 38 of the claim offices of | 
Here are some of the | 


that company. 

“Dishonesty is apparently increasing 
throughout the country. 

“The great majority of 
prove unfaithful are men. 

“Nowadays many things 
considered as luxuries are wrongly re- 
garded as necessities. 

“Family infidelity seems to be more 
general, and family training, school 
training and religious training have been 
put on the shelf in many households. 

“Evasion of the law, as evidenced by 
bootlegging and the purchase of bootleg 
has come to be looked on as 
sport, not as a crime. 

“Courts in many states are lenient, or 
at least are not dealing severely with 


those who 


| dishonesty. 


“There is a growing disinclination to 


vice-president of | | work.” 


it was found | 


when the crime wave was | 
None of the companies | 


than they were a year ago, | 
have been | 


after thorough investi- | 


The location of the risk also | 


an- | 


ac- | 


formerly | 


| QUITS “MISSOURI FIELD 


| 
| 
| 


| LIABILITY SITUATION SERIOUS 


| 


| Employers Liability Withdraws Entirely 
| and Others Hold Their Writings 
to Minimum 


ST. LOUIS, Dec. 2.—With the Em- 
ployers Liability withdrawing from the 
Missouri employers’ liability field com- 
pletely on Jan. 1, the seriousness of the 
Missouri situation in that branch of in- 
| surance is again brought forward. For 
several weeks the Employers had been 
restricting operations to renewals and 
had made no attempt to solicit new 
business. Like every other company 
that has operated in Missouri the Em- 
ployers found it could not make any 
money on employers’ liability, although 
it had excellent agency connections and 
all of its business was selected with 
due consideration of moral hazards and 
other contingencies. 


Other Companies Virtually Out 


The Zurich is another company 
has practically quit the Missouri em- 
ployers’ liability. Very little if any such 
business is being accepted by that com- 
pany now. The Continental Casualty 
has also practically ceased operations so 
far as that coverage is concerned, while 
the London Guarantee & Accident has 
gracefully withdrawn, permitting other 
companies to worry about ambulance 
chasing lawyers, prejudiced jurors and 
excessive judgments. 


that 


Tighten Up on Risks 


The Sun Indemnity, which months 
ago quit the St. Louis field, for a while 
accepted business from outside the large 
cities, principally in western Missouri, 
but now is said to have quit the field 
entirely. The Aetna is another large 
company that is proceeding most care- 
fully so far as employers’ liability cov- 
erage is concerned. None but the very 
best lines are accepted. The Globe has 
also tightened up its underwriting very 
stringently. 


Few Now Writing Class 


The Standard Accident several weeks 
ago decided that the’ employers’ liabil- 
ity field in Missouri was not a profitable 
' one and it has practically stopped tak- 
|ing such business. The Hartford and 
Ocean have restricted their operations 
and the Southern Surety is confining its 
operations mostly to contractors’ lines. 
The Union Indemnity of New Orleans 
but recently entered the Missouri field 
and apparently is taking most of the 
business offered by its agents. The 
Travelers is another company that is 
actively working the employers’ liabil- 
ity field. 


Future Depends on Referendum 


The future of this branch of insur- 
| ance in Missouri depends absolutely on 
the outcome of the state wide vote in 
November, 1926, on the workmen’s com- 
pensation act passed by the last legis- 
lature and signed by Governor Baker. 
This law was suspended by initiative 
petitions circulated by damage suit at- 
| torneys of St. Louis and Kansas City 
and a few radical labor leaders who are 
| close political allies of these lawyers. 

The bill passed was equitable and ac- 
| ceptable to the leaders of the Missouri 
Federation of Labor, the Central Trades 
| & Labor Unions of St. Louis and other 


| large labor groups as well as to the As- 
sociated Industries of Missouri and 
| business men generally. The bill was 


admittedly not perfect in all its details, 

| but it provided a good working basis 
| and could be amended at the next ses- 
sion of] the Missouri sesamin to iron 
| out tha weak spots 


Skinner Named Manager 


The National 
| Earl M. Skinner, 


Surety has appointed 
manager of the guaran- 
teed notes department. Mr. Skinner was 
| formerly with the General Motors <Ac- 
ceptance Corporation. 
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KANSAS CITY VIEWS ON 
ACCIDENT AND HEALTH 


Companies There Consider Re- 
sults for This Year Generally 
Satisfactory 


DISCUSS WAITING PERIOD 


Diverse Opinion on That Subject and 
Effect of Disability Clause Written 
by Life Companies 


KANSAS CITY, MO., Dec. 2.—A 
survey of health and accident business 
in Kansas City indicates that health pre- 
miums are holding up well, that the 
year’s business has been unusually good 
and that prospects for 1926 are bright. 
There is some diversity of opinion on 
the waiting period in health insurance, 
some holding that it is a saleable prop- 
osition, which is just beginning to be 
appreciated, others doubting its value. 


Most of the accident and health men 
here believe that the permanent and 
total disability clause used by life com- 
panies does affect the former business 
unfavorably, but even in this matter 
there is difference of opinion. 


F. L. Barnes’ Views 


“The permanent and total disability 
clause_used by life insurance companies 
undoubtedly has an effect on the acci- 
dent and health business, due to the con- 
tinual broadening of the clause by the 
life companies,” says F. L. Barnes, as- 
sistant secretary of the Employers In- 
demnity. “Today these disability fea- 
tures have become the equivalent of an 
ordinary accident and health policy.” 

As for the waiting period in health 
insurance, which has been under discus- 
sion during the last year, “agents are 
just beginning to appreciate it,” in the 
opinion of Mr. Barnes. “By the exclu- 
sion period difficulties attached to the 
handling of small claims for ailments 
can be eliminated. In general, it places 
business on a higher plane.” 


Call 1925 Good Year 


That 1925 has been one of the best 
vears for some time, is the view of Mr. 
Barnes, and it is approved by all com- 
panies here that write health and acci- 
dent insurance. “Both from the stand- 
point of increased production and from 
the matter of claims ratio, this year has 
been good,” Mr. Barnes said. “Health 
insurance has shown an improvement in 
volume and a lower claims ratio than 
for several years. This is due to more 
careful selection and a general applica- 
tion of exclusion periods. 

“Our company expects to show a 
normal increase in business this year 
over previous years. As a result of a 
our Christmas club contest running 
from Oct. 5 to Dec. 5, new health and 
accident premiums for October showed 
a large increase over any other month 
in the history of the department.” 


Effect of Disability Clause 


L. D. Ramsey of the Business Men’s 
Assurance says: “No influence on health 
and accident insurance is felt as a result 
of the total and permanent disability 
clause written by life companies. The 
aualifications are different. The ques- 
tion is largely a matter of salesmanship, 
a knowledge of the conditions on which 
benefits are paid in the two lines. 

“The waiting period is not proving a 
saleable Proposition, although we offer 
this plan.” 

In reviewing the year’s business, Mr. 
Ramsay said: “The year has been very 
successful, Whether accident or health 
insurance has vielded most is impossible 
to discern, as 99 per cent of business in 
this department is a combination busi- 





NOT LIABLE FOR FEES 
COMPANY DEFENDED IN TRIAL 


Assured Not Entitled to Private Coun- 
sel’s Costs for Appeal Taken 
Against Insurer’s Advice 


In Boling vs. Ashbridge, Supreme 
Court of Oklahoma, 238 Pac. 421, the 
plaintiff brought an action against the 
defendant for the death of her husband 
caused in an automobile accident. The 
plaintiff recovered a judgment of $20,000 
against the defendant, which in attempt- 
ing to collect on this judgment the New 
Amsterdam Casualty was garnisheed by 
virtue of the fact that the defendant held 
a liability policy with the company. 

The insurance company defended the 
action for the defendant and recom- 
mended that no appeal from the judg- 
ment be taken. The assured however 
prosecuted an appeal and the judgment 
was affirmed. In respect to the insur- 
ance company the lower court found 
it liable in the sum of $5,000, and ren- 
dered a judgment against it for that 


amount. 
Liable Only for Policy 


The assured appealed from this, tak- 
ing the position that the company should 
be held liable for attorney’s fees paid 
out by the assured in defending and ap- 
pealing the action. In denying this con- 
tention, and in holding that the com- 
pany was liable only for the amount of 
its policy the court said: 

“In view of the fact that the assurer 
in the case under review came in and 
defended in the trial court, it was not 
liable for attorney’s fees of assured’s 
private counsel, employed in the case, 
and, as the assurer insisted that the 
assured should not appeal from the 
judgment but effect a compromise and 
pay the money agreed upon, the assurer 
is not liable for the attorney’s fees and 
costs of appeal.” 








ness. We have found renewals satisfac- 
tory, and the present premium rate is 
more satisfactory than any before. 


Health Insurance in South 


“The outstanding problem in the acci- 
dent and health field today is the matter 
of securing an adequate rate for health 
insurance, especially in the southern 
states. Certain companies in the south 
have actually been carrying health in- 
surance at a loss, their rates are so low. 
Naturally, competition makes this busi- 
ness, or has done so, unprofitable to a 
certain extent. The only way to arrive 
at a proper conclusion is to make an 
analysis of the losses in this field. 

“However, it is possible to obtain a 
favorable loss ratio by making a rate 
increase or using the elimination period 
and keeping rates as they are. Those 
companies that are operating on a profit 
basis are suffering from the business 
methods of others which are not care- 
ful in their underwriting, from their 
maintaining a lower rate than necessary 
in order to show a satisfactory loss 
ratio.” 

The claim ratio due to automobile ac- 
cidents, although on the increase gener- 
ally, is found by the Employers Indem- 
nity to be considerably smaller than that 
of last year. It has been the experience 
of the Business Men’s Assurance that 
automobile injury claims are running 
about the same for 1925 as for last year. 

Arthur J. Brunner of the Western 
Protective, which was established two 
years ago, limiting its clientele to Ma- 


sons, their families, Eastern Star mem- 
bers and DeMolays, says that while the 
association only entered the accident 


and health field a year ago, his experi- 
ence leads him to believe that the dis- 
abilitv clause of the life companies is 
affecting health and accident business. 
“Instead of taking out health and ac- 
cident policy, the man who is buying 
insurance includes that clause in his life 
policy,” he said. “As only two com- 





COMPULSORY PLANS UP 

ISSUE MAY BE IN THE FORE 

Automobile Damage Compensation Pro- 
ject Is a Live Proposition That 


Refuses to Be Suppressed 


There is considerable speculation 
among insurance men as to what may 


‘LITTLE CHANGE IN IN 
COMPENSATION CLASS 


|Companies This Year Will Show 
as Large a Deficit as 
in 1924 


BIG OUTLAY ON MEDICAL 


be expected from compulsory automo- | 


bile insurance. Evidently the senti- 
ment in favor of some law to protect 
the pedestrian is in the air. The Massa- 
chusetts legislature was the first one to 
pass such a law, that goes into effect 
in 1927. Insurance Commissioner Monk 
is now working on the forms and no- 
tices so that insurance companies, auto- 
mobile owners and all others interested 
may acquaint themselves with the fea- 
tures of the new law. 


Season Is an Off One 


This winter will be an off one so far 
as legislation is concerned as most of 
the states have biennial sessions and will 
not meet until next year. 

When the legislative season opened 
last year there was general fear on part 
of the insurance fraternity that an ava- 
lanche of compulsory automobile insur- 
ance legislation would be launched on 
the unsuspecting public. Legislative 
commissions have been appointed to in- 
vestigate the subject and there were 
numerous hearings. 


Work of Committee of Nine 


The insurance men had a committee | 


of nine which went into the matter thor- 
oughly and issued a statement. Legis- 
lators came to the conclusion that there 
was much doubt as to whether compul- 


sory insurance was a good thing or not. | 


Insurance men declared that it would 
encourage recklessness. 

It is the general opinion that public 
opinion will be educated toward favor- 
ing some plan whereby an injured per- 
son may secure damages against an 
automobile driver even though he be 
financially irresponsible. Edward C. 
Stone, associate United States manager 
of the Employers Liability, 
as the leading authority on compulsory 
automobile insurance in the country. 
He has gone into the subject very thor- 
oughly and recently spoke before the 
Minnesota Insurance Federation. 








panies in the United States do not have 
the permanent and total disability 
clause, the effect is strong. 
will never be strong enough to do away 
with the need for health and accident 
policies, which men are valuing more 
each year.” 

Although the Peerless Life did not 
stress its health and accident department 
in 1925, and consequently wrote a 
smaller business than for the preceding 
year, 1926 will see a development of 
this department, the installment of an 


experienced departmental manager and | 


expert salesmen, says H. O. Maddox of 
that company. One feature of the de- 
partment’s activity in 1925, however, is 
the payment of first dividends on par- 
ticipating accident policies. This was 
made possible in this case: by the low 
claim ratio of the Peerless, Mr. Maddox 
said. 
Local Agency’s Experience 


Inez Smith of Ely & Mann, in- 
surance agency writing all lines of in- 
surance, reports that the accident and 
health department of that agency is on 
the honor roll of the London Guarantee 
& Accident, which Ely & Mann repre- 
sent. “This branch of our business has 
increased over 50 percent within the last 
year, and prospects for next year are 
equally good,” Mrs. Smith said. “Al- 
though we realize that the permanent 
and total disability clause carried by 
life insurance companies does affect the 
health and accident business, we have 
lost none of our clientele from it, to our 
knowledge.” 


Mrs. 


is regarded | 


However, it | 


| Norwich Union 


| 1on-Compensable Cases May Lead to a 
Pooling of Issues in the 
Big Cities 


NEW YORK, Dec. 2.—Company 
officials do not believe there will be any 
|improvement in the workmen’s com- 
pensation situation this year. When the 
returns are all in for 1925 the deficit 
will be as great as last year. The work- 
|; men’s compensation loss in 1924 was 
about $12,000,000. Some companies are 
showing a better record this year be- 
cause of very careful underwriting. 
They have trimmed their compensation 
| business as far as they can without 
demoralizing their agency force. 
Medical Expense Is Heavy 


One of the big subjects before the 
| companies is the medical expense on 
non-compensable risks. This is running 
up into big money. The companies pay 
out no benefits but the medical bills are 
met. The feeling is that companies are 
imposed on, in that many doctors carry 
cases along, requiring those that have 
minor injuries to make a larger number 
of calls than necessary. In studying in- 
dividual cases it is found that if the 
| medical expense were greatly reduced, 
| and the companies paid only compensa- 
| tion benefits the experience would be 
favorable. It is these small medical 
bills coming so frequently that are run- 
ning up the claim ratio. 


Big Preblem Is Seen 


What to do to cut down the medical 
expense is a big problem with the com- 
panies. One official said this week that 
in his opinion it would be necessary for 
the leading companies or at least a 
number of them to establish a medical 
bureau in all the large cities in charge 
of an industrial surgeon of high repute, 
who has some business ability. He 
could organize a staff of industrial sur- 
geons throughout the territory. Only 
men that would qualify in character and 
experience would be appointed on the 
staff. There would be an understanding 
that charges would be reasonable and 
cases would not be unduly prolonged. 
In some cities medical work in a limited 
way is now being carried on success- 
fully along these lines. It has opened 
the eyes of companies to the possibilities 
of not only cutting down the non-com- 
pensable outlay but in reducing the 
actual benefits paid because of the higher 
grade of service rendered. 


Results of Surgical Ignorance 


W here a high- grade up-to-date sur- 
geon is supervising the work he has 
meetings of the staff from time to time 
and acquaints them with the most ap- 
proved and modern methods of dealing 
with various injuries. Companies say 
that one of the worst features they have 
to contend with is surgical ignorance 
resulting in prolonged disability of in- 
jured people. Cases have to be re- 
opened and turned overt to other sur- 
geons because of the poor work done. 
This naturally is a big injustice to the 
workmen and is expensive to the com- 
pensation carriers. 

Having 
the 


concluded its 
Hartford Live Stock 


examination of 
and about fin- 
ished that of the Fidelity & Casually and 
Preferred Accident, the New York de- 
partment will shortly begin an investi- 
gation of the Equitable Surety and 
Indemnity. 
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VIRGINIA STATE FUND BILL | FEDERAL COMPENSATION ACT 


Bill Now Being Drafted for Introduc- 


tion in Legislature—Insurance 
Men Confident 


RICHMOND, VA., Dec. 2.—A bill 
providing for the writing of compensa- 
tion insurance under the state fund plan 
in lieu of the present plan in operation 
in Virginia is being drafted, it is learned, 
and it is to be introduced at the session 
of the general assembly in January. 


| 
| 
| 
| 
| 


The lines are already being closely | 


drawn and it is said that the issue is 
playing a part in the speakership contest 
between James H. Price of Richmond 
City, and Thomas W. Ozlin, of Lunen- 
burg county. Mr. Price was _ instru- 
mental in placing the present law on the 
statute books and is rated as friendly 
to insurance interests. He was one of 


the staunchest opponents of a state fund, 


bill which failed of passage in 1920 after 
a stubborn fight. 


Backed by Mine Interests 


Industrial concerns and particularly 
coal mining companies in southwest 
Virginia which complain of present rates 
have recently had a statistical staff at 
work in the offices of the Virginia in- 
dustrial commission at Richmond gath- 
ering data with a view of substantiating 
their claim that present rates are too 
high. 

Insurance men who are following the 
situation closely express confidence that 
the effort will fail as it has on previous 
occasions. The views of Governor-elect 
Byrd are not known but the feeling pre- 
vails among members of the insurance 
fraternity that he will throw his _ in- 
fluence against such a proposal. He 
goes into office Feb. 1. Governor Lee 
Trinkle, who goes out of office on that 
date, was one of the stoutest backers of 
the state fund bill in 1920. He was then 
a member of the Virginia senate. Since 
becoming governor he had made no 
effort to revive the issue. 


No Award on “Possibility” 


HARTFORD, CONN., Dec. 1—Compen- 
sation claims will not be sustained un- 
less they are substantiated by something 
more than a mere possibility, Leo J. 
Noonan, compensation commissioner, de- 
clared in dismissing the claim of Stanley 
Wandych of Manchester against the 
Colonial Board Company. While em- 


| companies 


ployed by that company, Wandych broke | 


a rib. 


He was paid compensation and | 


in January returned to work. On April | 


15 he complained of a pain in the chest. 
Doctors who examined him diagnosed his 
condition as tuberculosis and he was sent 
to a sanitarium. Later physicians at the 
sanitarium decided that Wandych did not 


have tuberculosis and discharged him. 
Last summer he was operated on for 
empyema, a congestion between the 


lungs and the chest walls. He claimed 
this condition was caused by reason of 


his rib being fractured and asked for 
compensation from April 15 to Nov, 14. 

Commissioner Noonan dismissed his 
claim because, while a fractured rib 


might cause empyema, according to doc- 
tors, a severe cold might also cause the 
same condition. 


; favorable consideration. 


In view of the inability | 


of doctors to say that the fractured rib | 


did cause Wandych’s condition, the claim 
was dismissed. 


Question of Residence Up 


SALT LAKE CITY, UTAH, Dec. 1—The 
Utah supreme court has been called upon 
to decide whether a widow on a visit in 
England at the time of her husband's 
death is entitled to more than 50 per- 
cent of the usual workmen’s compensa- 
tion allowed provided by the state law. 
The law requires that the beneficiary 
must be a resident of the United States 
or Canada at the time of her husband’s 
death. The woman, it is stated, has de- 
eided since applying for the compensa- 
tion to reside in her native land, Eng- 
land, 


Recommended by National Merchant 
Marine Conference Held Recently 
at Washington 





WASHINGTON, D. C., Dec. 2.—At 
the National Merchant Marine Confer- 
ence held under the auspices of the 
Chamber of Commerce of the United 


| 


ness in Texas will consider forming an 
organization at a meeting in Austin 
Dec. 7 at the suggestion of Fred B. 
Harris, chief of the workmen's compen- 


| sation bureau of the State Fire Insur- 


ance Commission, Letters suggesting an 


| organization of this kind which were 


| 


| 


sent to nearly 50 companies doing com- 
pensation business in Texas brought 


| almost unanimously favorable replies. 


| one 


All the companies have agreed to have 
or more of their inspectors in 


| Austin if possible at the schedule date. 


States here recently, it was recommended | 


that the responsibility for accidents to 
marine workers, including longshoremen, 
should be placed on a definite basis simi- 
lar to that established for other work- 


S. R. Millman of St. Louis, superintend- 
ent of inspections for the Aetna Cas- 
ualty, has tentatively agreed to be 
present and address the meeting. 


Accidents in Coal Mines 
Accidents in the coal mining industry 
of the United States in October caused 


| a loss of 141 lives, according to the bu- 


men through the workmen’s compensa- | 
tion acts of the various states, and to do | 
this the enactment of a federal maritime | 


workmen’s compensation act was recom- 
mended. 


Texas Inspectors to Organize 


AUSTIN, TEX., Dec. 1.—Inspectors of 
writing compensation busi- 


| dents with a total loss of 452 lives. 


reau of mines, Department of Commerce. 
Current records of the bureau of mines 
covering “major” disasters, in which five 
or more lives were lost, show 10 separate 
accidents with an aggregate loss of 198 
lives in 1925 as compared with last year’s 
10-month record of nine separate acci- 
The 
per-million-ton death rate for both an- 
thracite and bituminous mines based ex- 
clusively on these major disasters was 
0.41 this year as compared with 0.96 the 
first ten months of 1924. 











ACCIDENT AND HEALTH | 














AUTOMOBILE GUARANTY FORM | TEACHERS MUTUAL IS BARRED 








Best Way to Sell This Policy Is to | Kansas Department Says There Is No 


Stress Added Advantage It Gives 
to Purchaser 


An agency which has been successful | 
in selling the automobile deferred guar- | 


anty accident and health policy says that 
the way to place this policy is to have 
automobile dealers create a demand for 
it. In other words, the sale of the policy 
is not made at all on the basis of finan- 
cial protection to the automobile dealer 
or the finance company but is made on 
the basis of offering the dealer an addi- 
tional advantage for the automobile 
purchaser. If the automobile finance 
company manager or automobile dealer 
is approached from the standpoint of 
financial security, he immediately begins 
an examination of his records to deter- 
mine whether or not he has lost a suffi- 
cient amount due to accident and sick- 
ness to warrant taking on the accident 
and health insurance plan. His decision 
is then made upon a basis which fre- 
quently causes a negative answer. 

If, however, he is approached from 
the viewpoint of being able to offer his 
customer something extra and some- 
thing which gives him an advantage 
over other automobile dealers, then he 
is much more likely to give the matter 
His records do 
not show the number of sales lost each 
vear because people are afraid that they 
may lose their equity in a car when it is 
partly paid for because of sickness or 
accidents. The argument can be made 
to the dealer that he is undoubtedly los- 
ing some sales because people do not 
feel sure that their equity is going to be 
protected. 

The experience of this agency in ad- 
justment has been favorable. In only 
one instance was there a questionable 
case and this was settled in a friendly 


| wav by bringing the dealer and the pur- 


chaser together. It is in handling ad- 
justments also that the agent can do a 
real service for the automobile dealer. 
In fact this point may be brought out 
in canvass for the policy, that the dealer 
is not in position to follow up cases 
where purchasers of automobiles become 
injured or sick and are unable to pay 


| their notes while the insurance company 


and it is claimed that this is suf- | 


ficient proof that she could not be called | 


a resident of the United States at the 
time of her husband’s death. 


will do this for him if he is carrying the 
accident and health insurance protection. 
An added sales advantage to the 


Way It Can Enter that State 
Under Present Plan 


TOPEKA, KAN., Dec. 2.— The 
Teachers Mutual Benefit Association 
cannot come into Kansas as a fraternal, 
without the jurisdiction of the insurance 
department. Neither can it come in as 
an assessment life association. Super- 
intendent Baker in fact has advised its 
officers that under the present plans it 
cannot come into Kansas at all. 

The association has its headquarters 
in Kansas City, Mo. The policyholders 
are limited to the teaching profession. 
It seems that some states permit fra- 


| ternal organizations limiting policies to 








special classes to operate without the 
supervision of the insurance department. 
The railroad unions with their bene- 
ficiary organizations come under this 
class. 

But the Teachers Mutual Benefit does 
not have a fraternal organization. It 
does not have subordinate lodges or a 
grand lodge or representation in any 
organization that makes by-laws or 
transacts the business of the association. 
It also is not organized as an assessment 
company as contemplated by the Kansas 
laws. 

Its plan is to sell policies to school 
teachers at $10 a month for 126 months. 
Then the policy becomes paid up. If 
there is sickness or accident the policy 
will pay $50 a month during incapacity. 
After the holder becomes 65 vears of 
age it will pay $50 a month for life. In 
the event of death before 65 the policy 
pays $1.000 to the beneficiary. It is not 
intended primarily as life insurance but 
as accident, health and endowment for 
old age. 

Mr. Baker advised the officers of the 
association that after consultation with 
the attorney general he could not find 
any way by which it could be admitted 


to Kansas under its present plan of 
operation. 
Opens Navasota Office 
The United States National Life & 
Casualtv of Chicago has opened a dis- 


trict office at Navasota, Tex., with W. S. 
Warren as manager, The Navasota dis- 
trict was formerly a part of the Houston 
district. Mr. Warren has been with the 


| company for several years. 


dealer together with a special service in | 


the event of iniury or sickness to one 
of the automobile dealer’s clients rather 
than financial security for the dealer has 
been found the most successful approach 


| on this policy. 


Will Write Group Disability 


W. B. Thomas, manager for the Aetna 
Life at Pittsburgh, Pa.. has been author- 
ized to report group disability business 
direct to the company at Hartford. The 





territory in which Mr. Thomas will oper- 
ate comprises that portion of Pennsyl- 
vania west of and including the counties 
of Warren, Forest, Jefferson, Indiana, 
Cambria and Bedford, but not exclusive, 

He will have equal privileges with 
J. W. Henry, manager and adjuster, for 
the development of group disability busi- 
ness in that territory. 


National L. & A. Promotion 


The National Life & Accident has pro- 
moted W. F. Lott of Shreveport to a 
superintendency in the Shreveport dis- 
trict, 


Group Cover for Reliable Staff 


Heeding the advice they are accus- 
tomed to give to others, employes of the 
Reliable Life & Accident of St. Louis 
have joined with their employers in ac- 
quiring protection through a group pol- 
icy placed by C..E. Magner, Prudential 
superintendent in that city. 

The group policy provides protection 
for 122 men and women in amounts vary- 
ing from $1,000 to $2,000, according to 
salary received, It involves a total cov- 
erage of about $218,000, and is issued on 
the contributory plan, with the workers 
and the Reliable sharing in the payment 
of the premiums. New employes will be 
eligible immediately upon enrollment. 


Inter-Ocean’s Cincinnati Meeting 


Executives of the Inter-Ocean Casualty 
met at a dinner with the staff of the 
Cincinnati industrial office of the Inter- 
Ocean in that city last Tuesday week. 
While there were no formal addresses, 
all of the 19 men present spoke briefly. 
A. J. Schaeffer is manager of the Cin- 
cinnati office, which has been making 
substantial progress this year. Special 
recognition was given to C. A. Parsons, 
M. F. Exman and T. Brickta for their 
production records this year. President 
J. W. Scherr presided at the meeting. 


New Indianapolis Company 


The Farmers Accident & Health Insur- 
ance Company, Consolidated building, In- 
dianapolis, is now being organized. Mr. 
Clifford, formerly an assistant superin- 
tendent for the Western & Southern, is 
handling the promotion. Directors in- 
terested are H. Paul Hall, for many 
years with the Indianapolis “Star,” M. R. 
Shoner and L. F. Say. 


Flagg With Inter-Ocean 


George F. Flagg, well known to acci- 
dent and health agents in Illinois, In- 
diana and Ohio, has become field super- 
visor for the Inter-Ocean Casualty. Mr. 
Flagg will continue his headquarters in 
Indianapolis. 


Leads in Accident Production 


Elliott R. Tibbetts of the Indianapolis 
office of the Travelers led the state last 
week in accident and health production 
in the testimonial contest for President 
Butler. Mr. Tibbetts also kept up good 
production in other lines. 





AMONG BURGLARY | MEN | 














GAIN IN BURGLARY PREMIUMS 


Loss. Ratios Somewhat Better Than 
Last Year, Fidelity & Deposit 
Department Head Says 


BALTIMORE, MD., Dec. 2.—Vol- 
ume of burglary premiums for the three 
quarters of 1925 shows a_ decided in- 
crease over the same period in 1924, 
according to John J. Iago, manager of 
the burglary department of the Fidelity 
& Deposit. “A goodly portion of the 
increase is accounted for by new agency 
connections, but disregarding these the 
premiums on all classes have increased 
somewhat,” he said. “Loss ratios are 
somewhat better than last year. Our ex- 
perience indicates that crime conditions 
are very serious. 


Mere Safe and Vault Losses 


“Tf our records are an accurate cri- 
terion, it would seem that there is an 
increasing vogue for safe and vault 
burglaries and that the epidemic of rob- 
beries from banks and mercantile estab- 
lishments is somewhat on the wane. Our 
bank burglary and mercantile safe bur- 
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glary loss ratios have increased mate- 
rially since 1923. 

“Mercantile open stock business has 
shown an improvement this year as 
compared with 1924. Furs seem to be 
the most undesirable risks in this class 
and, although the present rates are very 
high and most fur shops are well pro- 
tected physically, having burglar alarms 
and private watchmen, they are con- 
spicuous targets for burglars. Lately we 
have been receiving numerous applica- 
tions for open stock insurance on auto- 
mobile tire dealers. This is probably due 
to the fact that the market prices of 
tires have increased greatly and it is 
recognized that this will bring about a 
profitable market for stolen tires and 
cause an epidemic of burglaries. 

“The coinsurance clause in the mer- 





cantile open stock burglary policy has 
undoubtedly improved the experience on 
that class of business very materially, 
Few objections to it are voiced now, be- 
cause its operation seems to be clearly 
understood by agents and brokers and 
by merchants who purchase open stock 
policies. 

“It does not seem possible to develop 
burglary insurance in smaller cities and 
towns very extensively. By far the 
larger portion of our business comes 
from cities with a population of 300,000, 
Undoubtedly this is largely because per- 
sons located in smaller communities do 
not constantly hear about loss by bur- 
glaries or robberies as do those who read 
the daily newspapers in the larger 
cities.” 

Other officers express like views. 
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CONTRACT OUTLOOK BETTER 





Iowa Surety Men Feel That Depression 
of Recent Years Will Soon 
Be Lifted 





DES MOINES, IA., Dec. 2.—The 
depressing conditions that have pre- 
vailed in recent years in contract bond 
business in Iowa have materially im- 
proved in the past few months, accord- 
ing to agencies that specialize in this 
class of risks. It is believed that with 
the coming of another spring, with a 
promise of large investments in con- 
struction work, conditions will come 
back to normal. 

The desire to secure business at all 
hazards in recent years stimulated an 
unwholesome situation. Such things as 
rebating, appointment of many special 
agents sent out by the surety companies 
to get contract bond business at any 
cost, the appointment of contractors as 
agents, and the selection in some cases 
of city councilmen and even clerks as 
agents were a few of the factors that 
=e havoc with the business in gen- 
eral. 

Many companies until within the last 
few months suffered from the contract 
bond business, owing to the fact that 
work was taken without sufficient profit 
to carry it through, and many contrac- 
tors took on more than their working 
capacity would permit. Many contrac- 
tors failed and some of them suffered 
great financial losses because they were 
under the impression that labor costs 
would be reduced, but no particular 
changes were made in that respect, some 
agents contend. 

“With the numerous large building 
programs in all parts of the state,” said 
F. H. Noble, manager of the American 
Surety, “to be started when weather per- 
mits next year, the contract bond busi- 
ness cannot help but begin to assume a 
healthy complexion. 

“The building outlook, not only in 
Des Moines but in all parts of the state, 
is extremely encouraging, and I know 
our company, as well as others, look for 
an increasing business and a better con- 
tract bond situation.” 





See Good Field in Cincinnati 


CINCINNATI, O., Dec. 1.—Cincinnati is 
expected to be a fertile field for surety 
bond business the coming year. Both 
the county and the city are planning ex- 
tensive operations. The people of Cin- 
cinnati voted for extensive improve- 
ments at the last election and there are 
still other improvements which have 
been authorized and which have not yet 
been begun. Many of these improve- 
ments are to be undertaken during the 
coming year and the others during 1927. 

An effort will be made when the new 
administration, nine member council- 
city manager government, comes into 
power in Cincinnati, to obtain a ruling 
that personal bonds will not be accepted 
for public work, 
the city of Dayton and Montgomery 
county will no longer accept personal 
bonds from contractors and it is hoped 
that the new Cincinnati administration 
will adopt a similar attitude. 
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HIGH COURT FAVORS SURETY 





Court of Appeals of New York Re- 
verses Lower Court in Case of 
Kean, Taylor & Co. 





NEW YORK, Dec. 2.—The court of 
appeals last week reversed the lower 
courts in the case of Kean, Taylor & 
Co. against the National Surety. The 
case hinged on a breach of warranty. 

The litigation was brought under a 
banker’s blanket bond which contained 
a clause that money or government 
bonds in transit must be accompanied 
by an armed guard. Through an alleged 
conspiracy within the office of the as- 
sured, a young messenger was given 
$100,000 worth of government coupon 
bonds to deliver and sent out without 
any guard. 

The messenger was robbed and the 
assured made claim under the bond for 
$100,000, claiming that the conspiracy 
occurred within its offices and was cov- 
ered under the clause insuring against 
loss by dishonesty of its employes. 

When the case reached the appellate 
division of the supreme court, it was de- 
cided against the National Surety, it be- 
ing held that the plaintiffs were entitled 
to recovery even though another clause 
of the bond provided that the surety 
company was not to be liable for such 
property while in transit unless guarded 
by a certain number of guards of desig- 
nated ages. The court of appeals now 
reverses the lower courts recognizing a 
breach of warranty contended by the 
National Surety and has dismissed the 
complaint. 





Milwaukee Association Frolic 


MILWAUKEE, Dec. 1—The Surety Un- 
derwriters Association of Milwaukee will 
hold a pre-Christmas party Dec. 15, in 
line with the annual practice of staging 
a frolic before the holidays. Harold 
Pripps of the Fidelity & Deposit, Zach- 
ary Clayton of the Standard Accident and 
Shepherd Bartlett of Auer, Inc., are in 
charge. 





Hearing on Carnegie Tangle 


HARRISBURG, PA., Dec. 1.—A hear- 
ing is to be held before the insurance 
department here this week on questions 
relating to the business transacted in 
Pennsylvania by the Southern Surety and 
the Pennsylvania Underwriters Associa- 
tion, Pittsburgh. It is understood that 
the purpose of the hearing is to deter- 
mine what action, if any, is to be taken 
regarding their future activities in this 
state. 

The hearing is an aftermath of the 
Carnegie Trust Company failure, and the 
bonding business the companies did in 
Allegheny county. Commissioner McCul- 
loch will preside at the hearing. 





Meeting on Blanket Bond 


NEW YORK, Dec. 2—Stating that it is 
rather difficult for the companies writ- 
ing form No. 8 of the bankers blanket 
bond to measure their exposure under 
this form, Superintendent Beha of New 
York has called a conference of all com- 
panies qualified to write it. The con- 
ference will be held at 2 p. m., Thurs- 
day, Dec. 3, in this city. 
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PLATE GLASS INSURANCE 


____—— 


MUST EMPLOY NEW ARGUMENT 











Emphasize Facilities for Prompt Re- 
placement of Plate Glass Rather 
Than Insurance Feature 


It is the experience of the important 
casualty agencies in the larger cities 
that the big merchants have shown a 
tendency in the last five years to cancel 
their plate glass insurance. This has 
made it necessary for the plate glass 
insurance agent to develop an entirely 
new line of selling argument in order 
to hold this business. The successful 
writer of plate glass insurance today 
makes his sale upon the basis of service 
in handling losses entirely rather than 
upon payment of indemnity. 

It is first necessary that a casualty 
agency make a special buying arrange- 
ment with one of the glass companies. 
Because the insurance company is in 
position to make more frequent and 
larger purchases, it has the advantage 
in price. Moreover in the larger cities 
the agency must make arrangements 
with the glass company to carry in 
stock duplicates of large plate glass 
windows insured by it. The merchant 
himself would find it necessary to pay 
an exorbitant price in order to get the 
glass company to keep duplicates of his 
special curved windows in stock, but the 
insurance company by reason of its 
large and frequent purchases finds that 
the glass company is willing to perform 
this service. Then when the plate glass 
soliciting agent goes to see the mer- 
chant, he does not talk insurance pro- 
tection but immediate glass replace- 
ment. 


Guarantee Quick Replacement 


A loss of a plate glass in a show 

window is not always the greatest loss 
to the merchant. If he is compelled to 
wait for two or three weeks or more 
and keep his window closed during that 
time, he has lost a large sum in sales 
and advertising value. When a man 
comes in and proposes that for a definite 
sum, in this case an insurance premium, 
he will guarantee 24 hour service in re- 
placement of any of the merchant’s win- 
dows, that in itself is usually conclusive 
with the merchant. 
_ Plate glass insurance salesmanship then 
is almost exclusively the salesmanship 
of service which the agency must then be 
prepared to deliver. Successful agencies 
with the right kind of arrangement 
with a local glass company may work 
out a 24 hour service plan if they will 
develop a sufficient volume of plate 
glass business to indicate to the glass 
company that it will receive a substan- 
tial volume of business. 


RECEIVER SUES TO 
GET PREMIUMS BACK 


(CONTINUED ON PAGE 39) 


Frank H. Ellis in the hearings held be- 
fore the special master appointed in the 
receivership case. 


Raises Difference to Nearly $1,000,000 


The defendants in the case are Frank 
H. Ellis, Joseph H. Roy, E. C. Kohlsaat. 
Robert L. Benson, Fred DeConingh, A. 
D. Curtis, Darwin Curtis, Kenneth Cur- 
tis, F. E. Davidson, T. H. McInnerney, 
M. F. Gallagher, F. A. Ingalls, A. T. 
Browne, R. S. Sykes, Sherman & Ellis, 
Inc., and others unknown to the receiver. 

This is the only action so far begun 
between the receiver and Sherman & 
Ellis. Although there is a difference of 
three-quarters of a million dollars be- 
tween the $400,000 claimed from the 
Associated Employers by Sherman & 
Ellis and the $350,000 which the re- 
ceiver’s accountant says is due from 
them to the reciprocal, the cross account- 
ing will be settled in the receivership at 


the proper time. The present action 
involves many others besides Sherman 
& Ellis, but raises the difference to 
nearly $1,000,000. 


Hearing on Taxicab Insurance 
WASHINGTON, D. C., Dec. 1.—Opera- 
tors of Washington taxicabs were given 
an opportunity to appear before the 
public utilities commission of the Dis- 
trict of Columbia last week in opposi- 
tion to the proposal to require all auto- 
mobiles used as public conveyances to 
carry insurance or some other form of 
financial protection for patrons and the 
public. 

Representatives of the cab men told 
the commission it would place a heavy 
burden on individual operators to re- 
quire them to carry bond or insurance, 
it being estimated that the cost would 
run as high as $375 a year for the bet- 
ter class of cars. They took the position 
that when the driver of a cab is the 
owner of the vehicle and in business 
for himself, he is careful to avoid acci- 
dents. 

The commission will take the matter 
under advisement before issuing any 
regulations. 


Discuss Compulsory Auto Plan 


SAN FRANCISCO, CAL., Dec. 1—Rollo 
E. Fay of the affiliated Aetna companies 
in San Francisco appeared before the 
insurance section of the Commonwealth 
Club of San Francisco last week and 
spoke to the special committee of the 
club investigating compulsory automo- 
bile insurance. He said that as far as 
this plan went the companies generally 
did not object to it if it was promoted 
by the people themselves in behalf of 
the general public. He did, however, 
say that naturally insurance men did not 
want a competitor in the nature of a 
state fund, but that there were more 
than 1,500,000 automobiles in California, 
of which not more than one-third were 
insured and that though a state fund 
might be created which might write half 
of the business, the stock companies 
would still have at least a field 50 per- 
cent greater than the present volume. 

The club committee, which has been 
considering the problem from every 
angle for the past year, has been unable 
to come to any definite stand. A. H. 
Mowbray, professor of insurance at the 
University of California, is chairman of 
the insurance section of the Common- 
wealth Club and Walter A. Chowen, 
manager of the California Inspection 
Rating Bureau, is secretary. 


Chicago Bonding Case Decided 


The court of appeals at Columbus, O., 
has decided in favor of the state in an 
action instituted against the Chicago 
Bonding, now in the hands of a receiver. 
The case involved a trust fund of $50,000 
deposited with the state when it was 
licensed in Ohio. 

The court held that claims of the state 
on bonds for highway contracts, not been 
satisfactorily carried out, should be 
paid, but claims of the federal govern- 
ment on contracts were not allowed. It 
was decided that the fund was to be held 
under Section 9510 for the benefit and 
security of policyholders. The state was 
declared to be a policyholder and en- 
titled to pro rate in the distribution of 
the money. 

On the other hand, it was contended 
that the federal government was not a 
policyholder and not entitled to a share 
of the money. The case probably will 
be appealed. 


Taxi Company Hard Hit 


SAN FRANCISCO, CAL., Nov. 24—Fol- 
lowing a series of experiences with car- 
riers in which the companies each can- 
celled the insurance because of bad loss 
records during the past year the Yellow 
Taxi Company of San Frncisco is con- 
ducting a permanent “safety first’ cam- 
paign among its drivers and the general 
public. It is reported that during the 
past year at least five companies got 
“off the risk” and that the taxi company 
had suffered a loss of more than $70,000 


itself through various kinds of acci- 
dents. The high cost of insurance is 
generally accepted as the reason for a 
consolidation of the two largest taxi 
companies in the city with a capital of 
$4,000,000. The new organization will 
establish a permanent safety organiza- 
tion within its administrative forces. The 
heavy losses also resulted in recent ac- 
tion by the board of supervisors of San 
Francisco demanding examination and 


investigation of all taxi drivers. 








The Sign of Good 
Casualty Insurance 


otis 





Cusrenten and Accident 
Company. Limited 


Head Office U. 5. Branch 


| 55 Fifth Avenue, New York 


C. M. BERGER, United States Manager 


The “Company of super service” is not a 
name that has been “applied” to the London 
Guarantee and Accident. It is a name well 
earned in more than fifty years of close ce- 
operation with the agents. 


UNITED STATES BOARD 
F. W. Lawson, Chairman 
P. Beresford, U. S. Mgr., Phoenix Assurance Ce., Ltd, of 
London, New York 


D. R. Forgan, Vice-Chairman, National Bank ef Republic, 
Chicage 


Fred L. Gray, of Fred L. Gray Co., General Agents, Min- 
neapolis 


W. C. Potter, President, Guaranty Trust Company of New 
York, New York 


Geo. D. Webb, of Conkling, Price & Webb, General Agemta, 
Chicago 
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Plenty of good 
companies— 
but some have 
better facilities 
than others. 


Ask about ours. 


ZURICH 


General Accident & Liability 
Insurance Company, Ltd. 


HEAD OFFICE, Chicago EASTERN DEPT., New York 
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Premiums Written 


1924 ‘As of Sept. 30, 1925 


$1,002,515.71 $1,092,679.96 


vc satisfactory progress is 
being made by the “Central 
West.” You will note that during 
the first nine months of 1925 more 
than $90,000 in excess of the 
amount placed during the entire 
year of 1924 was written. 


Responsible active agents desired 
for open territory in Illinois, Indi- 
ana, lowa, Kentusky, Michigan, 
Minnesota, Missouri, Nebraska 


and Ohio. 








CENTRAL WEST CASUALTY COMPANY 


HOME OFFICE 941 JEFFERSON AVE. EAST 


DETROIT, MICHIGAN 














EXECUTIVES DOUBTFUL 
AS TO COURSE TO TAKE 


Compulsory Automobile Insur- 
ance Presents Many Problems 


to the Insurance People 


PUBLIC OPINION STRONG 





Growing Sentiment in Favor of Forcing 
Drivers to Compensate Injured 
in Case of Accident 


NEW YORK, Dec. 2.—Casualty peo- 
ple feel that public opinion is crystal- 
lizing more and more in favor of requir- 
ing automobile underwriters to take out 
insurance or to establish financial re- 
sponsibility. The main question in the 
minds of company executives is what the 
attitude of insurance should be toward 
the movement. Some feel that if the 
executives take an active interest and 
seem to promote any program they will 
be accused of selfish motive and will be 
charged with endeavoring to force insur- 
ance on the public. 


Fear State Insurance 


The only fear in the minds of insur- 
ance men so far as compulsory automo- 
bile insurance is concerned is that it is 
the primrose path to state insurance as 
is any form of protection that is made 
compulsory by the state. Underwriters 
are not eager to open the way to state 
insurance. Workmen’s compensation is 
the line of least resistance and in every 
legislative session in every state there 
is always the effort to establish an out- 
and-out state insurance fund or to bring 
the state in as a competitor. Now that 
Massachusetts has set the ball rolling 
and will start a compulsory automobile 
insurance plan Jan. 1, 1927, it opens the 
way for other states to follow its ex- 
ample. 

Occupies Peculiar Position 


If the insurance people do not take an 
active interest in a movement of this 
character they will be charge? with in- 
difference to a great need. Insurance, 
therefore, occupies a peculiar position. 
Insurance men as a rule feel that any 
prograra they might suggest would prob- 
ably be misunderstood. About all they 
can do is to offer their assistance and 
counsel and suggest that financial re- 
sponsibility should be established rather 
than the promotion of any compulsory 
insurance plan. The public at large feels 
that drivers that are judgment proof and 
cannot meet their obligations should 
not be permitted a license unless in some 
way or other thev can establish their 
financial responsibility. 


Accident Prevention 


Legislators and the public in general 
are disassociating the establishment of 
financial responsibility for compulsory 
automobile insurance from accident pre- 
vention. The insurance men contend 
that compulsory insurance will increase 
the claim ratio. It is those that are not 
able to meet their obligations that will 
make the worst risks. An insurance 
sense will be created which will breed 
many claims. Insurance people are very 
well satisfied in their own minds that 
action should be taken in some way that 
will tend to prevent accidents. They feel 
there should be some method whereby 
intoxicated drivers or those that have 
three accidents or so, should be severely 
dealth with. 


Executives in a Quandary 


However this may be, the public at 
large feels that a person who takes out 
an automobile license should carry y- 
surance or he should be made to estab- 
lish his responsibility so that in case of 





—.. 


accident where he is the cause there 
must be some means where damages 
can be collected. Fortunately, 1926 is an 
off year legislative-wise and there will 
not be much doing. However, the fol- 
lowing year will be an important one. 
By that time insurance may have deter- 
mined what course it should pursue. At 
the present time evidently executives 
are in a quandary as to the road they 
should follow. 


HALL GOES WITH COLUMBIA 


Manager Bond Department of Maryland 
in Chicago Will Succeed Charles 
Brown Jan. 1 


R. E. Hall, superintendent of the 
surety department of the Maryland Cas- 
ualty in its Chicago branch office, has 
resigned to become manager of the 
surety department of the Columbia Cas- 
ualty in that city. He will probably take 
up his duties Jan. 1. Charles Brown has 
resigned as mamager of the Columbia to 
go to Los Angeles for the Metropolitan 
Casualty. 

Mr. Hall is a Baltimorean, hailing 
from Anne Arundel county, Md. He 
entered the surety business with the 
Maryland Casualty in 1916. He served 
in the army two years, going overseas 
with the field artillery as a sergeant. 
After discharge from the army he re- 
turned to the Maryland fidelity depart- 
ment but after a year went with the 
American Surety Company where he 
spent two years in the claim department, 
his time being divided between the home 
office, Milwaukee, Minneapolis and Chi- 
cago. He returned to the Maryland as 
assistant manager of the bond _ depart- 
ment in 1922 and since July, 1925, has 
been manager of that department. 

Mr. Brown has been with the Colum- 
bia for a number of years. He is an 
epperienced surety man starting with 
old Illinois Surety, going later with the 
London & Lancashire Indemnity. He 
was in the general insurance business on 
his own account when he joined the Co- 
lumbia. His decision to go to California 
was based upon the desire of his family 
to locate there. 


Hopkins With Atlas Casualty 

G. W. Hopkins has been appointed 
assistant secretary and underwriter of 
the Atlas Casualty and Atlas Under- 
writers with headquarters at the execu- 
tive offices in Fort Wayne, Ind. Mr. 
Hopkins has acted in the capacity of 
underwriter and assistant secretary in 
the Stubbs-Anderson agency at Cedar 
Rapids, Ia., for the past three years. Be- 
fore entering the local agency business 
in this capacity he was connected with 
the Omaha Liberty Fire as examiner 
and underwriter for the automobile de- 
partment and also traveled as special 
agent for the company in Nebraska. 
Mr. Hopkins is a graduate of the Uni- 
versity of Nebraska and with his past 
training will be well equipped to carry 
out his work. 





Seeking Chicago Connection 


Second Vice-President Claude E. 
Trinder of the Royal Indemnity is in 
Chicago looking over the field with a 
view to selecting a successor to Fred S. 
James & Co. as general agents. James 
& Co. recently transferred their rela- 
tions to the General Accident. 








Maryland’s Appreciation Campaign 

MILWAUKEE, Dec. 1—A. A. Miller of 
the Gaedke-Miller Agency of this city, 
general agents in Wisconsin and upper 
Michigan for the Maryland Casualty, and 
chairman of the appreciation campaign 
of the company in honor of F. Highlands 
Burns, president, announces an excellent 
response from the agents. “Reports re- 
ceived from all sections of the country 
indicate that Maryland Casualty agents 
are preparing a stirring tribute to their 
president, F. Highlands Burns, in honor 
of his fifth anniversary as president of 
the company,” said Mr. Miller. “The re- 
sponse as indicated in reports from gen- 
eral agents, has been remarkable and 
the tribute at the termination of the 
short testimonial period will be a worthy 
one.” 
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TO JOIN IN PROTEST | 


ROBBERY LOSS HEAVY 





PLAN STRONG DELEGATION | HOT SPOT IN BURGLARY LINE 








| 
Insurance Men Will Attend Gathering | Mercantile Safe Class Experience Also 


In Opposition to Government In- | 


} 
tereference In Business 


| 





NEW YORK, Dec. 2.—The meeting | 
to be held at the Washington Hotel, 
Washington, D. C., Dec. 10, called un- 


Bad, George C. Fritz of Maryland 
Casualty Reports 





BALTIMORE, Dec. 2.—“Burglary 
| premiums are now holding up very well 
as compared to last year,” declared 


der the auspices of various business as- | George C. Fritz, manager of the bur- 


sociations, will be a very important one 
as steps will be taken to protest against 
the increasing interference of govern- 
ment in business. Gradual inroads are | 
being made here and there in private | 
activities which are arousing much con- 
cern. Representatives from a number 
of trade organizations will be present. 
The insurance men will have a strong | 
delegation present. 

George E. Turner of Chicago, general 
counsel of the Casualty Information 
Clearing House, has been prominent in | 
the movement and assisted in drawing 
up the declaration of principles which 
will be presented to the meeting. Jesse 
S. Phillips, general manager of the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, and F. Robertson Jones, sec- 
retary of the International Association 
of Casualty & Surety Underwriters will 
be present as will a delegation of com- 
pany officials, consisting of A. Duncan 
Reid, Globe Indemnity; Norman R. 
Moray, Hartford Accident; 
land, Independence Indemnity; C. M. 
Berger, London Guarantee; J. H. Thom, 
Standard Accident; William Brosmith, 
Travelers, and R. H. Bland, United 
States Fidelity & Guaranty. 


Continental’s Extra Dividend 


The directors of the Continental Cas- 
ualty at a special meeting last week 
declared an extra cash dividend of 2 
percent payable Nov. 27 to stockholders 
of record on November 25. 

According to President Alexander the 
Continental Casualty is closing the most 
successful year of its operation. The 
Continental companies at the close of 
1925 will have admitted assets in excess 
of $19,000,000 and a combined capital 
surplus and voluntary contingent in ex- 
cess of $4,500,000. The net premium 
transactions will exceed $15,000,000. 


Taugher Wins Bride 


Claude Taugher, adjuster with the 
Gaedke-Miller Agency of Milwaukee, 
general agents for the Maryland Cas- 
ualty, and Miss Margaret Heney of 
Green Bay, Wis., were married there 
recently. Mr. Taugher is a graduate of 
the Marquette University college of law 
and a famous Marquette fullback of a 
few years ago. He acted as coach at 
the University of Montana for several 
years before affiliating with the Gaedke- 
Miller agency. 








Aetna Sells Buildings 


The Aetna Life disposed of its last 
piece of downtown property in Hartford 
last week when it sold to George R. Ford 
of the Hartford Market Company the old 
Jewell Belting Company property at 
Jewell, Trumbull and Hicks streets. The 
sale was made through the office of 
Aubrey L. Maddock, 214 Pearl street, 
formerly a special agent for the Travel- 
ers, Mr. Ford paying $425,000 for the 
property. By agreement with the sell- 
ers, Mr. Ford will assume ownership at 
once, but will not take possession for 
four years. 

The property was bought by the Aetna 
Life in 1918 and the company has since 
used it to house its printing and sup- 
plies, publicity and photographic depart- 
ments and part of its engineering re- 
search department, pending construction 
of the new home office at Farmington 
avenue and Sigourney street. The sale 
of this property closely following the 
disposal of the main home office building 
has no special significance as to the im- 
mediate construction of the new build- 
ings by the Aetna companies. Its offi- 
cials announce that they are pushing 
their plans rapidly, but that these two 
recent sales have no special bearing on 
the new building plans, 


C. H. Hol- | 





| 
| 


| 





glary department of the Maryland Cas- 
ualty. “For the first half of the year, 
we were in a slump but beginning with 
June the business seemed to increase, 
and according to present indications we 
should finish the year with a small per- 
centage gained over last year. The in- 
crease seems to be general in all lines, 
but the most notable increase now ap- 
pears to be in the robbery, both inside 
and outside. The numerous robberies 
throughout the country have no doubt 
stimulated this branch of the business. 


Watching Furs and Silks 


“In the open stock lines, we are still 
watching very carefully furs and silks. 
We also find that merchant tailoring 
risks are producinug losses and lately 
there have been quite a few show win- 
dow losses in jewelry stores. I would 
say, however, that the mercantile open 
stock losses have not been worse than 
in former years. 

“The lines which are giving us our 
most concern are the robbery risks, both 
inside and outside and the mercantile safe 
lines. There have been numerous and 
heavy interior robbery losses on jewelry 
stores and quite a number of losses on 
small stores such as grocery, drug 
stores, gasoline filling stations, etc. 
There have also been numerous payroll 
and messenger robbery losses. 


Mereantile Safe Losses Heavy 


“The mercantile safe line is now 
showing very heavy losses. Formerly 
this was quite profitable, but I think 
when the companies get their experi- 
ence on the 1924 and 1925 writings, they 
will find that the present rates are in- 
adequate, indicating that a readjustment 
is in order. I should say that our mer- 
cantile safe losses this year have been 
the heaviest in our history. 

“Regarding the cities which we are 


| watching most carefully, I would say 


that as usual St. Louis, Detroit, Chi- 
cago, Kansas City and New York are 
giving us much concern. There have 
also been some bad losses in Seattle, 
but for some reason the rest of the 
coast seems to be in better shape than 
heretofore. Our experience seems to 
have improved considerably in Los An- 
geles and San Francisco. New York 
City is very bad and I understand all 
companies are complaining of the situ- 
ation in the metropolis. 


More Business from Small Towns 


“We have succeeded in interesting our 
agency force in burglary insurance in 
the smaller places and we are getting a 
constantly increasing volume of busi- 
ness from these smaller towns and cities. 
Good roads and the widespread use 
of the automobile have made these 
smaller places much more susceptible to 
burglary and robbery than heretofore 
and this no doubt has stimulated the 
business. 

“In regard to the coinsurance clause 
in the mercantile burglary policy, I 
would say that we are entirely satisfied 
with the working of this clause and we 
feel that it is a success. Of course, 
some modifications will be found neces- 
sary but we feel that the coinsurance 
clause is recognized as necessary for the 
proper underwriting of open _ stock 
risks.” 


Logan Zabel, formerly claim adjuster 
for the Employers Mutual Liability of 
Wausau, Wis., has joined the adjusting 
staff of the United States Fidelity & 
Guaranty in the office of Hoff & Goetz 
of Milwaukee, Wisconsin managers. 

















Age Y Accident and Health managers 
—agents—etc., are giving one, two 
or three year subscriptions of the 
CASUALTY REVIEW with the compli- 
ments of the season. 
This is a splendid way of remembering 
your agents or fellow agents. 
There is yet time to get your subscriptions 
in before the Holiday season. A letter 
acquainting the receiver of the gift and 
extending the season’s greetings in the 
name of the donor will be sent to each of 
the recipients just before Christmas. 


THE CASUALTY REVIEW IS TWO DOLLARS A YEAR 


THE CASUALTY REVIEW 
—— CHICAGO, ILLINOIS — 






































DETROIT FIDELITY AND 


SURETY COMPANY 


Home Office, Detroit, Michigan 
HOMER H. McKEE, President 








Capital and Surplus Over $3,000,000.00 





FIDELITY AND SURETY BONDS 
EXCLUSIVELY 





Valuable Agency Territory Available 





CORRESPONDENCE SOLICITED 











48 


CASUALTY 


THE NATIONAL 


UNDERWRITER 


December 3, 1995 











Casualty Special Agent 


A stock company writing Casualty and 
Surety lines desires the services of a high- 
grade Speci al Agent to develop its business 
in the States of Michigan and Ohio. The 
man selected must thoroughly understand 
all phases of the business, be able to ap- 
point new agents, collect accounts, instruct 
agents and generally supervise our business 
in the field. Excellent opportunity for the 
man who will show us results. 

A reply is not wanted unless you have the 
above qualifications. 


Address Q-6 
Care The National Underwriter. 








AMERICAN 
SURETY 
COMPANY 
NEW YORK 


100 Broadway 


FIDELITY AND SURETY BONDS 
BURGLARY INSURANCE 
CHECK FORGERY AND 

ALTERATION INSURANCE 











Are You Interested ? 


Liberal Contracts to 
Progressive Agents. 


GENERAL CASUALTY AND 
SURETY COMPANY 


First National Bank Building 
Detroit, Mich. 











UNUSUALLY PROFITABLE 
Opportunities are presented by the 
COMMERCIAL HEALTH AND 
ACCIDENT POLICIES 


of the 


INTER-OCEAN 
CASUALTY COMPANY 
CINCINNATI, OHIO 


(Established 1903) 

Unlimited Coverage. Moderate Rates. Great 
Flexibility of Indemnities and Classifications. 
A SELLING PLAN 
PROFITABLE FROM THE START 

FOR FULL TIME SALESMEN 
Territory Open in Some of the 
Following States: 

Alabama, Arkansas, California, Colorado, 
District of Columbia, Georgia, Illinois, 
Florida, Indiana, Kansas, Kentucky, Louis- 
iana, Maine, Maryland, Massachusetts, 
Michigan, Minnesota, Mississippi, Missouri, 
Nebraska, New Hampshire, New Jersey, 
New Mexico, North Carolina, Ohio, Okla- 
homa, Pennsylvania, South Carolina, Ten- 
-| nessee, Texas, Utah, Virginia, Washing- 
ton, West Virginia, Wisconsin. 
Twenty-Two Years of Service 


OVER $4,000,000 OF CLAIMS PAID 


This may be WHAT you WANT 
WRITE TODAY! 























ROWES BUY MIDLAND 


ACQUIRE WISCONSIN COMPANY 


Officers of American Bankers Come 
Into Control of Wisconsin Health 
and Accident Company 


MILWAUKEE, Dec. 2.—Control of 
the Midland Casualty of Milwaukee has 
been purchased by the officers of the 
American Bankers Insurance Company 
of Jacksonville, Ill. For the present, the 
Midland Casualty will be continued as a 
separate organization. It operates in 
Wisconsin, Michigan, Illinois, Ohio, In- 
diana, Missouri, Pennsylvania, and 
Texas, writing commercial health and 
accident and monthly premium health 
and accident business. The Midland’s 
capital is $100,000. The company was 
organized in 1912, and at the close of 
1924, had admitted assets of $210,742, 
and an income for the year of $307,124. 


Cc. Y. Rowe President 


C. Y. Rowe, vice-president and treas- 
urer of the American Bankers has been 
elected president of the Midland. Orlaf 
Anderson, the former president of the 
Midland, has been elected vice-president 
and general counsel. H. O. Maxwell 
is continued as secretary and general 
manager in charge of the agency depart- 
ment at the home office. 


New Directors Named 


Five new directors have been elected 
by the Midland they beir~. C. Y. Rowe, 
H. P. Samuell, F. H. Rowe, Harold All- 
ing and R. Y. Rowe, all of Jacksonville, 
Ill. F. H. Rowe, president of the Amer- 
ican Bankers, will probably be made 
chairman of the board of the Midland. 


Celebrates First Anniversary 


LOS ANGELES, CAL, Dec. 1.—The 
Eureka Casualty held a luncheon here 
in celebration of its first anniversary, 
which was attended by 46 of the officers, 
members of the home office staff and 
guests. Dr. Theo. E. Cutting was the 
principal speaker, his subject being “The 
Relationship Between Underwriting and 
Claims.” A feature of the meeting was 
the awarding to C, E. Tolman of Ven- 
tura of the prize offered by the company 
in the industrial class, and to T. H. 
Oakey of Pomona of the prize in the 
commercial class. 

It was announced that a new contest 
would be inaugurated the first of the 
year on volume, between the northern 
California and southern California 
agencies, with $1,000 as the grand prize. 
The contest is to run for nine months, 
leaving three months in which to clear 
the business by settlement. 


Casualty Notes 


D. B. Isenberg has been appointed gen- 
eral agent of the London Guarantee & 
Accident at Worcester, Mass. 


The Pennsylvania Compensation Rating 
& Inspection Bureau has taken quarters 
in the new Public Ledger building in 
Philadelphia and has leased the entire 
ninth floor of that building. 


Yates Harris, special agent for the 
Upsher & Upsher general agency of 
Oklahoma City, has resigned to go with 
the United States Fidelity & Guaranty, 
Kansas City branch. 


Concealed Causes of 
Plate Glass Losses 


SIDE from the more obvious causes 

of breakage of plate glass, there are 
many that cannot be caught with the 
eye. It is stated by plate glass under- 
writers that perhaps 50 percent of the 
claims cannot be demonstrated by pho- 
tographs because there is nothing to 
photograph. Burglars, windstorms, 
bombs, stone throwing by boys, and so 
on, are all very apparent. It is impos- 
sible however to photograph the settling 
of a building, faulty installation of glass, 
expansion and contraction of frames, de- 
cav of wooden frames. These are not 
noticeable and yet they are a very fre- 





quent cause of plate glass breakage. 


CUTS COLLISION COST 


POLICY SATISFIES ASSURED 


American Liability Announces Low Cost 
Coverage Limited to Collision 
Between Moving Vehicles 


W. R. Sanders, president of the 
American Liability of Cincinnati, has 
announced a new liability policy of the 
American, the feature of which is a 50 
percent reduction in the collision por- 
tion of the rate for a coverage which 
limits the policy to pay for damage done 
by collision between moving vehicles 
only. After interviewing many buyers 
of insurance, Mr. Sanders was convinced 
that most policyholders thought of col- 
lision only in terms of moving vehicles. 
Many-did not know that their policies 
covered collision with stationary ob- 
jects. Few of them felt that they were 
in need of insurance for suc/i collisions, 
but they were all convinced that they 
needed insurance which would cover 
them in the event that they were struck 
by another machine. 

The new policy is a step to meet the 
demand for lower cost insurance on 
automobiles without removing any part 
of the insurance coverage which is con- 
sidered essential by the policyholder. 
The present collision clause in automo- 
bile policies has been a source of much 
loss due to moral hazard, says Mr. 
Sanders. In one state of mountainous 
nature, the company found its automo- 
bile collision coverage producing so 
many losses that its entire automobile 
business was losing money. 


Overhauling at Company’s Expense 


Every time a car went over an en- 
bankment, the collision damage was 
total. Moreover, losses which were in 
reality of minor consequence were made 
the basis for obtaining general over- 
hauling of machines. A man whose car 
was in need of an overhauling needed 
only to run it into a telephone pole or 
back it into a stump in order to have 
the insurance company pay for the job. 

It is practically impossible for the 
insurance company to prove that the 
collision between the automobile and a 
stationary object did not take place. It 
will be much more difficult to prove the 
collision of two automobiles or two 
moving objects unless two moving ob- 
jects were really involved. Thus, Mr. 
Sanders believes that the new policy will 
prove satisfactory to the company be- 
cause it will cut out many losses of sus- 
picious origin and at the same time give 
the insurance buyer what he thinks, in 
most cases, he is getting anyhow. 

The agency force of the American 
Liability has received the new policy 
with enthusiasm. One agency has taken 
large space in newspapers to tell about it. 





TAKING UP NEW LINE 
WILL ENTER SURETY FIELD 


New York Casualty Is Prepared to 
Write All Kinds of Bonds 
After Jan. 1 


NEW YORK, Dec. 2.—The New 
York Casualty will be all prepared to 
enter the fidelity and surety field Jan. 1, 
It will write all lines and has already 
received its authorization from the goy- 
ernment to write bonds running to the 
federal government. 

J. O’Connell is manager of the surety 
department. He was formerly connected 
with the National Surety and later the 
Royal Indemnity. He has had experi- 
ence both in the office and field. For a 
time he was located at Pittsburgh for 
the Royal Indemnity. He is a nephew 
of Cardinal O’Connell of Boston. 


Maryland Has Separate Department 


The Maryland Casualty has established 
an automobile department as a section 
of the automobile, compensation and lia- 
bility departments. Arthur B. Nicker- 
son, who has been in charge of the 


| property damage claim division has been 


made manager of the automobile de- 
partment with G. Houson Payne as as- 
sociate manager. Mr. Payne has been 
supervising underwriter in the automo- 
bile, compensation and liability depart- 
ment of the company. 

Robert E. Coughlan, Jr., has been ap- 
pointed manager of the property damage 
claim division, to succeed Mr. Nicker- 
son. Mr, Coughlan has been Mr. Nicker- 
son’s assistant since the formation of the 
property damage claim division. 


Wants Liability Insurance Listed 


OMAHA, NEB., Dec. 1.—An ordinance 
has been introduced in the city council 
providing that all applicants for auto- 
mobile licenses must list the name of 
the company which carries their liability 
insurance. The ordinance was intro- 
duced by Commissioner Butler, head of 
the fire department, following a colli- 
sion of the car of LaRene Buckwalter 
with a city fire truck here. The woman 
refuses to pay the damage done to the 
truck or to reveal the name of the com- 
pany carrying her liability insurance. 

The commissioner wants the ordinance 
so that persons claiming damage through 
automobile accidents will be able to deal 
directly with the insurance companies. 





WANTED 
Casualty Inspector to locate in De- 
troit. Must understand elevators. 
Address Q-5 
Care The National Underwriter. 











The American Credit-Indemnity Co. 
of NEW YORK 





CREDIT INSURANCE ONLY 





The 
outstanding covered accounts, 


511 Locust St., St. Louis, Mo. 


J. F. McFADDEN, President 


’s Policy not only provides absolute a ome against abnormal loss on all 
ts, but serves to prevent | 


If yow are a manufacturer or jobber, write for the ances saetiilin of this service. 


OFFICES IN ALL PRINCIPAL CITIES 
R. J. LYDDANE, Manager, 1045 Illinois Merchants Bank Bldg., Chicago 


104 Fifth Ave., New York 








“return of mail claim service,” 





WANTED 


We have a few district agency openings in Michigan, Indiana, Illinois, Missouri 
and Kansas for hustling fellows who can show 
done”—our perfected line of Accident and Sickness Protection, backed by our 
gets the business. 
can make a big connection with this Company. 


INCOME GUARANTY COMPANY, South Bend, Ind. 


e other man that “it can be 


If you are a big man you 
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Saturday Night 


























Monday Morning 








Sunday Night 


Saturday Night: A prosperous merchant locked money and valuables in his burglar- 
proof safe. 


Some time during the next 36 hours burglars broke into his store. With an oxy-acetylene 
torch they burned through both the outside and inside doors of the safe; then removed 
the “burglar-proof” strong box; burned a hole in the top; the rest was easy. 

















The Burned Doors 


THE TRAVELERS 


There are thousands of pros- 
pects for Mercantile Safe Burg- 
lary Insurance. To help its 
producers secure their share of 
this business, The Travelers 
has told the story of this burg- 
lary in an attractive leaflet 
“Burning Open Your Safe.’’ 


Monday Morning: The merchant notified The 
Travelers. Under his Mercantile Safe Burglary 
Policy, The Travelers promptly paid him for the 
property stolen and the damage to the safe, over 


$72,000 


Whether he keeps thousands or merely hundreds 
of dollars—securities or merchandise—in his safe, 
every safe owner needs this protection. 

















| Ramses 


The Looted Strong-box 





Hartford, Connecticut 


This leaflet features these pic- 
turesin a forceful convincing 
manner. It shows the real 
need for this protection. When 
followed up with a telephone 
call or personal interview, it 
gets business. 
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The Indemnity Company of America 


Saint Louis, Missouri 


CH. A. LEMP, President EARL C. THOMPSON, V.P. & G. M. 
H. F. DAVID, Secretary fy 


WRITING VEHICLE INSURANCE EXCLUSIVELY 
AUTOMOBILE — TEAMS — AIRCRAFT 


Eight years of faithful and honest performance to Policyholders and the 
American Agency System, ever keeping in mind the needs of their 
Agents by extending to them full facilities for competitive coverages 
make it an Ideal Company to represent for this important line of 


Insurance. 


Assets over $1,000,000—Surplus to Policyholders, over $500,000 





“The Policy Has An Advantage” 





Fire, Property Damage, 
Theft, Liability, Collision 


Written in one contract and never a question with the 
Assured which company covers the accident or claim. 














